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“Good Lumber” Key Note of Retailers’ Ads 





The Economy of Good 
Lumber 


It is real, practical economy to 
use good lumber. It saves con- 
struction costs, and the finished 
building is worth more because of 








IQueRe-GHE AmertcAN LUuMBERMAN prints 
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these excerpts from representative 
advertisements of retailers, appear- 


ing recently in their local news- 


Lumber for Building and 
Repairing 

Buildings should last for years, 

and they will if you use our first 

quality LUMBER in building or re- 

pairing them. Our prices, quality 
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last, depends upon the lumber you 
put into it. As important as the 
right plans and true carpentry is 
coop lumber. We furnish esti- 
mates at no charge on what good 
lumber will cost you—whether it 
is for a house, garage, barn or 
building of any other kind.—C.iine 
Brotners Lumser Co., Kendall- 
ville, Ind. 





If a Man Burns His Finger 


on a lumber purchase, it'll soon 
make mention of itself. Poor lum- 
ber is costly at any price. Come 
to us for woods which build for 
keeps.—HeE.tter Bros. Co., Youngs- 
town, Ohio 





“4s Old as the Hills” 


Ever since Old Man Noah had 
sense enough to get out of the rain 
by building a wooden ark and 
floating to the timbered slopes of 
Ararat, man has been cutting the 


sacl 3 a Material Difference’ 


BATTLE CREEK. MICH. 


ve regretted that the variation in size and typog- 
raphy of the “ads” makes fac-simile reproduc- 
tion impracticable, but even casual reading will 
show that they are the spontaneous, individual 
expressions of the dealers signatory thereto, and 


therefore significant as indicating the real sen- 


times througheut our years of busi- 
ness to render the kind of service 
and sell the kind of lumber that 
builds for a reputation. 

When you buy first grade lum- 
ber from us that’s just what you 
get—we guarantee our products 
and our service.—Nerr LUMBER 
Co., Powhatan, Ohio 





Lumber at the Top 


In your construction work the 
item of lumber overshadows every- 
thing else. For permanency it 
must measure up to the highest 
standards and must be reasonably 
priced. We ask permission to go 
over your specifications and sub- 
mit our estimate for your bill of 
lumber. We guarantee satisfaction. 
—Lestr: E. Apams Lumper & 
Coat Co., Marion, Ohio 





From the Tree to Your Home 


The lumber industry represents 


be in forests for his lumber. He’s still timent of retail dealers regarding wood. an investment of milliens of geod 

doing it, because in spite of all his The retail dealers are the “shock troops” in American dollars. It is this huge 
aed ingenuity in developing new kinds ” investment on the part of those in 
ND of building materials, he knows no the battle for wood, and their loyalty to the tlie fadimery whith miles aves 
an. geen Pn Mh 4 Fase ae material on which their businesses are built, any choice in the varieties of lum- 

is true that where lumber can be which constitutes their largest volume, and ere eo Se te - 
~~ used lumber is the best material to which yields them their largest profits, is evi- three native woods of your locality, 

use. It has its limitations, as has P E you have the weeds of the’ wecld 
/ you everything, but in its field it is denced by these vigorous printed appeals to 











supreme.—B. B. Martin Co., Lan- 
caster, Pa, 





their trade on behalf of wood. 





to choose from at your door.—J. G. 
Larrp Lumser Co., Geneva, Ohio. 
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Gentlemen :— 
Here They Are Again 


Recall, we introduced these two gentlemen a few 
weeks ago and told you that they ship only from the 
best mills in the Inland Empire and California. 


Now, these gentlemen don’t want you to forget 
them. They know that out of sight is out of mind— 
and so they’re going to keep reminding you every 
few weeks. 


These men are old timers in the Inland Empire. 
There’s no organization quite like theirs. They 
always have something that’s “a little extra” to 
offer and of greatest importance to you is the fact 
that they are dependable. 


If “extra value” appeals to you ask these men to tell 
you what they can do for you on Pondosa Pine, Idaho 
White Pine, Sugar Pine and California White Pine. 


DUFFY-HAMACHER LUMBER CoO. 
SPOKANE, WASH. 














use of your attic 
Catalog tree 


MARSCHKE. COMPANY. 
551-F UniversityAve. StPaulMinn 








See Us for Dry 
NorthernHardwoods 


We have some of the fin- 
est hardwood stumpage yet 
remaining in Michigan and 
we are cutting it in “the 
finest hardwood mill in 
America.” 


Careful supervision of all 
operations and close inspec- 
tion of our product insures 
you thoroughly reliable 
stock. 


Let us have your inquiries 
for Northern Hardwoods, 
Hemlock and Pine. 
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LUMBER COMPANY 
Cadillac ,Michigan 
par 77 ns 5 eal + 


C.A.SAUNDERS J.L.COLBY 
Secretary Sen. Mgr. Sales Mgr- 


Use this 
Modern Logging 
machine 









Models for 
Caterpillar 
“60” and“30” 


This Willamette Hoist, powered and 
propelled bythe heavy duty Caterpillar 
“60”, will log your scattered stands at 
a profit. A four man crew is all that’s 
necessary. Write for full information. 


WILLAMETTE IRON & STEEL WORKS, PORTLAND, OREGON, U.S.A. 
Dealers Everywhere 


automotive hoists 


ALLISON FOR WILLAMETTE FOR 


THE FORDSON THE CATERPILLAR 
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The Exponent of the American Lumber Industry 


Ameriean{iimberman Where You Will Find It This Week 
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In Its Fifty-fourth Year 
Aviation May Influence Architecture 
RCHITECTS AND builders have heretofore given thought In consideration of the fact that the horizontal view of our Ameri- 
mainly if not wholly to the appearance from the ground, of can cities and towns, from a car window for example, usually is 
the structures they design and erect, but the rapid develop- none too entrancing, there would seem to be considerable scope for 
S. A. 


ment of aviation may soon make it necessary also to consider the improvement without over-anxiety as to the impression made upon 
effect when viewed from above. In fact, an article in a recent the esthetic sensibilities of travelers by air. However, it is not 
issue of the World’s Work says that in Germany, where commer- unreasonable to suppose that as the aerial transportation of pas- 
cial air travel has developed more rapidly than any other country, sengers increases the “bird’s-eye” view will become a factor in the 
a commission of architects is now engaged in studying ways of im- designing of large public buildings, at least, to the end that they 
proving the appearance from the air of not only cities and towns may present as pleasing an appearance from the air as from the 
but of the countryside as well. The Germans apparently have taken ground. 





22? ALY 


cognizance of the fact that, viewed from above, the average city is For the present, however, such ‘influence as aviation exerts upon 
an ugly conglomeration of flat roofs, water tanks, chimneys, sky- building construction is of a utilitarian nature. The possibilities of 
lights etc., and are seeking to “do something” about it. using the flat roofs of large buildings for the landing and “taking 
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off” of airplanes are being studied. A large movie theater in 
Chicago has a miniature reproduction of the dome of the National 
capitol mounted on its roof, which when brilliantly illuminated is 
said to provide a valuable beacon for the guidance of mail and other 
aviators flying over the city by night. A mid-West lumber concern 
has painted the name of its city in huge letters on the roof of its 
shed, as a “guide post” for flyers. These are merely “straws” indi- 
cating a development that may at no distant date exert real in- 
fluence upon architecture and construction. 





Getting the Truth Over About Lumber 


UBLIC OPINION upon any subject is commonly a product 
of misinformation and propaganda, with sometimes a saving 
quantity of sound knowledge. Every thoughtful person 

recognizes the fact that much that is said about merchandise, as 
well as about every other subject under the sun, is inspired by 
personal interest. As a consequence, one is apt to be suspicious of 
the stranger and his wares. One knows that the outsider is not 
bound by the same consideration of self interest as the local mer- 
chant is to tell the truth and back up his goods and his promises 
with a reputation long established. The local merchant, the lumber- 
man for example, is not only a seller of lumber; he is a citizen, a 
member of the community, with the social position of himself and 
his family largely determined by the manner in which he conducts 
his business. 

It is the position of the retailer in his community, it is his con- 
sideration for his own reputation, not only as a business man but 
as a member of society, that inspires a confidence in his knowledge, 
a respect for his opinions and a belief in his statements that seldom 
if ever are accorded to the outsider. When, therefore, the loyal 
support of the local merchant has been won for an article of mer- 
chandise the most important channel has been opened up for its 
distribution in the community. There is abundant evidence that 
most retailers of lumber believe in that product and push it at 
every opportunity as the best all-around structural material. 

Whatever may have been the consideration that inspired it, the 
average dealer in lumber is oftener an advocate of quality rather 
than price than is the producer of that material. The major argu- 
ment of the mill salesman commonly is price; the major argu- 
ment of the local dealer is almost invariably quality. At a recent 
trade promotion conference of the Southern Pine Association the 
point was emphasized that the best lumber is sold in the smaller 
communities. This doubtless is, as was explained at the conference, 
because the buyer of lumber in the small retail yard goes to the 
pile and picks it out himself. Not only so but he knows the man 
he buys it from; perhaps is a member of the same lodge with him, 
or of the same church. There exists every human inducement to 
straightforwardness and mutual confidence in the transaction. 

At times the retailer’s loyalty to wood has been questioned, but 
the front page of this journal contains evidence gleaned from many 
sections of the country that retailers are not only loyal to lumber 
but that they know the importance of stressing quality in its sale. 
They know that it is important that not only the best species but the 
best grade of a given species be recommended for the use intended. 
The buyer wants the informed judgment of his own dealer on these 
points. He wants the opinion of a man in whom he has confidence, 


and he knows that man to be his neighbor and friend, the local 
lumberman. 





Study to Improve Wood Salesmanship 


F THERE IS any single fact that has been driven home to 
oJ lumbermen and to the lumber industry it is that the seller 
of wood to succeed in future must know something more 
than his mill’s stock list and its prices. Salesmen of the present 
as well as of the past have won real success in proportion to the 
knowledge they have possessed regarding the lumber they offered, 
its grades, its principal or characteristic qualities and its special 
adaptabilities to particular uses. There have always been many 
salesmen of this type, but not so many of them as the lumber 
industry has needed in order to hold its own in the markets. 
Having recognized the need of more definite knowledge of their 
product, the lumbermen have taken steps to acquire it. All the 
methods proposed and used are not equally effective. perhaps, but 





they all have the merit of indicating a desire to get knowledge, 
Attention recently has been called to the lectures that have be. 


come a regular feature of the meetings of the Nylta Club, of 


New York City, and references have been made to the work of 
the Forest Products Laboratory and to @~e lumber groups of Mip. 
neapolis and St. Paul. Doubtless there are other groups that are 
seriously and systematically pursuing the study of wood with a 
view to perfecting their knowledge for sales purposes. 

Hitherto most of the organized efforts in behalf of instruction 
in the technicalities of lumber production and use have been 
among manufacturers and their salesmen. On another page of 
this journal is an account of a school and course of study organ. 
ized at St. Paul for retail salesmen and estimators, the movement 
having been inspired by Emanuel Fritz, wood technologist of the 
West Coast Lumber Bureau, and having the sympathy and support 
of leaders in the industry in St. Paul. It is believed that if this 
study is pursued for a reasonable length of time the interest 
aroused and the pleasure experienced by the students as well as 
the actual benefit they derive as a result of increased efficiency 
in their work will more than justify the time and effort given to it. 

Too often not only salesmen but workers in all branches of 
industry rely upon the information casually gained in their voca- 
tions rather than upon actual study for the acquisition of knowl- 
edge. Professional men and women adopt an entirely different 
policy. They are impelled by ambition to advance, if not by the 
terms of their employment, to study for advancement and to gsub- 
mit to frequent examinations as tests of their progress. Similar 
methods have been introduced in some of the outstanding indus- 
tries and the sooner these methods are generally introduced in the 
lumber industry the sooner will it begin to win back some of the 
ground it has lost. There are many indications that leaders in 
the industry are convinced of this fact and that they are deter- 
mined to make the acquisition of technical knowledge a definite 
part of sales training. 





Private Lumbering on Sustained Basis 


N ANOTHER PAGE of this journal, occupying space alto- 
gether disproportionate to its importance, is a report that 


one of the largest operations of the largest of. lumber con- 
cerns has been put on a sustained yield basis. The mill itself is 
privately owned, and the major part of its timber supply also 
is privately owned. In addition are accessible areas of public and 
privately owned timber that presumably may be counted upon as 
a source of future supply of raw material. That is to say that, 
while the operation itself is privately conducted and owned, there 
is, by inference at least, a recognized community of interest between 
public and private owners in perpetuating the operation. 

An outstanding fact is that wherever lumbering is carried on it 
is the major industry. Because that is true the public’s interest in 
perpetuating the industry is as great as that of the lumbermen 
themselves. This means, of course, that where necessary, and in 
most communities it is necessary, the public must make some 
concession and some contribution to the means of perpetuating the 
industry. This may mean a lowering or postponement of taxation. 
It always means sympathy with and support for every effort to 
protect the forests from fire. In some communities it means the 
growing of timber on every available tract of privately owned 
forest land. It means, in a word, forest-mindedness of the people 
of the community. 

Whatever the difficulties in the way of tree growing in typical 
forest regions, most of them must ultimately be removed in order 
that the community’s chief source of wealth may be perpetuated. 
One of the social paradoxes has been the antagonism of the local 
citizenship to measures designed to perpetuate the industry on 
which most of the population depended for its employment, its tax 
revenue and in fact its existence. It would be unfair to fix upon 
the public all the blame for the misunderstanding that often has 
existed between the lumbermen and the public. The fact is that 
only in recent years has either even begun to realize the part that 
it must perform in the great task of perpetuating the lumber 
industry. 

Each example, like that of the Clearwater Timber Co., already 
referred to, of selective logging with a view to sustained yield 
affords encouragement for further effort in the same direction. 
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While each individual operation must be adapted to the conditions 
that exist or that can be created locally, there are doubtless some 
details in each method of operation that may be followed or at least 
The Idaho company, for example, is 
jogging with horses in order to minimize injury to seed and imma- 
ture trees left on the land@ It is leaving what appears to be a very 


adapted to other situations. 


large number of trees with a view to an early second crop. Both, 
these practices may be termed radical by some operators. 
when the idea of successive cropping has become fully instilled in 
the minds of lumbermen the condition of the land as well as of 
the smaller trees may assume as great importance to them as the 
crop of mature trees being harvested. 


Still, 





Little Change in Activities 
[Special telegram to AmerIcAN LuMBERMAN] 

WasuHincTon, D. C., Oct. 20—There was 
little change in the activities of the lumber 
industry for the week ended Oct. 15, when 
compared with reports for the preceding week, 
according to telegraphic reports received to- 
day by the National Lumber Manufacturers’ 
Association from approximately 500 of the 
larger commercial lumber mills of the coun- 
try. The 333 comparable reporting softwood 
mills showed no noteworthy change in produc- 
tion and orders, but a considerable decrease 
in shipments, when compared with reports 
from 329 mills for the week earlier. In com- 
parison with reports for the same period last 
year, production and shipments were about 
the same, with a notable decrease in new busi- 
ness. The 141 hardwood operations, when 
compared with reports from 128 mills for 
the previous week, showed increases in all 
three items. In comparison with the corres- 
ponding week a year ago, when 125 units re- 
ported, there was an increase in production, 
a decrease in shipments and new business was 
about the same. 

The unfilled orders of 226 southern pine 
and West Coast mills at the end of last week 
amounted to 554,542,653 feet, as against 561,- 
045,942 feet for 226 mills the previous week. 
The 108 identical southern pine mills in the 
group showed unfilled orders of 204,636,160 
feet last week, as against 205,312,000 feet for 
the week before. For the 118 West Coast 
mills, the unfilled orders totalled 349,906,493 
feet, as against 355,733,942 feet for 118 mills 
a week earlier. 

Altogether the 333 comparable reporting 
softwood mills had shipments 88 percent, and 
orders 85 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 93 and 92: and for the West 
Coast mills, 80 and 79. Of the reporting mills, 
the 192 mills, of four associations, with an 
established normal production for the week 
of 123,978,038 feet, gave actual production 89 
per cent, shipments 85 percent, and orders 81 
percent thereof. 

The softwood figures for last week, the 
week before (revised) and the same week last 
year, follow: Production—244,981,000 feet, 
against 247,630,000 feet the week before, and 
240,234,000 feet last year. Shipments—215.- 
864,000 feet, against 239,523,000 feet the week 
before, and 224,501,000 feet last year. Orders 
—207,834,000 feet, against 212,117,000 feet the 
week before, and 238,074,000 feet last year. 

The hardwood figures for last week, the 
week before and the same week last year fol- 
low: Production—20,808,000 feet, against 
19,219,000 feet the week before, and 18,991,000 
feet last year. Shipments—19,656,000 feet, 
against 18,567,000 feet the week. before, and 
22,280,000 feet last year. Orders—22,014,000 
feet, against 20,092,000 feet the week before, 
and 22,199,000 feet last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing 
figures nor in the regional tabulation below. 
Nineteen of these mills, representing 62 per- 
cent of the cut of the California pine region, 
gave their production for the week as 25,298,- 
000 feet; shipments, 23,872,000 feet, and new 
business, 20,899,000 feet., Last week’s report 
from 15 mills, representing 55 percent of the 


cut, was: Production, 22,449,000 feet; ship- 
ments, 19,224,000 feet, and new business, 
19,241,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 118 mills re- 
porting for the week ended Oct. 15 was 21 
percent below production, and shipments were 
19 percent below production. Of all new busi- 
ness taken during the week, 44 percent was for 
future water delivery, amounting to 42,758,560 
feet, of which 30,747,626 feet was for domestic 
cargo delivery, and 12,010,934 feet export. 
New business by rail amounted to 49,187,040 
feet, or 51 percent of the week’s new business. 
Forty percent of the week’s shipments moved 
by water, amounting to 39,218,863 feet, of 
which 25,746,788 feet moved coastwise and 
intercoastal, and 13,472,075 feet export. Rail 
shipments totaled 55,095,838 feet, or 55 percent 
of the week’s shipments, and local deliveries, 
5,287,734 feet. Unshipped domestic cargo 
orders totaled 103,749,438 feet; foreign, 125,- 
731,478 feet, and rail trade, 120,425,577 feet. 

Good weather during the last week aided 
outdoor employment in the Pacific Northwest, 
according to the 4L employment service. Trek 
of migratory workers south is not yet under 
way, but will doubtless start soon. Labor 
turnover at camps is less during the recent 
fine weather. There is no shortage of help 
now either east or west of the Cascades. | 

The Western Pine Manufacturers’ Associa- 
tion, with one less mill reporting, shows slight 
decreases in all three factors. ; 

The California Redwood Association reports 
some decreases in production and shipments 
and new business considerably less than that 
reported for the preceding week. 

The Northern Pine Manufacturers’ Asso- 
ciation reports some decreases in production 
and shipments and a fair gain in new busi- 
ness. 

The Northern Hemlock & Hardwood 
Manufacturers’ Association (in its softwood 
production), with two fewer mills reporting, 
shows a notable decrease in production, ship- 
ments about the same and a marked decrease 
in new business. ; 

Reports from 15 hardwood mills of the 
Northern Hemlock & Hardwood Manufac- 
turers’ Association (two fewer mills than re- 
ported the previous week) show a noticeable 
decrease in production and shipments and a 
good gain in new business. ; 

[The barometer of the Southern Pine Asso- 
ciation appears on page 48.—EpirTor.] 


[Special telegram to American LumBerMAN] 
NorFo.k, VA., Oct. 20.—For the week ended 
Oct. 15, twenty-nine mills reporting to the 
North Carolina Pine Association, and having a 
normal production of 6,462,000 feet, manufac- 
tured 4,507,020 feet, shipped 3,422,063 feet, and 
booked orders for 3,739,942 feet. 


Opens Lecture Series 


New York, Oct. 17.—Dr. Samuel J. Record, 
of Yale University forestry school, opened a 
series of lectures last Friday night at the meet- 
ing of the Nylta Club. Dr. Record was wel- 
comed by a capacity crowd. He reviewed the 
lectures that he has been giving before the club 
for the last few years and paved the way for 
talks in which he will delve more deeply into 
the forestry end of the lumber business. Dr. 
Record submitted ten questions to the members, 
announcing that prizes will be awarded two 
weeks hence for the most satisfactory replies. 


. Wis., on Wednesday, Nov. 9. 


Merger of Coast Properties 


[Special telegram to American LuMBERMAN] 

PorTLAND, Ore., Oct. 18.—The merging of 
the Clark & Wilson Lumber Co., the Beaver 
Lumber Co., the Nehalem Timber & Logging 
Co., and the Portland & Southwestern Railway 
Co. was announced here today. The officers are 
O. M. Clark, president; Henry Turrish and 
A. J. Keith, vice presidents; W. W. Clark, 
treasurer-manager; C. G, Kinney, assistant 
manager, and H. M. Krebs, secretary. The out- 
put of two mills in the merger will be handled 
through offices at Linnton, with Mr. Kinney 
and a sales manager yet to be named in charge 
of sales. ‘ 

The consolidation embraces the Clark & Wil- 
son mill at Linnton, with a capacity of 400,000 
feet; the Beaver Lumber Co. mill at Prescott, 
with a capacity of 400,000 feet, the camps, tim- 
ber and logging railroads of the Clark & Wil- 
son Lumber Co. and the Nehalem Timber & 
Logging Co., and the tracks of the Portland 
& Southwestern railway, operating from Scap- 
poose west to Turrish near Vernonia. Addi- 
tional timber has been purchased by the merged 
companies from the Fir Tree Lumber Co., the 
Western Timber Co. and the Appledale Land 
Co. in Nehalem Valley, tributary to the rail- 
way. The Clark & Wilson Lumber Co. is to be 
the parent body, with a capital of $12,000,000. 


Lake States Advisory Committee 


St. Paut, Minn., Oct, 19,—Annotncement 
has been made that the annual meeting of the 
advisory committee of the Lake States Forest 
Experiment Station will be held at Madison, 

Col. W. B. 
Greeley, chief forester of the United States 
has definitely promised to be at the meeting 
and the discussions will be devoted largely to 
Wisconsin forestry problems. The delibera- 
tions of the committee are open to everybody. 
Speaking of this coming meeting, Raphael Zon, 
director of the station, says:. “The meeting 
of the advisory committee is ‘not just another 
forestry meeting,’ it is not a conventional 
affair where everything is cut and dried be- 
forehand, but is truly a free discussion by all 


. those present.” 


Two Memphis Lumbermen Marry 


MempHIs, TENN., Oct. 19.—Miss Susan V. 
Wilson, daughter of Mr. and Mrs. Samuel G. 
Wilson, of this city, and Steven A. McKinney, 
local lumberman, were united in marriage at 
the Linden Avenue Church in this city on Tues- 
day afternoon. The Rev. H. A. White offi- 
ciated. Mr. McKinney’s home is in Lufkin, 
Tex., but he is employed in the sales depart- 
ment of the Hyde Lumber Co. of this city. 
The couple are honeymooning in North Caro- 
lina, and will be at home in Memphis after 
Nov. 15. 

Miss Margaret Tayloe, daughter of Mr. and 
Mrs. Alfred Tayloe, and Mac Nickey, son of 
Mr. and Mrs. William E. Nickey, were united 
in marriage at the bride’s home on Saturday 
night. The young couple left immediately 
after the wedding for New York, from which 
city they will sail for Havana, Cuba, for a 
short honeymoon, They will be at home in 
Eldorado, Ark., after Nov. 15. Mr. Nickey 
will have charge of one of Nickey Bros. opera- 
tions near that city. 

‘In Harpwoons, Mississippi ranks second in 
the production of red gum and cottonwood. 
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Books About the Lumber Industry 


Is it possible to secure any books pertaining to 
the early histery of the lumber industry, growth of 


trees, and the progress of the industry? We should 
like, wery much to secure information on these vari- 
ous subjects. Any help you can give us will be 
greatly appreciated.—Inguiry No. 2,030. 

[This inquiry comes from an Ohio lumber 
concern. It is a matter of regret that there 
is little, if any, literature on the history of 
the lumber industry. A great deal of lumber 
history, of course, is scattered through the 
general histories, particularly the regional his- 
tories, but relatively little has been done to 
compile a history of the lumber industry as a 
whole. 

Some of the other aspects of lumbering that 
are mentioned in this inquiry are covered in 
other works. Therefore, to this inquirer has 
been sent a copy of a catalog of Books for 
Lumbermen regularly carried in stock and sold 
by the American LumMBerMAN.—EpiIToR. ] 


Some Common Credit Problems 


1. How can we collect without making the cus 
tomer mad, and turning him away from our business? 


How can you stop credit after you have once 
started it? 
2. 


What is the best suggestion for changing from 
credit to a cash basis? Can it be done in the lum- 
ber business?’—Inguiry No. 2028. 

[The two “double-header” inquiries printed 

above are bracketed for consideration together, 
because of their close relation to one another, 
although coming from widely separated sec- 
tions. No. 1 was sent by a retail lumber firm 
in Oregon, while No. 2 comes from a Missouri 
dealer. 
_ As to how to make collections without arous- 
ing the resentment of the customer, it seems 
almost superfluous to say that the first essen- 
tials are diplomacy and tact. It is not usually 
necessary to be brusque in making request for 
payment, either orally or by letter, at least up 
to the point where it is apparent that the debtor 
is deliberately imposing upon the dealer’s good 
nature. Of course, crooks and deadbeats must 
be handled as such, but the average debtor 
means to be honest, and will respond to reason 
quicker than to threats. “Prevention is the best 
cure,” and reasonable precautions in extend- 
ing credit, particularly having a definite under- 
standing as to time of payment before the 
goods leave the yard, will obviate many collec- 
tion troubles. 

In the second part of Inquiry No. 1, as to 
how credit can be stopped after having once 
been started, apparently the writer has in mind 
changing from a credit to a cash selling policy, 
rather than treatment of an individual account. 
The same idea is involved in Inquiry No. 2. 
This is a question that is bothering a good 
many dealers. It is doubtful whether a dealer 
operating in a rural section will find it prac- 
ticable to sell for cash only, although this can 
successfully be done in industrial communities 
where the sources of income are more regular 
than with the farmer. Even in the latter case, 
however, most dealers will find it necessary to 
maintain accounts with contractors and other 
regular buyers, while holding the casual or 
“drop-in” trade to a cash basis. 

However, even a dealer selling farm trade 
exclusively, should sell on businesslike terms 
and see that those terms are maintained. 
Should he sell a bill on time he should have a 
clear understanding with the customer as to 
exactly when payment will be made, and see 
that he gets his money on that date. Transac- 
tions involving only a few dollars should be 
for cash. Make the customer who drops in for 
small purchases understand, in a tactful way, 
that bookkeeping and collecting are expensive, 
and that cash is expected in such transactions. 
On the larger sales it may be advisable to offer 


a discount for cash on or before the tenth of 
the month following date of purchase. If 
this is done, the terms should mean exactly 
what they say and no discount should be 
granted unless payment is made within the 
specified time. On accounts running more than 
30 days interest should be charged. 

These conditions perhaps represent as near 
an actual cash basis as the average dealer will 


find himself in a position to operate upon.— 
EpiTor. | 


Instalment Sales Contract Form 


We are trying to locate a blank purchase agreement 
or contract that would cover situations, of sales made 
to individuals under loan arrangements. The different 
items that we would wish to incorporate are as listed 
below: 

1. Acceptance of price made to individuals for fur- 
nishing materials. 

2. Complete memorandum as to method of pay- 
ment. 

3. Verification by loan company that will take care 
of loan when the house is completed. 

4. Information concerning ownership of lots or lot 
on which building is to be erected. 

In compiling this information we should like to 
include that the acceptance of material at prices 
quoted, method of payment and verification of loan 
arrangement would be interpreted if possible to be 
as binding as a note itself. 

If you can furnish us with some form taken from 
your files that covers all of the above or only a part 
we shall feel very grateful and thank you in advance 
for this help.—Inguiry No. 2,034. 


[This inquiry comes from a retail lumber 
concern in Indiana. In response was sent a 
copy of a confidential credit blank, and agree- 
ment of sale and payment, and a declaration 
of no set-offs, as well as a builder’s declaration 
when the work is completed. All of these 
forms were used by an Illinois lumber concern 
and the blank itself was published in the 


AMERICAN LUMBERMAN of July 31, 1926. From 
the understanding of this inquiry these blanks 
were about all the inquirer wants. In addi- 
tion, however, was enclosed a recommended 
form for the sale of painting and repairs on 
the instalment plan. 

Opportunity is taken here to observe that 
further study of the matter of instalment sell- 
ing has convinced a great many bankers, 
prominent merchants and others that when 
properly safeguarded and when the sound 
principles of that sort of selling are observed 
instalment retailing offers excellent oppor- 
tunities for the retailer with no serious injury 
to the public welfare——Enitor.] 


Portable Steel or Iron Chutes 


We are operating a wood distillation plant and use 
around fifty thousand cords of wood per year. We 
cut a large percentage of this wood on our own opera- 
tions and many of them are located in mountainous 
districts and the wood is delivered off the slopes by 
wooden chutes. 

We have quite a little trouble in operating with 
wooden chutes as they need a lot of attention and are 
expensive to build. We were just wondering if it is 
not possible to obtain portable chutes manufactured 
from steel or cast iron. If chutes could be obtained 
in sections of, say, ten or twelve feet, which could 
be clamped together and would have a round bottom, 
these chutes could be used over and over again, and 
would be very inexpensive to maintain. 

We should certainly appreciate any information you 
can give us as to manufacturers of such chutes.— 
Inquiry No. 2,023. 


[This inquiry comes from a large operator in 
Tennessee. As no information is available at 
this time regarding steel or iron chutes of the 
description here given, the inquiry is published 
with the hope that it will come to the attention 
of concerns able to give this inquirer some 
helpful information. The name of the inquirer 
will be supplied on request—Enrror.] 
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John Strong of South Rock- 
ford, Wayne County, Mich.. has 
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Southern Pine Prices Weak and Mills Curtail Cut 


Southern pine mills are evidently adjusting themselves 
to slower demand, for during the week ended Oct. 14 the 
output averaged lower than in any since that ended July 22. 
Sales were fair, gaining considerably over the total for the 
preceding week. The gain was partly due to a reduction 
in rates to Texas and Oklahoma points, which put southern 
pine in better position to compete with fir. But in northern 
and eastern consuming territory, trade is slow and prices 
are weak. It is said that the average realization of even 
good mills is well below $30, the lowest point since 1920. 
Country demand is more active than city, but retailers as a 
whole are sending in less proportionately than are indus- 
trial users, including railroads. Export trade has been good 
at firm prices, but much more competition is being attracted 
to it. Timbers, in fact, are beginning to share the general 
market weakness. 


Arkansas Pine Mills Sell Fair Volume of Yard Items 


Arkansas soft pine producers are getting a fair amount 
of fill-in business from retailers, for fall needs, but total 
bookings are below the output. Mill stocks, however, are 
not burdensome, and in fact the assortments of yard items 
are badly broken. Present orders therefore give the mills 
some trouble, as practically all of them call for a large 
number of items. But they run strongly to lower grades, 
hardly including the usual amount of such workings as 
flooring. Industrial demand for shop lumber is slow, and 
little business is coming from the railroads. Yard busi- 
ness is the support of the market, and the inquiry from 
retailers is quite promising. Quotations are unchanged at 
an unsatisfactorily low level. The mills as a result are slow- 
ing down their operations, and few small mills are able 
to cut for the present market. 


Fir Accumulating and Market Looks a Little Softer 

Production continues quite active on the West Coast, 
while demand gives signs of tapering off, so that stock ac- 
cumulation is having a weakening effect on prices. For the 
four weeks ended Oct. 8, bookings were ten percent under 
the output, and the last report shows them twenty-one per- 
cent below, though total bookings for the year to date have 
been a little ahead of the cut. 

The Atlantic coast market has slowed down considerably, 
and tends to become oversupplied. In California, trade is 
good though payments on old debts reduce the sum avail- 
able for farm building, but more shipments are being turned 
that way. While California stocks are large they consist 
mostly of the lower grades, and mixed rail shipments are 
firm. Buyers in the middle West are restricting their tak- 
ings to wide assortments for immediate use, on which quo- 
tations have so far been pretty well maintained, though 
there is a tendency toward softness. The outlook for export 
trade seems to be improving. 


California Pine Shop Movement Good; Uppers Firm 


The California pine situation continues to be somewhat 
unsettled by the recent adjustments in all soft pines. Ap- 
parently the competitive mark-downs in northern pine are 
regaining for that wood a larger share of eastern pattern 
material orders, and quotations on Idaho pine are rather 
soft. Buyers are therefore inclined to be cautious, and are 
not buying beyond immediate needs. In the eastern rail 
trade, the shop and factory grades are moving best, yard 
items being sluggish. California retailers appear to be 
taking a larger quantity of building lumber, however, the 
lower grades selling better than they did recently. Sup- 
plies of the upper grades are not over-plentiful, and prices 





on these are reported well held. Shipments to date this 
year have exceeded the cut by ten percent, and as the mills 
plan an early shutdown for the season, it is probable that: 
the market will soon show more firmness. 


Eastern Spruce Still Selling on Low Quotations 


Eastern spruce quotations are held down to a base of 
about $38@39 for dimension by the competition of low 
priced West Coast stocks. Demand for lumber of any kind 
is rather slow in the East, but recently the spruce people 
have been able to report a slight improvement in business. 
Few cargoes are coming in from the Maritime Provinces, 
and random. dimension is firm at $32@33 base, with prices 
of boards also well maintained. Spruce lath are dull and 
weak. Market conditions have been so unsatisfactory that 
there is serious talk of curtailing next winter’s log input, 
for current mill prices do not permit a profit. Eastern pro- 
ducers are hoping that some restriction of offerings of 
western lumber will be made, feeling that it would put 
business on a better footing for all competitors. 


Inland Empire Volume Fair But Prices Are Low 


The Inland Empire mills have reported a considerable 
improvement in business since the recent adjustment of 
prices by the largest producer in the region. Only the one 
company has so far issued a new list, but it is generally 
understood that its prices are being met by the mills as a 
whole. Curtailment apparently continues, as the output 
makes a smaller percentage of the normal cut than it did 
last fall, although weather has been very favorable to oper- 
ating. Yards in the middle West and the East are not do- 
ing a great deal of buying, but a fair fall volume is expected. 
Industrial users of shop are the best customers, but they 
are evidently getting low prices, as there have been decided 
mark-downs in Portland shop quotations. 


Northern Hardwood Producers Have Adjusted Lists 


Northern hardwoods have been showing weakness, as 
recently reported, for they have had to meet severe competi- 
tion from the South. Sales were being made below list, but 
now this has been revised. Practically all the changes are 
reductions, but the amounts show wide variation, the FAS 
in ash, basswood and soft elm being down $5, and in birch 
down $10, with smaller recessions in lower grades. Hard 
maple, beech and end dried white maple are not affected, 
and there have been a few scattered increases. Flooring 
maple is selling at the lower end of its recent range. Order 
files must have been getting rather thin, for shipments have 
continued quite heavy while new bookings were small. 

Building trades demand is slow, as indicated by the re- 
ports of northern flooring factories Sept. 30, showing un- 
filled orders 23.3 percent less, and finished stocks 4.4 per- 
cent larger, than on the same date last year. Automobile 
demand is fair, but not much is moving to furniture plants. 

Southern Hardwood Mills Begin to Resist Low Offers 

The southern hardwood market undoubtedly continues 
weak and unsettled, but there are signs that producers are 
beginning to take a firmer hold of the situation. The re- 
port of unsold stock Oct. 1 should be reassuring, for while 
it shows there was a gain in the per unit average of 235,000 
feet since July 1, yet the Oct. 1 holdings averaged 70,000 
feet a unit less than on Jan. 1. Practically all groups of 
buyers are in the market, but for only small lots, so that 
there will be no large amounts in consumers’ hands when 
the market takes a turn toward strength. It may soon do 
so, for among the mills there is increasing: reluctance to 
accept the offers of bargain hunters. Many operators show 
a strong inclination to curtail output. 


Lumber Statistics Appear on Pages 48 and 65; Market Prices and Reports on Pages 75 to 81 
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Anti-Wood Shingle Ordinance Killed 


Burra_o, N. Y., Oct. 19.—A proposed shingle 
ordinance which would forbid wooden shingles 
here after Jan. 1 was given a public hearing 
by the city council on Oct. 14 and after a hear- 
ing lasting nearly two hours the matter was 
laid on the table, not to be taken up until after 
Jan. 1. At that time a new form of govern- 
ment goes into effect and several of the present 
council go out of office. The result of the 
hearing is regarded. as a victory for the lumber 
interests, who were largely represented, as were 
the builders and real estate men. It was evi- 
dent after the taking of testimony that the 
councilmen were not in favor of placing a ban 
on the use of wooden shingles here. 

The first speaker against the proposed ordi- 
nance was Paul S. Collier, secretary of the 
Northeastern Retail Lumbermen’s Association. 
He said that a number of points. were funda- 
mentally involved in the question and he pointed 
out the distinction between the two principal 
kinds of roofing, one being fireproof, includ- 
ing asbestos, siate and tile; the other fire re- 
sistant, including composition material and also 
wooden shingles,- which latter under the pro- 
posed ordinance would be barred in the city 
limits. He said the lumber dealers had no 
desire to block the wheels by opposing the 
ordinance, but the experience of numerous 
cities that had had anti-wood shingle ordinances 
had shown that they had not accomplished the 
ends desired. Consequently these cities had 
repealed their ordinances. It is not fair to 
blame the wooden shingle of today for all the 
faults of the wooden shingle of yesterday. 
Shingles now are as different as automobiles 
are from the type of 20 years ago. The strictly 
vertical grain. shingle of today has all the 
qualities of an edge-grain floor. It will not 
curl when properly manufactured and laid and 
it has a manufacturer’s guaranty for 40 years. 
The dealers came here not for selfish interest 
merely, but for the welfare of the city. They 
handle other shingles, but know that wooden 
shingles have merits equivalent to or better 
than some shingles allowed under the proposed 
ordinance. 

In closing Mr. Collier said it would be a 
hardship and a handicap to home owners if 
the wooden shingle were barred. They would 
have to pay more money for shingles with this 
competition removed. A real public welfare is 
involved. He asked only that free play of 
competition shall determine the kind of shingles 
to be used and that no monopoly be given to 
any .kind of shingles to the injury of those 
made of wood. 

Councilman Love then asked as to the char- 
acter of the ordinance; if it were a sensible 
one, and if it were brought forward as a pre- 
liminary step toward the restriction of wood in 
construction work in this city. 

The, corporation counsel said that the ordi- 
nance was drafted in his department at the 
request of ‘city authorities. 

Fire Chief Hedden, who is the chief opponent 
of wooden shingles among the city officials, 
said that everybody knows that wood will burn 
and that his. department feared the spread of 
a big conflagration. He denied that there was 
any desire to restrict wood entirely in local 
buildings. 


Councilman Perkins said he thought the new-’ 


touncil’ ought to handle the matter after the 


first of the year. There is room, he believed, 


for a general revision of building ordinances, 
but he questioned whether it would be best to 
pass the shingle ordinance, when the new 
council might’ want to act on the whole matter. 
Speaks for Buffalo Lumbermen 
Henry George, speaking for the Buffalo 


lumbermen, said that the latter had done their. - 


part here for 90 years, during all of which 
time wooden shingles had been used. Long 
experience had.taught the lumbermen a good 
deal about wood shingles as ‘well “4s other 


kinds. The superior quality of wooden shingles 
has been demonstrated by laboratory tests and 
the present day wooden shingles are as fire 
resistant as any Class C shingle. The public 
should be given the chance to continue to use 
them. The lumbermen are 100 percent opposed 
to this ordinance. Substitute shingles, which 
would be permitted under this ordinance, are 
comparatively a new thing, having been in use 
only about twelve years, while wooden ones 
have been tested and proved by many year’s 
use. 

Orson E. Yeager represented the Buffalo 
Lumber Exchange. Though in business many 
years, he said he did not handle shingles and 
therefore spoke as a neutral witness. As evi- 
dence of the long life of wooden shingles, he 
recalled that years ago his grandfather hauled 
them from Scranton to Philadelphia, after 
making them himself, and the shingles have 
been used ever since. Many substitutes for 
wood are being brought forward in these days 
—steel for building houses and for furniture, 
and the brick manufacturers are trying to bar 
wood in the construction of city homes. “You 
gentlemen do not want to create a monopoly,” 
said Mr. Yeager, “by barring the use of wooden 
shingles that have been used as long as you 
have lived.” 


Charles E. Marsh, representing the West 
Coast shingle manufacturers, made a short talk 
in opposition to the ordinance. He said that 
the tenement house commission, which recently 
investigated conditions in Buffalo, has no con- 
trol over one- and two-family houses, and that 
the proposed ordinance would be more strict 
than any the commission would recommend, 

Mayor Schwab said the council is only in- 
terested in safety; that it is not trying to 
boost the use of any particular kind of shingles 
or play anybody’s game. 

Robert Mason, an insurance man, said the 
ordinance favors a class of shingles which are 
not regarded as superior to wood shingles. A 
good grade of wood shingles is superior to 
some of the Class C shingles. 


Home Builder Urges Better Construction 


Jacob Gangnagel, a real estate dealer, con- 
tractor and builder, gave his experiences with 
roofs of all kinds. He has made a specialty 
of erecting dwellings that sell for $5,600 to 
$6,000. Learning that houses of similar cost 
were being erected on Long Island, he went 
down to see them. He found them to be 14 to 
16 feet wide on a 20-foot lot. There was no 
sewer in the entire district. The water mains 
were 3 to 5 inches in diameter. Fire protection 





Business in Brief 





For the week ended Oct. 8, according to the Department of Commerce, the volume of busi- 
ness, as indicated by check payments, was greater than the week immediately before or the 
corresponding week of 1926. Expansion in loans and discounts made by Fed- 
GENERAL eral reserve banks continued, the totals for the week being greater than for 
the corresponding week of 1926. Prices of stocks listed on the New York 
exchange rose to a new high level during the week and loans made to brokers and dealers 
secured by bonds and stocks were the highest on record. The value of new building contracts 
awarded in thirty-seven States though lower than for the week immediately preceding was 
above that of the corresponding week of last year. Loading of revenue freight for the week 
ended Oct. 8 totaled 1,100,552 cars, a reduction of 25,838 cars below the preceding week. Load- 
ing of merchandise and less than carload lot freight for the later week amounted to 271,439 
cars, a gaim of 516 cars over the week ended Oct. 1. 


In general the price situation continues to exhibit the underlying strength that has charac- 
terized it for many months. However, the weekly index of wholesale commodity prices of 
Harvard University declined for the week ended Oct. 12 to 145.5 from 145.7 for 
PRICES the preceding week, the higher level of the earlier week beimg an advance 
of .5 above that of the week ended Sept. 28. Dun’s Review notes a slight 
decline in foodstuffs, especially of grains, this, however, being more than offset by advances in 
other articles. 
A group of Corn Belt Farm Dailies has sent to metropolitan newspapers a statement to the 
effect that “new record prices for all time, outside of war years, are being paid for cattle,” 
and “that for the first time since 1920 the average of farm prices approaches 
FARMING the average price of all commodities,” urging that no objection be mace to 
present prices. During the first week of October fat cattle reached the 
price of $16.99 a hundrd pounds on the Chicago market. The latest report of the Department 
of Agriculture indicates a cotton crop only 54.6 percent of normal, or 12,678,000 bales, compared 
with 17,978,000 bales for the record year, 1926. The same report shows a decided improvement 
in the corn and wheat crops that promises substantial additions to the farmers’ incomes. 


Conditions in the steel industry continue to be unsatisfactory, but note is made of better- 
ment in spots. Relatively small order files im the industry are attributed mainly to the 
fact that the automobile manufacturers are not coming into the market for 

STEEL 


their normal requirements. Evidently, the entire automobile industry, as 

well as thousands of prospective automobile purchasers, is awaiting the 
appearance of the new Ford car; though an unbelievably large number of purchases of that 
vehicle have already been made, as evidenced by substantial down payments. 


Estimates made by the National Coal Association place the output of bituminous coal for the 
week ended Oct. 8 at 10,325,000 tons. For the same week the United States bureau of 
mines places the output of anthracite at 1,593,900 net tons, 48,000 tons, or 

FUELS 2.9 percent below the week ended Oct. 1, though the daily average af the 
later week was the same.as for the month of September. According to the 

American Petroleum Institutes estimates, the average daily output of crude oil for the 
week ended Oct. 15 was 2,494,000 barrels, a drop of 32,450 barrels from the week of Oct. 8. 
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ED 
is very poor and a big fire would wipe out the 
district. ; 

It was such a condition that brought about 
the investigation by the State tenement house 
commission. Such a condition does not exist 
in Buffalo, said Mr. Gangnagel. The proper 
stand to také as to a building ordinance is to 
insist that frame buildings be so constructed 
as to check or hold a fire. The speaker said 
he had used every kind of roofing and can’t 
find any superiority of asphalt over wood, as 
the latter shingle is made today. 

“T have been building workingmen’s houses 
all my life,” said Mr. Gangnagel, “and my 
object has been to get the price down where 
the workingman can pay it. You must take 
into consideration the purchaser of the home 
and keep the price down. This ordinance tends 
to add to the cost of building.” 

“What is the difference in cost between the 
best fireproof shingles and wood shingles?” 
asked Mayor Schwab. 

Mr. Gangnagel estimated that the former 
would add about $250 to the cost of a medium- 
priced house. To eliminate the wood shingle, 
he said, would be to create a monopoly. There 
are twelve or fifteen varieties of manufactured 


News Notes 


Maine Properties Change Ownership 


Avucusta, Me., Oct. 18—Blaine S. Viles, 
widely known lumberman and capitalist, and a 
former State forest commissioner of Maine, 
heads a group of wealthy and powerful in- 
terests which has just acquired the Augusta 
Lumber Co. with all its extensive properties. 
The interesting announcement is made that the 
new owners will operate the lumber plant at 
capacity: ; 

How much the increasing competition of 
Coast lumber with eastern softwoods has to do 
with the transaction is not officially stated. In 
this connection it is recalled that a few years 
ago the St. John Lumber Co. found it neces- 
sary to wind up its extensive operations, and a 
good part of its business was taken over from 
the Parker interests by the Woodstock Lumber 
Co., of Boston. 


It is revealed that negotiations had been in 
progress for several weeks and culminated in a 
definite agreement for sale and purchase two 
weeks ago. By the terms of the agreement the 
sale includes the business of the Augusta Lum- 
ber Co., its mill yards, stock, machinery, tene- 
ment houses, lumbering equipment and other 
assets. 


When the transaction was made public by 
the group of Augusta men they also announced 
their intention of continuing the business of 
lumbering and lumber manufacture at Augusta, 
on the Kennebec River, at full capacity. Blaine 
S. Viles is the president of the new company, 
and he has been most actively identified with 
the transfer, which was consummated only 
after a very thorough and comprehensive in- 
ventory of the company’s holdings ‘had been 
made. 

The other officers of the new company named 
after completion of the deal are Guy P. Gan- 
nett, of Portland, and Augusta, Me., vice 
president; Walter S. Wyman of Augusta, 
treasurer, and Mr. Viles, Mr. Wyman and 
Thomas S. Brady, directors. Smith S. Ran- 
dall, veteran lumberman who has been asso- 
ciated with the Augusta Lumber Co. in various 
capacities for more than half a century, and 
who since 1919 has been the company’s 
treasurer and general manager, is to remain 
with the new owners as their general manager, 
it is announced. 

Besides his lumbering interests, Mr. Wyman 
is prominently identified with large hydroelec- 
tric enterprises. Mr. Gannett is a publisher and 
capitalist, and a prominent member of the New 
England Council. Mr. Viles has been actively 
interested in the activities of the State govern- 


or composition shingles. Wood shingles make 
an economical, as well as a fine appearing roof. 

Councilman Perkins declared: “We don't 
want to make it more expensive to build, but 
less so,” and he thought it would be unwise 
to pass the ordinance. 

Mr. Gangnagel read the draft of recom- 
mendations which he had submitted to the State 
tenement house commission at its request. 
These covered proposals whereby flimsy con- 
struction would be eliminated. 

The opponents of wood shingles were then 
heard. These included the president of a 
Buffalo fire insurance company and representa- 
tives of the National Fire Protection Associa- 
tion, of fire department officials and of the 
Johns-Manville Co. One witness testified that 
the wooden shingle was the only kind that 
spread fire and that fire brands threatened big 
conflagrations. 

Charles E. Marsh, for the shingle manufac- 
turers, said that he could cite plenty of in- 
— where composition roofs had spread 

re. 

The council had heard enough and it was 
evident that the majority sentiment of its mem- 
bers was opposed to passing an anti-wood 


ment to develop and exploit Maine’s extensive 
hardwood resources. 


Soviet Seeks American Market 

Battrmore, Mp., Oct. 17.—The Russian So- 
viet Society Government aims to become a 
competitor of this country in the production 
especially of such woods as spruce and white 
pine. It-claims to be able to turn out through 
the mills owned by the State not less than 300,- 
000,000 to 400,000,00® feet of lumber a year, 


shingle ordinance. The matter was therefore 
left over until next year at least. 


A Million Feet of Snow Fence 


MINNEAPOLIS, MINN., Oct. 18.—One million 
feet of snow fence is to be erected along Minne- 
sota’s State highways this year, consuming a 
vast amount of lumber. Three carloads a day 
of fence has been ordered, according to High- 
way Commissioner C. M. Babcock. 

The manufacturer started filling the order in 
September at the rate of 30,000 feet a day and 
the entire order is expected to be completed by 
the middle of October. Including the fence 
used in other years, Minnesota will have nearly 
500 miles of highways protected in the coming 
winter. Fence posts have been erected at many 
places where the ground permits. Where there 
is marshy ground the posts can not be placed 
until the ground freezes. 

Not only are lumbermen interested in the 
use of this vast amount of lumber but they will 
benefit directly by the open road program, since 
there is reason to believe that much lumber 
will be hauled to farms this winter for repair 
and new construction work. 





of Interest From the East 


Colonial Home Still Stands 


New York, Oct. 17.—That peculiarly grace- 
ful style of architecture that is ageless but 
never old and that was so much in vogue 
among the earlier builders and architects of 
Long Island’s delightful old homesteads, char- 
acterizes the old Jarvis Jackson house in For- 
est Hills. 

Though weather beaten by the storms of 
more than a century and a half, it stands in 
its lovely colonial lines, surrounded by rolling 

fields much the same in 








Jarvis Jackson House at Forest Hills, L. I., now more than 150 years 
old. Printed by special permission of the President of the Borough 
of Queens 


and for this output it is seeking a market in 
the United States, according to M. S. Makod- 
zub and a companion who visited this city 
last week and called on some. of the distrib- 
uters here with a view to effecting arrange- 
ments to handle Russian stocks. The two 
visitors mentioned prices which, according to 
the lumberman approached on the subject of 
becoming possible representatives of the Soviet, 
are considerably above the American quotations 
for the same grades. Consequently, as far as 
could be learned, the strangers did not suc- 
ceed in interesting anyone here sufficiently to 
entertain their proposal seriously. The callers 
were informed that they might have a better 
chance in the north or the country toward 
the Great Lakes, and they left later for Buf- 
falo and Cleveland. Among those who ex- 
tended to the strangers the usual courtesies 
and showed them around were Wilbur Fiske 
Harrison and John Luntz, jr., of Greenleaf 
Johnson & Son (Inc.). 





general appearance as it 
was when Carpenter 
Thorne, of Glen Cove, 
its builder, rested on his 
labors and gazed on the 
product of his skill. 

Originally it was the 
home of Jarvis Jackson, 
who served in the State 
legislature in the early 
part of the last century. 
He was a descendant of 
one of Long Island’s 
oldest families. The 
original members of the 
family emigrated from 
England to Connecticut, 
but early moved to 
Long Island, settling in 
Hempstead. They later 
moved to Queens. 

The site of the orig- 
inal Jackson homestead, 
erected by the descend- 
ants of Polthemus Jackson, stood just west of 
the present structure. The house was burned 
by Indians who murdered Polthemus Jackson. 
Jarvis Jackson grew up in the community where 
his ancestors had been surrounded by Indian 
encampments. He was a devout Quaker, and 
when a young man built the homestead that 
now stands. 

One of the interesting features of the old 
homestead is related by Charles U. Powell, 
chief engineer of the Queens topographical 
bureau, a descendant of the Jackson family. 
Mr. Powell tells of the journeying of Thorne, 
the carpenter, from his home in Glen Cove, 
L. I., to Whitestone Landing, from where he 
made his way through the winding roads of 
Flushing, across the old Strong’s causeway, to 
where the Jarvis Jackson homestead was under 
construction. 


THERE remain about 3,000,000 acres of virgin 
timber in the State of “Mississippi: 
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Small City vs. Country Town Business 


Trade of Illinois Retailers in Manufacturing Centers and of Those in 
Farming Communities Shows Wide Contrast This Year 


-In the town of Assumption, Ill., the Realm 
dropped in at the office and store of Abell 
& Son to see our geod friend Judge Abell, 
We found him talking to a crony, as shrewd 
and hearty looking as ever. The judge is 
the sort of man we like to see running a 
lumber yard in a small town in the Lincoln 
country; a man who knows his lumber and 
who knows his customers, who lives the life 
they lead, understands their work and the 
hardships and successes that go with it, 
shares in their fortunes and is capable of 
giving sound, practical advice when it is 
asked. 

Years ago we mentioned in these columns 
our first meeting with the judge. We found 
him in a lumber yard in a neighboring 
town, waiting for some one who failed to 
show up and who was to take 


has an attractive hardware store and office, 
stocked with goods which tell at a glance 
that the company serves a farming con- 
stituency. The judge told us without com- 
plaint of the ravages that unfavorable 
weather had made in his business. This 
fact has been mentioned often enough in 
these stories of central Illinois, and if in 
places visited later on we find that floods 
and cold have paralyzed farm buying power 
we'll be deeply sorry but probably will say 
nothing. It’s heartening to see the courage 
and patience with which these country 
dealers and their customers face this tem- 
porary setback; temporary, because Illinois 
has a long history of mammoth crops and 
will have them again. But it can not be 
called a temporary thing in another sense 


ly and progressive little city. It has an 
air of genuineness and honest pride about 
it that the observant visitor can not miss, 
It is fortunately located in relation to trans- 
portation, and transportation becomes stead- 
ily more important in American life. It is 
at the junction of the Illinois and Penn- 
sylvania railroads; and two great highways 
cross there—the National Old Trails and 
the Meridian Line. These hard surfaced 
roads have turned the Illinois tourist’s 
mourning into dancing or at least into its 
motoring equivalent. Time was, not so 
many years ago, that this department bat- 
tled Illinois mud day after day and read the 
book of Job in the hotel Gideon Bible at 
night to find adequate expression of feelings. 
But those days of mud battles have happily 
passed. Concrete highways span 





him to a picnic where he was 
to be the speaker of the day. 
A long time back, before Henry 
Ford began making a well known 
product, there was quite a traf- 
fic in the theft of horses; a 
habit which the owners of horses 
didn’t appreciate and tried to 
discourage. There were anti- 
horse-thief associations formed 
for the purpose of giving warning 
to each other and to peace officers 
when the family traction units 
were illegally abstracted from the 








stable; and with the coming of 





the State in every direction, and 
motoring consists of pointing 
the bus down the road and let- 
ting it go. 

Vandalia is quite a _ historic 
town, as such things go in the 
middle West. From 1819 to 
1839 it was the capital of the 
State. The old capital, built in 
1836, is used as the court house 
of Fayette County, though the 
building is owned by the State 
and will be made a public me- 
morial. Abraham Lincoln served 








telephones these associations 
became highly efficient. Then 
Henry and his fellow. gas- 


wagon makers came upon the 

scene, and the thieves abandoned horses in 
favor of automobiles. The greater speed of 
these contrivances neutralized the value of 
telephone warnings, and so the old associa- 
tions were revived, still under their original 
names, for the purpose of dealing with this 
new kind of larceny. 

The judge was a leader in this movement, 
and it was at a picnic of such an associa- 
tion that he expected to make his speech. 
But there he was, left, not at a church but 
at a lumber yard, with his audience miles 
away. We happened to be traveling in that 
lirection and were happy to lend the facilities 
of the AMERICAN LUMBERMAN’S flivver. So 
the judge and we spent an hour or two 
trundling over the fat Illinois prairies in 
search of the picnic, which we eventually 
found. His interest in this community 
undertaking illustrates in a general way 
the judge’s leadership in local affairs. 


The Judge Meets Vicissitudes 
In those days his company was known as 
Mitchell & Abell; but since that time his 
son has come into partnership with him, 
and the company is now Abell & Son. He 


C. G. Sonnemann & Son, Vandalia, Ill., have arranged a lounging 
room equipped with a radio where their contractor customers are 


welcome to “listen in” 


when a person considers that for thousands 
of people a year or two of earnings has been 
wiped out for all time. The judge tells me 
that thousands of acres of small grain were 
not cut at all. He mentioned one farm 
where eighty acres produced less than a 
total of eighty bushels. He told of a com- 
bination harvester and thresher that worked 
an entire day and threshed out but one load 
of oats. One renter harvested a big acre- 
age of small grain and received less than 
$8 for his share; and out of this large sum 
he had to pay for the threshing and board 
the men. Consequently this farmer had to 
pay out money for the pleasure of all the 
hard work he did in raising his trifling crop. 

These things tell their own story. Dealers 
have to go along with their local public, and 
for the time being little building is being 
done or even suggested. At the time this 
is written it is too soon to know the fate 
of the corn crop, but it seems likely that 
with favorable weather there will be at least 
a partial yield. This is a great soy bean 
country, and this crop is promising well. 

Vandalia is one of the county towns this 
department likes to revisit; a thrifty, friend- 


three terms in the legislature 
while Vandalia was the capital, 
and a window in the present 
court room is pointed out from 
which he is said to have jumped 
to break a quorum. An attempt was being 
made to move the capital to Springfield; but 
the proponents of Vandalia staved off the 
vote until a good many of the Springfield 
partisans were away. With an exact quorum 
present, containing a majority favoring Van- 
dalia, the Vandalia men locked the doors 
and proceeded to vote. Hence Lincoln’s in- 
formal exit through the window, breaking 
the quorum and postponing the vote until 
Springfield could carry the day. 

L. G. Ewart, of the Vandalia Lumber Co., 
tells me that business has been good. No 
country trade has been coming in, but the 
town has been active. Most of this new 
building is houses, though a few store build- 
ings and such have added to the total. The 
town is wealthy, and there is no lack of 
money to care for sound loans. A couple 
of building and loan associations do their 
share in financing. Collections are good, 
and apparently everybody is happy. Van- 
dalia is by way of being an industrial town 
with quite important payrolls, and this prob- 
ably explains the pleasant situation. Mr. 
Ewart is a friendly young man, and we guess 
that he is a capable salesman. 
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H. H. Sonnemann, of C. G. Sonnemann & 
Son, was away at the time of my visit. He 
had combined a vacation trip with attend- 
ance at the big National retailers’ conven- 
tion in the Northwest. C. F. Houston was 
in charge of the plant. Mrs. Houston and 
Mrs. Sonnnemann had joined the western 
junket, and Mr. Houston said his 
wife was writing of a wonderful 7 
time. 

“Business has been good in 
Vandalia,” Mr. Houston said. 
“Not all our industries are run- 
ning to capacity, but they’re do- 
ing pretty well. There’s a roof- 
ing concern that normally hires 
about 300 men. They’re a little 
below full capacity now. But we 
have a shoe factory that is doing 
well. I took a visitor out to 
see it a short time ago. A per- 
son seldom visits these local 
plants unless an out-of-town per- 
30n wants to see them. So I was 
really surprised to find that this 
factory has a force of more than 
800 people. This helps make a 





the Peter Kuntz interests of Dayton, Ohio. 
The yard was formerly known as the Law- 
rence County Lumber Co. It is now in 


charge of H. H. Cook, a young man of 
friendly and energetic disposition who is 
rapidly putting into effect some admirable 
ideas about storage and appearance. 


Soon 











pressure for houses, of course. I 
know one man who with several 
other members of his family 
works there and who lives in a 
town forty miles from here. 
They make that drive twice a day. You 
shouldn’t get the idea that this is absolutely 
necessary. He could rent a house here in 
Vandalia, but he owns his home where he 
lives, and he couldn’t rent it for nearly what 
an equally good house would cost him in 
rent here. The demand for houses has 
created a scarcity value. But it does indi- 
cate in a way that Vandalia houses are in 
demand, else they wouldn’t command the 
rents they do.” 


Lounging Room Equipped With Radio 


Not many years ago this department Car- 
ried a story of Mr. Sonnemann’s remodeled 
yard and office. At that time Mr. Sonne- 
mann explained to me that he had arranged 
his office as a working place where lounging 
is discouraged. He preferred not to have 
the unemployed hanging around, interfer- 
ing by means of idle talk with the necessary 
work of the company. But he 


Time is saved at the Lawrenceville Lumber Co. plant at Lawrence- 
ville, Ill., by having the yardmen numbered and telephones installed 


about the yard to call them 


after I introduced myself, Mr. Cook was 
called to the telephone by one of those per- 
sons who call a merchant not to order goods 
but to ask for a liberal scientific education 
in some chosen branch of knowledge. In 
this instance it was paint. Mr. Cook, like 
the good merchant he is, was endlessly 
patient and told his questioner about quality 
and colors and application. He described 
paints from the tree to the trade. He 
wasn’t asked a question that stumped him, 
and he was asked some that I imagine a 
veteran paint manufacturer wouldn’t like to 
meet suddenly in a dark alley. As a reward 
for delivering this course of lectures, Mr. 
Cook sold paint enough to cover a kitchen 
cabinet; but like a capable salesman he 
managed deftly to include in the sale the 
brushes, thinner, sandpaper and undercoater, 
in addition to the enamel. Had he carried 
them in stock I’m sure he could have sold 


Apparently this company makes a spe- 
cialty of paint. The big and attractive lobby 
has its stock of paint arranged to catch the 
eye. The company carries all sorts of build- 
ing hardware, including such things as hay 
barn track and carriers, and it also carries 
quite a stock of glass. The lumber is car- 
ried in a couple of ware 
houses, divided roughly accord- 
ing to quality. All sorts of 
buyers, with all sorts of ideas 
of the kind and cost of lumber, 
come here; and while Mr. Cook 
tries to sell the proper grade 
for a given purpose, he does not 
carry this missionary work to 
the point of driving away cus- 
tomers who are determined that 
they are not going to pay the 
price for the better grades. 

Each yard man has a number: 
and there is a bell system for 
ringing this number when the 
man is wanted. Then in each 
warehouse and building in the 
extensive plant is a telephone. 
When a man’s number is sound- 
ed, he goes to the nearest ’phone 
and calls the office. Maybe he 
is needed for some piece of 
work right where he is, and the 
telephone system saves him the 
trouble and time of walking to the office 
and back. Across the street is a little 
shop containing the power tools needed in 
getting out the general run of material sold. 
Like all the rest of the yard, this shop 
gives the visitor a feeling of adequate space 
and good order. Near the shop is a rack 
containing the pieces, ready cut, for sash 
and door frames. Almost any sized frame 
can be assembled out of this stock in a few 
minutes. This material can be bought ready 
cut for less money than the lumber would 
cost the yard; and a given amount of stock 
will produce a wide variety of sales and 
care for a large trade. The turnover is 
naturally quite rapid. 

The buildings and the trucks are painted 
a distinctive color. Some of the men were 
doing a bit of landscaping out in front, just 
to help along the impression of attractive- 
ness, neatness and order. 

The G. F. Osterhage Lumber 





did want the carpenters and con- [ 
tractors to feel that the place | 
welcomed them, so just across | 
the alley from the office he built 
a paint room where he has paint 
shelves laid out like a library 
stack room; all in order, ar- 
ranged according to an exact 
stock plan. There is room in 
front of these shelves for a 
group of chairs, and this he de- 
signed as a lounging room. 
Some people told him the men 
wouldn’t come; but he said he 
knew how to fix that. He’d in- 
stall a radio. This he has done, 
and his friends have come. Mr. 
Houston tells me that each after- 
noon during the season there 
is a major league ball game 
Played in the paint room. With 
the air so continuously full of a 
variety of programs it is always easy to find 
something that the crowd wants to hear, so 
his plan has worked out just as he intended 
it should. 

The Lawrenceville Lumber Co., Lawrence- 
ville, Ill., has among its chief stockholders 





Co. has its one Illinois yard in 
Lawrenceville. The others in 
the line are located in Indiana. 
W. C. Harris, the local manager, 
mentioned the fact that some 
of the smaller yards in the line, 
located in little towns where 
sales were necessarily limited, 
have been sold or withdrawn. 
“These days of good roads and 
good trucks are hard on the 
little yard,” he said. “There was 
a time when nobody thought of 
delivering into the country, and 
at that time the little yard could 
count on the trade in its terri- 
tory. But people are no longer 
content with the limited stock 





Putting the delivery problem on a mileage or zone basis is one of the 
troubles the G. F. Osterhage Lumber Co., of Lawrenceville, Ill., has 
to contend with 


the painter a smock, a package of chewing 
gum to solace her during the application 
and a Dutch clock to set on top of the 
cabinet after the job was done. It is a real 
pleasure to see, or hear, a capable salesman 
doing his stuff. 


and the limited service of the 
village yard; and with the roads 
we now have they can go almost 
any necessary distance to get 
the material they really want. 

“This delivering into the country is 
a hard thing to control. And the fact 
that the troubles involved are well 
known doesn’t help very much in straight- 
ening them out. It’s something that 
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is talked about at our managers’ meetings 
more than anything else. But if you try 
to put delivery on a mileage basis you’re 
let in for no end of disputes. A man will 
say he lives about six miles in the country; 
but when the truck goes out it finds that he 
lives twelve miles out. Of course the cus- 
tomer is all wrong and didn’t play fair; 
but for all that he’ll get mad and argue 
and probably not buy any more from you. 
Suppose you put it on a zone basis. You 
deliver cement to one farmer at a given 
price. His neighbor, living ten rods farther 
out but in the next zone, can’t understand 
why he should pay 10 cents a sack more 
than No. 1 did. If you give in to him, what 
are you going to do for No. 3 who lives 


American Lumberman House 


a mile and a half farther out but in the 
same zone with No. 2? 

“We've got to deliver to the country. I 
don’t see any way to avoid it. The service 
idea is in the air, the country people want 
their stuff hauled and they can always find 
someone who will do it. 

“Volume of sales has been good this year. 
In fact it’s surprisingly good when a person 





An opportunity awaits a man with cap- 
ital in British Columbia. Splendid chance 
for someone to put his son in the lumber 
business. For your own sake, and for your 
son’s, check up on the opportunities offered 

weekly in the Want Ads. 





Here is a small house, having four 
rooms on the ground floor, that con- 
veys the impression of being consid- 
erably larger than it really is. There- 
fore, while it looks well on a narrow 
lot, it is not at all out of place on a 
lot much wider than the average, be- 
cause its generous outlines relieve it 
of any skimpy appearance. This 
pleasing effect, it will be noted, is 
accomplished by the attractive and 
dignified front porch, extending clear 
across the front, and is heightened by 
the very wide eaves and the dormer. 

The rooms are well planned for 
convenience, and are of good propor- 
tions, the living room being 1614 feet 
by 14 feet. This room is connected 
by a plaster arch opening with the 
dining room, 12x14 feet. 

There is one bedroom on the first 
floor, and another can be finished off 
in the attic if desired, the dormers 
providing ample light and ventilation. 





a 
remembers that not so many new buildings 


have gone up. The answer of course is re. 
modeling and repair. There’s a lot of Tepair 
needed, in town as well as in the coun 
and while the individual sales may not b 
large, the total does mount up.” 


try; 
e 80 


’ THE forest area of northern Ontario is 245. 
000 square miles, of which about 160,000 square 
miles, or 102,400,000 acres, are at present ac- 
cessible. This area is estimated to contain 
200,000,000 cords of pulpwood valued at $500,- 
000,000, and 35,000,000 board feet of other tim. 
ber. The Ontario mills use 1,294,922 cords of 
pulpwood annually, cutting over 323,730 acres 
each year. Fire and insects each destroy each 
year as much as is cut. 


Plan No. 157 
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Access to the upper floor may be pro- 
vided by a movable stairway, folding 
up into the ceiling so that no floor 
space is taken up. 

Complete working drawings, speci- 
fications and list of material for this 
plan will be furnished at $3.50 per set, 
postpaid. 


Electrotype cut of the house eleva- 
tion, 4 inches wide and of proper 
screen for use in newspapers may be 
had at $2.75, and electrotype of the 
floor plan, 2 inches wide, at $1.65, 
postpaid. 





“We take this occasion to commend your 
publication for the satisfactory results ob- 
tained from our advertisement inserted in 
two of your issues. We have received a 
good many replies and we are now nego- 
tiating with several parties for the sale of 
our land and timber.” This Virginia 
concern has been “sold” on the value of 
the Want Ads. 
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- Begin Campaign for Better Merchandising 


Florida Retailers Determined to Eliminate Building Abuses — Will 
Urge Grade-Marked and Trade-Marked Lumber and 
Certificate of Quality for Builders 


Ortanpo, Fra., Oct. 18—In a “Campaign for Better Merchandising” 
Secretary J. P. Williams, of the Florida Lumber & Millwork Associa- 
tion, has begun what the president, Guy Stoms, of Miami, terms the 
most important movement in the history of the retail business in Florida 
and perhaps of the whole South. Mr. Williams contends that conditions 
in the business just now, which every one is willing to admit is far 
from satisfactory, are not a result of price, except in the abuse of it, 
but “improper methods of merchandising.” 

“While the lumber business is second only to agriculture, its methods 
of merchandising have not kept pace with the times,” says Mr. Williams; 
“and by taking care of an increased demand as the years roll by simply 
by the enlargement of an old and antiquated system we have brought 
upon ourselves the present condition of where price, and price alone, 
seems to be the determining factor in the sale of lumber and building 
materials.” He goes on in his review: 


Vicious Cycles That Repeat 


“Let us review for a moment one of the cycles of the lumber and 
building material business, which cycles repeat periodically. Business 
is poor; there are a limited number of yards to a community. Business 
increases, those yards begin to make a profit and with the increase of 
business new yards start up. For a time the volume of business is suffi- 
cient to pay a profit to all the yards. Business reaches the peak and 
starts down. The irresponsible and under-financed yards, hoping to 
obtain volume enough to tide them over the dull period, cut the prices. 
The good yards, thinking this is the proper method of merchandising, 
follow suit. The market goes to pieces, the public loses confidence in 
the stability of the product and waits for a low point to be reached. 
The result is general depression in the lumber and building material 
yards, grasping at the straw of price with the hope of existence from 
day to day.” 


Suggesting a Remedy 


Holding that this method has proved disastrous and wholly inadequate 
to any practical plans for permanence in the business, Mr. Williams 
urges what he hopes may point to a remedy program: 


“To the vast majority of the building public lumber is lumber, without 
grade, without distinction. When they obtain an estimate on a bill of 
lumber of specified sizes, that bill to them represents just what they 
should have in the construction of their house. They know nothing of, 
nor have they been educated to the fact, that there are grades and 
species of lumber which they should use, that there are grades which 
are wholly unfit for the use for which they intend them. In this lack 
of knowledge we can not censure the public, for the fault lies with the 
dealers alone, who have paid so much attention to competition of price 
that they have overlooked the great selling point in recommending quality 
for proper construction and permanence. 


More of the “Price Evil” 


“The evil results of this competition of price alone does not, unfor- 
tunately, end when the goods are sold. Improper material goes into the 
construction of the house and in a short time the faulty material shows 
deterioration; the house becomes more or less dilapidated. The home 
owner who purchased the house in good faith, according to his knowl- 
edge, finds that his dwelling is not a thing of permanence. The effect 
even goes further, for the house which begins to look dilapidated im- 
pairs the values of the property surrounding it. This condition, in the 
vast majority of cases, is caused by the lack of knowledge of the home 
builder on lumber grades and species. He built in good faith, thinking 
that lumber is lumber, and price is the determining factor. 

“I have heard a great deal of argument in regard to selling ‘service’ 
to the home builder, and we find that motto of service written on the 
signs of lumber companies all over the country. Now just what is this 
‘service’? Courteous treatment, prompt deliveries, replacing any material 
which is found not to be quite the grade the customer asked for? True, 
these certainly are a part of the ‘service’ which any company should 
render its customers, but if we are going to render real service, not only 
to our customers, but to the community in which we live, we must render 
the service of education in proper construction.” 


Hoping for Support 
Hoping for support from members of the association and the public, 
Secretary Williams says that the first move will be a questionnaire for 
the general public to fill out. 


“This questionnaire will ask for the date at which the house was 
constructed, whether by contractor or owner, and a great many questions 
regarding what material was used in the house. For instance: What 
are your sills made of; your floor joists; your studding; your roof 
rafters; is the house storm sheathed; is it insulated; what are your 
windows made of; if cypress, is it heart cypress or sap? In fact, a 
great many questions covering the materials in the house, and possibly 
points on construction. These questionnaires will not be sent direct to 
the public, but a number of copies will be sent to each of our members, 
with the request that they obtain this information themselves. It would 
be better simply to ask the home builder these questions in an informal 
way, and then fill out the questionnaire yourselves. We wish to obtain 
from 1,000 to 2,000 replies. The object of the questionnaire is to prove 
first that the general public does not know what is in a house, or how 
it is constructed. 


Newspaper Publicity Bulletins 


“When we have obtained sufficient information to show that the public 
needs education along the lines of proper material and proper construc- 
tion, we will then issue a number of bulletins for newspaper publicity, 
showing the importance of proper construction not only for the per- 
manency of the house itself, but for its effect on the values of the com- 
munity. We will show the importance of proper construction to the 
building and loan companies, to the banks, to the city governments as 
affecting their taxable values. In fact, the need of proper construction 
affects every one in the community.” We will also plan to carry this 
message of proper construction by talks to the service clubs, the schools, 
everywhere where the talk can be put over. 


Certificate of Merit 


“When we have started the public thinking about proper construction 
and proper materials the question is then going to arise, How can they 
be sure of getting these, and that question brings us to the next step in 
the campaign. It is our aim that the members of the Florida Lumber 
& Millwork Association issue a certificate certifying as to the kind and 
grade of lumber and building materials used in the construction of a 
house. For instance, the customer will buy a house bill complete of 
you, and on the completion of the job you will issue a certificate to him 
which not only specifies what is in that house, but also you, as a com- 
pany, guarantee that the material certified has been used. The home 
builder can then frame this certificate and fasten it on the wall of the 
house, possibly in a clothes press, as his guaranty that the material which 
he purchased is really in his house. Another big feature, the builder 
of homes for speculation will have a big selling point when trying to 
sell the house, for he can show the prospective buyer that the house is 
built of certified and guaranteed materials. 


Grade-Mark by Mills 


“We will go one step further, and ask the mills to grade-mark and 
trade-mark their lumber. This makes them a party to the guaranteeing 
of proper grades. 

“This campaign will take considerable time and a great deal of effort, 
but what will be the result? If it can be successfully put over, and I 
am sure it can, we will put the lumber and building material business 
on a plane of proper merchandising. We will get the public away from 
the idea of poor and flimsy construction in order to save a few dollars 
at the time of construction, spending many dollars in repairs after con- 
struction. We will take the lumber and building material business men 
away from the “Price Only” idea, putting them before the public as 
men who are qualified to advise in proper construction and who are 
willing to back their advice and judgment by a guaranteed material. 

“How will this change of merchandising affect the present evils of too 
many yards with prices too low? In the first place, goods will not be 
sold on price, but rather on quality, and in the second place your “fly- 
by-night” yards will be reduced, if not eliminated, by their inability to 
give a guarantee which will be worth the consideration of the buying 
public.” 
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Dealer Builds Demonstration Home 


Residence Constructed for Mayor Is Opened to Public 


—Attracts Thousand Visitors During W eek 


MENoMONIE, Wis., Oct. 17.—Stirred by the 
success of lumber dealers in various other com- 
munities who have built, exhibited and after- 
ward sold model houses with good results in 
the way of publicity and increased interest in 
home building, the Badger State Lumber Co., 
of this city, decided that it would undertake a 
project of the same sort. Accordingly, a very 
attractive English colonial house was built, 
and opened for public inspection during the 
last week of September. 

“We had read in various publications of 
demonstrations such as this being successfully 
put on,” said a representative of the Badger 
State company, “but as we noted that they 
usually were in cities much larger 
than Menomonie, which has a 


trimmed to give the home a charming setting. 

The model home has five rooms, which 
through an effective arrangement of small- 
paned windows are made bright and cheery 
with ample light. Only high quality products 
were used throughout, including Curtis wood- 
work and Balsam-Wool insulation. The out- 
side of the house was painted white, while the 
roof is covered with green stained red cedar 
shingles. The interfor finish is of fir. The 
doors are of stained mahogany finish, and trim 
is ivory enamel. The floors are of natural 
finish maple, except the bathroom and kitchen, 
which are covered with inlaid linoleum. The 
construction, as well as other aspects of the 


ee 


furniture dfring the 
week. Other firms sup- 
plied a complete outfit 
of kitchen utensils, 
linens, toilet articles, 





Cc. N. AVERILL, 
Who Supervised Construc- 
tion of Demonstration 
lome 





stock of groceries for 
the kitchen cabinet, and 
numerous other articles wihch made the mo- 
del house complete to the most minute detail. 

When all was in readiness a 





population of less than 5,000, we 
were somewhat doubtful as to 
whether enough interest in home 
building could be created in a 
town of this size to warrant the 
expense and trouble of a model 
house demonstration.” 

After considering the proposi- 
tion from every angle, however, it 
was decided to go ahead, especially 
as by a fortunate coincidence the 
company learned that Mayor Carl E. 
Peterson had been thinking some 
of building a home. The upshot was 
that the lumber company made a 
proposition to build for him a 
house, of type and design agreed 
upon, with the understanding that 
the company would have the use 
of it for one week for demonstra- 
tion purposes, in return for which 
the mayor would receive a special 
discount on the cost of the com- 
pleted house. This proposition 
was accepted, so that the model 
home was really sold before work 
was begun on it. This, however, 
was not made public until just 
before the opening day, when it 
was announced that Mayor Peterson had pur- 
chased the house, and would occupy it imme- 
diately after the week’s period of public 
inspection was ended. The purchaser has ex- 
pressed himself as being delighted with every 
detail of the construction of his new residence, 
which occupies a commanding location on Oak- 
wood Heichts. The lawn has been graded «ind 





Model house built, for demonstration and sale, by Badger State 


Lumber Co., Menomonie, Wis. 


project, was supervised by C. 
the Badger State company. 
The company states that it found the local 
merchants very willing to codperate in the 
project by supplying various items of furnish- 
ings and equipment. One of the local furniture 
dealers furnished the house from top to bot- 
tom, and incidentally sold practically all of the 


N. Averill, of 











half-page advertisement was pre- 
pared and inserted in the local 
papers, announcing that the model 
home was open for inspection, and 
inviting the public to call and in- 
spect a structure which exempli- 
fied the best in home architecture 
and furnishings. Bordering this 
invitation, which occupied about 
two-thirds of the space, were the 
cards of a dozen local firms that 
had had a part in the enterprise, 
by furnishing fixtures, furniture, 
or equipment of some sort. 


The company was relieved of a 
great deal of detail work by the 
aid and codperation of the instruc- 
tors in interior decoration of the 
Scout Institute, located in this 
city, and the local high school, who 
were glad to take advantage of the 
opportunity for students to dem- 
onstrate their abilities in this di- 
rection, and whose classes made 
all the curtains, selected and ar- 
ranged the furniture, in fact took 
complete charge of furnishing the 
entire house as part of their school 
work, this securing some very val- 
uable experience, while in turn the 
company was assured, under the competent 
supervision of the instructors, that everything 
would be correct and complete in all details. 

Nor was this all, as four girls of the senior 
class of the Scout Institute, whom the company 
had beforehand thoroughly “coached” on the 
construction of the house, insulation, building 
materials, cost etc., acted as ushers. Each girl 

















VIEWS OF LIVING ROOM OF MODEL HOUSE FURNISHED AND READY FOR INSPECTION 
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~ ie 
would take a group of visitors as they came 
in, conduct them through the house system- 
atically and explain these different matters as 
they went along, finally having each one of 
the group filll out a registration card,-on which 
were spaces for answers to several questions 
regarding home building, remodeling etc. These 
cards had detachable stubs, and were numbered, 
the lucky number winning a medicine cabinet 
on the closing night. Booklets and other ad- 
yertising literature, and samples of merchan- 
dise were handed out to visitors. 


Gives Prize for School Exhibit 


HERMANSVILLE, Micu., Oct. 17.—For several 
years past, owing to plans put in operation by 
the county superintendent of schools, there has 
been a great deal of interest manifested in the 
school exhibits at the Cloverland Farmers’ 
Fair, which is the Monominee County Fair. 
One of the buildings is devoted entirely to edu- 
cational exhibits, and prizes are offered for the 
best displays in all kinds of school work. At 


the fair recently held, a playground slide valued 
at $80 was awarded by the Wisconsin Land & 
Lumber Co. of this city as a prize for the best 
exhibit of home-made playground apparatus. 
This display is a regular yearly feature, the 
apparatus usually being made by the manual 
training department of the various schools, 
though sometimes entries made by a local car- 
penter is submitted. The exhibits are divided 
into different classes and prizes are offered ac- 
cordingly so that rural one-room schools do not 
have to compete with the larger 





Notwithstanding cold and rainy 
weather during the entire week, 
the house was thronged with vis- 
itors each afternoon and evening, 
the attendance totalling about 
1,000. Thus ‘in addition to the ad- 
yertising and the general publicity, 
which the company feels is well 
worth the trouble and expense of 
a mode] home demonstration even 
in a small town, it obtained an |__— 
excellent mailing list and many 
new prospects. 


Creating Sales in Small Town 


ArcapiA, INpD., Oct. 17—The business re- 
sults that an enterprising dealer can produce 


_in a small town and surrounding country has 


been forcefully shown in this little community 
of 1,800 by George T. Summers, who only last 
August purchased the Arcadia Lumber Co., 
here, and has since managed it, with a high 
degree of success, according to his far ad- 
vanced ideas on retail lumber merchandising. 
Mr. Summers is an elderly man but has no 
old ideas on the subject, being considered one 
of the best informed and most up-to-date deal- 
ers in the State. 

Mr. Summers knows sound construction, and 
that is one of the things that he primarily in- 
sists upon whenever he is consulted in connec- 
tion with building problems. “A good founda- 
tion and a good roof are the first essentials in 
good building construction,” he declares. “A 
good foundation will permit of the proper lin- 
ing up of the framework and guarantees that 
it will stay lined up, with no sagging or buck- 
ling. It would pay retailers always to insist 
on a properly built foundation, because when 
a man builds he should build to endure, and if 
he has a good building he is much more apt 
to want to take good care of it, make prompt 
repairs, add improvements as needed, and keep 
it painted. A good roof is just as essential. 
A new one should be built of the best mate- 
rials and in such way as to insure maximum 
service, and an old one should be promptly re- 
paired or replaced.” 

“T make it a point to keep a close check-up 
on the condition of every building in my town 
and the surrounding country,” continued Mr. 
Summers. “If during my regular trips through 
my trade territory I note a barn, for instance, 
that needs a new roof, I make it a point to sell 
it. My success in selling it indicates that the 
farmer is interested in his property and ex- 
pects years of additional service. Consequently, 
after I have reroofed his barn I don’t forget it. 
I make a note of it, and next year or whenever 
I figure that he has accumulated a little money 
I approach the farmer again and tell him some- 
thing like this: ‘Well, now, you’ve got a good 
foundation and a good roof for that barn. It 
ought to last you a good long while if you take 
care of it. Don’t you really think you ought 
to replace this old weather-boarding?’ Or it 
might be some other improvement I have to 
suggest. I talk to him about the desirability 
of the improvement, the added service it will 
give him and the enhanced value it will repre- 
sent, and tell him how cheaply it can be done, 
and chances are pretty good that he will figure 
that the barn is worth putting that much more 
money into and will tell me to go ahead. 

“Similarly, I strongly advocate regular re- 





village schools. Other prizes are 
offered for the best exhibit of 
home-made school furniture, best 
plan for school yard, best exhibit 
of sewing, etc., these prizes being 
offered by various individuals. 

A special children’s day is held 
each year, at which a special effort 
is made by each school to have as 
| large a representation as_ possible. 





Main shed of Badger State Lumber Co., Menomonie, 


painting of old buildings, always explaining to _ 


my prospects the advantages of protecting their 
property in this manner. I do this not only 
because I handle paints and want to sell the 
job, but also because during repainting you can 
always find a sash or a frame or something 
to be replaced, new porch floor to be laid, or 
other desirable repairs which you can con- 
vince the owner ought to be made; and once 
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} A SUN PORCH 
DURING THE WINTER 


A WARM RECEPTION is the 
best way to discourage Old Man 
Winter. When he makes his an- 
nual appearance just thaw him out 
in a glass enclosed sun porch— 
he'll be as meek and mild as a day 
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in May. 
' YOU CAN’T BEAT a sun porch 
“4 for winter time comfort. hen 


the air is tingling outside a sun 
porch will be as warm as toast. 
And it protects the entire house— 
a shield of warm air between 
7 blasts and the cozy hearth- 
side, 


IT ISN’T A BIT too early to 
start construction Martin can sup- 
ply the lumber. 


The B. B. Martin Co., mmc. 


LUMBER 
519 North Charlotte St., 
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Here’s a little “ad” that ought to pull porch 
business right now 





in a while it happens that after the building 
is painted spic-and-span the owner will dis- 
cover that the roof looks shabby in contrast 
and really ought to be replaced. Thus it works 
around in a continuous circle. Opportunities to 
sell are never lacking. Because you have sold 
a customer once does not mean that you are 
all through with him. In fact, you have only 
started. I wouldn’t keep after him too hard or 
try to sell him everything at one time, but 
would work on him from time to time, after 
he has forgotten his first expenses and when I 
feel he ought to be ready financially for new 
ones, 

“T work on the theory that if you have some- 
thing of any value at all it ought to be worth 


The children all join in a large 
parade, and usually a school will 
put on one or more stunts. 


and Country 


taking care of. I emphasize this idea and my 
people are getting converted to it. 

“For the farm trade, I feature wire and 
fence materials, and expect to put in a stock 
of drain tile. In fact, I expect to carry in 
stock everything that a retail lumber yard well 
can sell to the farmer, for if he has a loose 
dollar that can be pried off, I might as well 
get it as the other fellow who has something 
to sell. Besides, I figure that what I have to 
sell is of a good deal more value to the farmer 
and to the community than what many others 
have, and that by capturing that dollar before 
it is spent for some luxury I am rendering 
them a service. 

“IT also feature remodeling of homes, and 
have met with considerable success in selling 
jobs of that character. I have found the first 
jobs in a town the hardest to sell, but after a 
few have been completed the others come easy. 
The neighbors’ interest has been aroused and 
they do not usually want to be outdone. After 
the thing is once started, it acts as a fad or 
fashion and runs through the community like 
the itch runs through school. 

“I believe in carrying plenty of stock, so 
that when a customer wants something I’ve got 
it. It takes a somewhat larger investment to 
carry a complete and adequate stock suited to 
the needs of the community, but it pays, be- 
cause if you have always got what is wanted 
the impression it gives the customer is one of 
confidence in your ability to serve. When a 
customer goes to a yard and the dealer tells 
him that he hasn’t the particular item wanted 
in stock but that he will get it from his com- 
petitor, it has a negative psychological effect. 
The next time the customer needs something 
he is apt to go to the ofher yard, thinking the 
first dealer would have to send over to it again 
for the material he wants, anyhow. A good 
stock-keeper, who can always keep stock on 
hand and yet not overburden the yard is, to my 
mind, the most important asset a retail lumber 
yard can have. 

“The trouble with the retail lumber business 
is that too few dealers are merchants. If they 
were, it would be a wonderful thing not only 
for themselves, but for the community; for a 
progressive retailer can in many ways stimulate 
activity in his community and production on 
the farms, and thus increase their prosperity. 
The prosperity of the nation, in fact, lies in 
the retailers’ hands to a very much greater 
degree than they actually realize. The club 
idea as represented, for instance, by the Ko- 
komo Lumber Club at Kokomo, Ind., near here, 
should be more generally adopted throughout 
the country, for it would instill a new spirit 
of progress in lumber merchandising, with very 
real and beneficial results.” 


Wis. 
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News and Business Ideas for Retailers 


Will Beautify Yard Premises 


CoruLLa, Tex., Oct. 8—When J. F. Barnes, 
of the W. F. & J. F. Lumber Co, was here 
from the company’s main office at Waco re- 
cently, he and Mr. DeVilbiss, the local manu- 
ager, made arrangements to plant citrus trees 
on a strip of land 20 feet wide and several 
hundred feet long which lies between the lum- 
ber yard and the street line. Manager De- 
Vilbiss has had the ground leveled and pre- 
pared for putting in the trees this winter. This 
plot being on the highway will make a good 
display ground. 


Keeps Trade by Pushing Wood Shingles 


MarTINSVILLE, INp., Oct. 17.—Getting 
squarely behind the wood shingle and boosting 
it is the method of combatting competition from 
out-of-town roofing companies successfully 
used by the Hubbard Lumber Co., of this city. 

The out-of-town roofing companies had de- 
scended on this city, as on countless other com- 
munities throughout the country, with glowinz 
advertisements and high-powered salesmen, and 
threatened to take away all the roofing business 
from the local retail yards. The Hubbard 
Lumber Co. soon realized the necessities of the 
situation and cast about for an effective means 
of nullifying this competition and keeping the 
business at home. The most satisfactory me- 
dium in this campaign proved to be the wood 
shingle. The company accordingly concentrated 
on a high grade red cedar shingle and pushed 
it exclusively. 

“We believe that the wood shingle makes by 
far the best roof,” stated T. J. Kennedy, of 
the Hubbard Lumber Co. “It is cheaper, will 
not leak when applied properly, and lasts longer 
than the sort of roofing sold by these outside 
roofing companies. In our own defense, we be- 
gan talking and advertising the wood shingle 
and its advantages at every possible opportunity. 
We were highly successful in this, have driven 


out the outside competition and have built up 
a mighty attractive business in this product of 
the forests.” 

“The only logical way of combatting out-of- 
town competition of this sort,” added Mr. Ken- 
nedy, “is to find the better article and then 
get behind it, push it and prove to the people 
that it is better.” 


Remodeling Creates Paint Jobs 


A great many retail lumber dealers in all 
parts of the country are carrying full stocks 
of paints, and are finding the handling of these 
goods to be a very satisfactory and profitable 
department. Numerous other dealers are 
weighing the proposition, and trying to decide 
whether or not they should add paints to their 
stocks. 

Recently the AMER- 


holder would undertake the entire repainting 
job of a really reconstructed building, but it is 
quite surprising how many of them do under- 
take rather extensive jobs upon and within their 
own homes, and get very good results. Indeed, 
there is a great volume of amateur painting 
being done at present that shows better work- 
manship than that which is turned out by many 
workmen who make a business of painting.” 

Somebody is going to sell the paint required 
to finish every remodeling job. Why should 
it not be the lumberman who sells the other 
materials required for it? 


Price Records of Thirty Years Ago 


HiGHLanp Park, ILL., Oct. 17.—As interest- 
ing a volume as any lumberman could peruse 





ICAN LUMBERMAN has 
been in correspondence 
with various paint au- 
thorities, with a view, 
especially, of enlisting 
their cooperation in the 
house remodeling cam- 
paign, at the same time 
securing some data as to 
the potential market for 
paints created by re- 


modeling. Of course, 
practically every re- 
modeling job under- 





taken, whether exterior 








or interior, calls for the 
use of paint in large or 
small quantities before 
it is completed. 

That the amount of 
painting being done by 
householders is very ' 
rapidly increasing is stated by J. Leyden White, 
editor American Paint & Oil Dealer, who says 
further: “We hardly think that the house- 


Marion, Kan. 





ness. 


This Week’s Timely Tip 


Meeting Demand for Quick Delivery 


Speed in delivery is one of the service factors which J. E. Smith 
& Sons, Philadelphia, Pa., have found productive of good results 
in building up a trade which is rather specialized, because of loca- 
tion and clientele, consisting largely of remodeling and repair busi- 

Naturally, contractors and carpenters employed at this class 
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Orders Given 





Fast Delivery Schedule 


7:00 to 8:00 a.m. . 
Orders Given 8:00 to 10:00 a. m. . 
Orders Given 10:00 to 1:00 p.m. . 
Orders Given 1:00 to 3:00 p.m. . 


Frames Assembled and Delivered Within 24 Hours 


of work make frequent calls for small lots of special material, 
which they want in a hurry, and J. E. Smith & Sons make a point 
of getting the stuff to them “pronto,” as will be observed by the 
schedule printed herewith, which is broadcast to all customers, 
being printed on blotters distributed to their trade and other media. 


Watch for Next Week’s “Tip” 


.All Delivered Before 10:30 


a.m. 
.All Delivered Before 12:00 m. 

.All Delivered Before 3:00 p.m 
.All Delivered Before 4:30 p.m. 








The vines lend a very pleasing effect to the shed of the Newton Lum- 
ber Co., Newton, Kan., a branch of the Winnie Lumber Co., of 


J. E. McIntosh, manager at right of office door. The 
section of big tree was supplied by the John D. Collins Lumber Co., 


Seattle, Wash. 


is the old ledger used by the Charles Harbaugh 
Lumber Co., headquartered here, when it first 
started in the retail lumber business in 1897, 
with a yard at Lake Villa, Ill. According to 
this 30-year-old record, lumber and_ building 
material prices at that time were none too 
extravagant, either at wholesale or retail. 

The ledger, the first entry of which was 
March 22, 1897, shows that the company dur- 
ing the week preceding received from the Bird 
& Wells Lumber Co. five cars of lumber at a 
total price of $623.55. After discounts of 
$12.46 had been deducted these five cars actu- 
ally cost $611.09, or an average of $122.22 
each. The entries are according to car num- 
bers and do not show contents, but is safe to 
say that, inasmuch as the yard was just being 
opened, they were composed of a representa- 
tive retail dealer’s stock. 

Sales entries show that dimension in its 
various sizes retailed at $13 per $1,000 feet; 
8-inch drop siding at $13 to $14; 6-inch No. 
3 D&M, $14; No. 2 flooring at $15; No. 1 
boards at $18; shingles at $2, and lath at 11 
cents per bundle. 

The sales in those days were in practically 
every instance small. A good many entries 
read as follows: Two 4/4-12, $0.42; four 
2x4-12, $0.21; two 8/8-12, $1.60; fifteen bundles 
lath, $1.65; twenty doors, 2/8, 6/8, 7/8, at 75 
cents each, $15; 225 feet No. 2 flooring, $3.37; 
352 feet 8-inch drop siding, $4.92; 150 bricks, 
$1.20; one barrel lime, $0.70. 

Charles Harbaugh, head of the company, 
first started in the retail business in 1885, 
with Henry Sherry at Waukesha, Wis. In 
the following year, he was employed by Sherry 
Wilton & Co. in their yard at Lake Villa, IIL, 
This yard was sold in January, 1897, and two 
months later Mr. Harbaugh opened another 
vard at Lake Villa. Four months later, im 
July, Mr. Harbaugh bought out the original 
Sherry Wilton & Co. yard and consolidated the 
two. In 1902 he opened a yard at Fox Lake, 
Ill.; in 1904 he bought another at Ingleside, 
Ill.; in 1911 he purchased one at St. Charles, 
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Il, and in 1918 one at Sycamore, Ill. Mean- 
while, in 1917, he had sold the Lake Villa 
ard. In 1923 Mr. Harbaugh opened a new 
yard at Twin Lakes, Wis., and in 1926 bought 
the Round Lake Lumber Co., at Round Lake, 
is. 

Wrhis chain of retail yards, which has its 
general offices at Highland Park, is known as 
one of the most up-to-date and progressive in 
the middle West, and Mr. Harbaugh has for 
many years occupied a prominent place among 
the retailers of this State. He is one of the 
leading members of the Illinois Lumber & Ma- 
terial Dealers’ Association. His son, H. C. 
Harbaugh, is among the most efficient and en- 
terprising of the younger lumbermen. He 
started his career early under his father’s 
tutelage, and was given charge ‘of the St. 
Charles yard the day before he celebrated his 
twenty-first birthday anniversary. 


Builds Many Tobacco Barns 


BLEINHEIM, ONTARIO, Oct. 17—T. C. War- 
wick & Son, retail lumber dealers of Blenheim 
and Ridgetown, Ont., have been very active in 
the work of erecting tobacco barns this season 
in their district. They have completed 90 new 
barns, most of which are within a few miles of 
Blenheim. The barns are all of substantial 
type, built on concrete foundations, and, if need 
be, can be transformed into grain barns. To 
complete this work some interesting figures are 
given out, including that it has required 50 
mechanics to do the work, and that $25,000 
has been spent in wages in the building. 
Throughout the season more than two barns 
per week have been completed by T. C. War- 
wick & Son. 


A New Shingle That Defies Storm 


The Lehon Co., Chicago, is sending out to 
its dealers and to the trade in general informa- 
tion regarding the new Mule-Hide Storm-Safe 
Shingle. This innovation is being hailed by 
dealers as not only “something new under the 
sun,” but as a very practical “something”— 
satisfying a need that has long been felt. 

The accompanying cut illustrates the applica- 
tion of the new shingle. A shingle that when 


applied is actually locked down to the roof 





boards should offer a strong selling appeal. 
With the butt held to the roof boards by a 
hinged lock of solid copper, an exclusive fea- 
ture of the Storm-Safe Shingle, all danger of 
the shingles curling up or blowing off is obvi- 
ated, and a roof is assured that affords com- 
plete protection in all weather. 

Storm-Safe shingles measure 32x20%, and 
are exposed 654 inches to the weather. The 
new shingle comes in various colors and blends. 


Explains Protective Lien Plan 


Cotumsus, Onto, Oct. 18—Charles E. 
Nixon, president Lilley Building & Loan Co., 
of Columbus, recognized as an authority on 
lien law matters, gave an interesting explana- 
tion of a plan of codperation between owner, 


‘mortgagee, material men and laborers, at a 


recent meeting of the Columbus Wholesale 
Lumbermen’s Club. A number of retailers 
were present to hear the discussion. 


The plan for cooperation suggested by Mr. 
Nixon for the protection of all interested 
parties is based upon the material men, labor- 
ers and sub-contractors securing information 
from the contractor as to the method used to 
finance the project. In case a construction 
loan is secured, the name of the mortgagee 
can be secured from the contractor. After it 
is secured, material men and others who are 
entitled to liens can file notices to the owner 
or mortgagee or to both and have the payment 
of their accounts virtually guaranteed. 


If a material man does not know what ma- 
terials are to be furnished until the project is 
half completed or more, he should make in- 
quiry as to the method of financing and in- 
quire of the mortgagee the amount of money 
available and file the natice. If there is not 
sufficient money in the hands of the mortgagee 
or owner to complete the project, such material 
men need not furnish the material until proper 
financing has been arranged. 


SSE BEEZBEEEZaAae: 


In Europe, it has been found that increased 
expenditures for modern protective methods in 
forestry have always been followed by a much 
more than proportionate increase in revenues. 


Signboards That Visualize Actual Homes 


Koxomo, Inp., Oct. 17.—The decisive part 
which intensive advertising in its various forms 
has in building a successful retail lumber busi- 
ness is aptly illustrated by Thomas J. Dye & 
Son, of this city, operating one of the foremost 
yards in this section of Indiana. 


character, the company mantains fourteen or 
sixteen permanent ones at strategic points 
throughout the city. These are “cut-outs” of 
homes of different types, about 14 feet over 
all in length and approximately 10 feet in 


would never advise a lumberman to use sheet 
iron for his signs when he is a ‘peddler’ of 
boards, but to bring out the fact that the sign 

is constructed entirely of wood.” 
Not so very long ago, a fraternal organiza- 
tion held its annual get-together 





Willis B. Dye, general manager, is 
a firm believer in the necessity of 
telling the public everlastingly 
about his company and of the serv- 
ices it performs, and the advertis- 
ing methods employed by him have 
proved remarkable in their ingenu- 
ity and in their effectiveness. 

Herewith is an illustration ot 
one of the company’s signboards 
alongside a newly completed resi- 
dence in one of the city’s best resi- 
dential districts. This signboard, 
the central design of which is an 
exact reproduction of the house to 
be built, was erected as soon as 
the basement was staked off. It 
proved to be a tremendously suc- 
cessful advertisement, for the pub- 
lic took a great deal of interest in 
watching the progress of construc- 
tion to see that it worked out cor- 
rectly according to the picture. 

“We feel that this signboard 
created much good will for our 
company,” said Mr. Dye. “In ad- 
dition to our own name on the 
right-hand side, we had the contractor’s name 
on the left-hand side of the driveway, though 
this does not show in the picture. This form 
of codperation with the contractor makes for 
that friendliness which is such a valuable busi- 
ness asset. The sign was illuminated at night 
time. 

“On construction work of this kind you can 
secure a sign location that would be absolutely 
out of the question under any other circum- 
stances, as residences of this class are located 
on the best thoroughfares and among other fine 
houses. Ordinarily, a signboard would not be 
tolerated in their proximity.” 

In addition to temporary signboards of this 





Signboard with accurate picture of the house as it will look on comple- 
tion, posted by Thomas J. Dye & Son, Kokomo, Ind., at the time base- 
ment of the building is staked off, to remain throughout the construction 
period. This creates interest and good will 


height, brightly painted and in every respect ap- 
pearing like miniature houses even at short dis- 
tance. Many of the streets in Kokomo’s resi- 
dential sections are short, and wherever pos- 
sible the company has erected these signs at 
the end of the street so that walking or driving 
along it, one gets the impression of a pretty, 
cozy little home built right at the head of the 
thoroughfare. At the bottom of the sign is 
the “sign of the log” used by the company in 
all its advertising, this being a full length log, 
with the slogan “Thomas J. Dye & Son, Better 
Built Homes.” 

“We build these signs generally of 6-inch 
flooring or No. 1 shiplap,” said Mr. Dye. “We 


— at Kokomo, attended by a vast 
crowd. The convention headquar- 
ters ran out of seats, so it called 
Thomas J. Dye & Son and asked 
whether they could build some 
benches. “Sure,” was the answer. 
“Do you care if we paint a sign 
on them?” Headquarters did not; 
so the company hurriedly con- 
structed the needed benches, paint- 
ed them all with the sign of the 
log and a different advertisement 
on each, and presented them with 
its compliments to the organiza- 
tion for use during the convention. 
One bench carried an ad for red 
cedar lumber, another for shingles, 
a third for better built homes, and 
so on. After the convention, the 
company placed these benches on 
street corners along street car 
lines throughout the city, afford- 
ing a resting place for people while 
they wait for the car. This action 
has appealed strongly to the citi- 
zens, and undoubtedly has brought 
the company much prestige. 

These are only a few of the interesting ad- 
vertising methods of this enterprising com- 
pany. Merely to show with what consistency 
Mr. Dye advertises it may be mentioned that 
he has the sign of the log embroidered in colors 
on the pocket of every one of his shirts. 

Discussing the sales methods of his com- 
pany, Mr. Dye said: 

“We work on the thecry of selling a home 
complete for so much money, instead of selling 
each item at so much; then the prospective 
home builder knows exactly what he wants to 
do and can svy yes or no. In this way, we 
have no competition as to the price of building ~ 
materials.” 
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MOTOR TRUCK FLEET OF REYNOLDS BROS. LUMBER & MANUFACTURING CO., BIRMINGHAM, ALA. 
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Labor-Saving Methods Rule in Alabama Yard 


BirMINGHAM, ALa., Oct. 17.—Scouting about for methods, plans and 
policies that might help retailers increase their sales or reduce their ex- 
penses, through better merchandising or operating methods, the Amer- 
(CAN LUMBERMAN representative recently visited the well-conducted 
yard of the Reynolds Bros. Lumber & Manufacturing Co., this city, 
where a number of interesting things were observed. 

For instance, take the manner in which stock is received from the 
cars into the yard. Alongside the yard, for its full length of 1,200 feet, 
runs the sidetrack of the Southern railway. This track is within five feet 
of the unloading runs and the sheds into which material of all kinds 
can be unloaded and loaded with one operation. For deliveries of di- 
mension and timbers, which must be carried 50 to 200 feet, gravity rolls 
are employed. Heavy timbers are removed from flat cars to trucks and 
placed on the outer section of the yard where they may be more easily 
reloaded. Sand, gravel, slag and brick have been segregated from the 
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other items, and in many instances are unloaded from the car direct 
to the truck and on to the job, thus covering all handling of the stock 
at one operation. 

Approximately three million feet of rough and dressed lumber is 
carried in stock. Such items as roofing, paints and some other side- 
lines are received in car lots. Although the yard space totals some- 
thing over 200x1200 feet, this is proving too small, and another location 
will be put into shape within the next year, covering six and one-half 
acres in the west end on the A. B. & C. railroad near Elyton station. 
This new plant is to be constructed with the idea of having a merchan- 
dising business in building materials of every kind required in the con- 
struction of a building, as well as a complete plant for manufacturing 
sash, doors, trim etc. In conjunction with the present plant, the new 
facilities will make this establishment one of the most complete in its 
line in Birmingham. 




























































































Length} 8 | 10] 12] 14] 16{ 18] 20 Length | 8 | 10] 12] 14 | 16 | 18 | 20 
Ix 4 | 235/316 | 4 [43 15% |] 6 1635 1Mx4 13% | 4415 § 5-6] 625 | 714 | 8% 
x6}41/5/16]/7]8]9 | 0 1%x6 15 | 634] 715] 834 | 10- pi [12% 
ix 8 | 51g | 6% | 8 [9% Moss 112 9336 1M%x8 [634 | 814] 10 fics f2% | 15 | 1636 
1x10 | 635 | 85g | 10 1tg [1354 | 15 “2635 | 146x086 1034 1255 43s pes hes¢ | 20% 
1x12 | 8 [10 [12 [14 | 16 |18 |20 14x12 | 10 |12%4| 15 |17!4] 20 |22'4 | 25 
Length} 8 |10 |12 |14 [16 |18 |20 Length | 8 | 10 | 12 | 14-] 16 | 189/20 
2x 4 | 5% | 635} 8 19% 10a | 12 33g 4x 4 [1036] 1344] 16 |183¢}2115} 24 | 2636 
2x6 | 8 |10 |12 }14 |16 |18 |20 4x 6 16 | 20 | 24 | 28 | 32 | 36 | 40 
2x 8 1034 B31 116 83 Biss | 24 PEs 4x8 [21% | 2634] 32 13735] 4236] 48 | 5314 
2x10 [1334 2635 | 20 P34 p635 130 P3% 4x10 [2635 | 3334] 40 14625 15334 60 | 6636 
2x12 | 16 |20 |24 |28 | 32 136 | 40 4xi2 32 | 40 | 48 | 56 | 64 | 72 | 80 

———+— ALLY SHEET—BY 





SIZE x GRADE 


10 





GRADE 

Feet 
lx 6— 6 
ix 6— 8 
Ix 6-10 
lx 6—12 
Ix 6—11 
lx 6—16 


ix 6—14 





Ix 6—20 


1x10—12 

















th 
et 
lir 


na» aft aa 26 


OcTOBER 22, 1927 


AMERICAN LUMBERMAN | 43 





a 

The firm’s deliveries are taken care of by a fleet of trucks, supple- 
mented by teams, the entire equipment being able to handle promptly 
the big volume of outgoing material. A striking feature of the business 
is that 95 percent of the time this equipment is operated to capacity. In 
addition to the delivery equipment, seven automobiles are used by the 
members of the firm, its salesmen and collectors. 

To create a healthy rivalry in their own ranks, the truck drivers com- 
pete for a prize each month. This competition, however, is not with 


With regard to the other factor, that of meeting the needs of the 
trade, this firm carries a particular class of stock used in Birmingham 
contracts. Some salesmen have said that the Birmingham market does 
not use the regular grades of the Southern Pine Association as a basis, 
but rather the stock that could be delivered on the job without com- 
plaint, and then there is the usual quota of reclamations, but the Rey- 
nolds firm has studied its trade, and knows just the stock required to 
meet the demand upon the yard. 


the other drivers, but each man against his own record. The greatest 
percentage of deliveries without complaint, as well as the total volume, 
is considered. Using only white drivers with colored helpers tends to 
raise the morale of the workmen, some of whom have been on the job 
for the last four years, and in the yard crews men have moved up from 
laborers to responsible positions. 

A friendly rivalry exists in the matter of endeavoring to cut down 
handling costs and effect other economies. One noticeable saving is in | 
the matter of handling of short and crooked stock. Salesmen are in- | 
structed to secure information as to the number of pieces of short stock 
in 2x4s etc. that can be used on any given job, where estimates specify 
lineal feet, and also in the 1x3 and 1x4 bridging. With this information 
the yard clerks are able to keep the yard clear of warped stock, crooks 
etc. by cutting out and furnishing bridging from stock broken in hand- 
ling, as well as shorts received in regular course. 


The original capital investment of $4,000 has been incre&sed by earn- 
ings to $100,000 and this has been turned over five to eight times a year, 
except the first year when the turnover was four. 

Within the last year two warehouses have been constructed to take 
care of the building material, paint, hardware, varnish, cement and roof- 
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direct The general management of the business is in the hands of B. F. Rey- 
stock nolds, who founded the company in 1921, and is general manager. Asso- 
3 ciated with him are his two sons, to each of whom is assigned a definite 

a part in the management. The advertising, promotion, systematizing, 

side- and building material sales fall to Harry B. Reynolds, while supervision 

some- of accounting, paints and oak flooring purchases and sales come under 
cation the jurisdiction of R. W. Reynolds, the younger of the two sons. ; 
e-half Finding it difficult to keep track of tallies and deliveries from the | 

ation. yard in a satisfactory manner, Harry Reynolds has devised a system of | 

chan- records that should prove beneficial to any retailer. One of these aids is 
; COn- the order to the yard, with reverse side showing complete record of the | 

urmg stock loaded out, the two sides of which are reproduced on page 42. ‘ 

new It will be seen that by filing this record along with the estimate sheet Left to right—B. F. Reynolds, H. B. Reynolds and R. W. Reynolds, 
me all argument as to just what items of material were sent out is eliminat- ;espectively general manager, president and secretary-treasurer of the 

ed. This form is only one of a number of specially devised check sheets Reynolds Bros. Lumber & Manufacturing Co., Birmingham, Ala. 

satin used to keep exact tab on the movement of stock in and out. ° 
ss Soon after its organization the firm began, in 1922, to give special 
7 attention to building up two factors that have vitally contributed to its ing, covering a space of approximately 150x200 feet—one-story buildings. 
~ a remarkable success. The first of these is the enlisting of a line of con- Today more than forty people are connected with the firm in various 
~~ tractors and industrial customers who would supply repeat business, Capacities, but the father and three sons with one outside salesman, do 
—— while the other factor was that of securing stock that would meet the the majority of the sales work. 
— needs and requirements of the trade catered to. The books of the com- The members of this firm are all identified with the Methodist church, 
—— pany furnish the best evidence of the success of the first-named effort. B. F. Reynolds being a member of the board of stewards of the High- 
—o numerous names appearing thereon of active customers from June, 1921, land Methodist church of Ensley. Recently Mr. and Mrs. B. F. Rey- 
se to the present date, without a single break. Year in and year out these nolds attended the annual international meeting of the Knights of the 
= customers have traded with the Reynolds company. Round Table, of which Mr. Reynolds was elected first vice president. 
30 
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Well Planned Yard Cuts Handling Costs 


FarrFIELp, ALA., Oct. 17—Among the retail 
lumber establishments of Alabama that of the 





effected in the handling of stocks. Manager select the stock that he really needs to make 
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Fairfield Lumber Co. merits recognition for its 
conveniently laid out and well equipped yard. 
The accompanying sketch shows the general 
layout,, and gives some idea of the saving 





C. D. Sallade, manager Fairfield Lumber Co., 
Fairfield, Ala. 


C. D. Sallade, since assuming charge a little 
more than a year ago, has made a study of the 
needs of the particular section from which the 
company draws its trade, and additions to the 
equipment have been made to increase stocks 
and deliveries without incurring extra handling. 
A fleet of trucks supplemented with horse- 
drawn wagons constitute the delivery system. 
Building material other than lumber can readily 
be drawn from the warehouses in Birmingham, 
thus relieving the firm of carrying large stocks 
of these items. Being located in one of the 
industrial centers where special items for the 
factory trade are an important factor, the firm 
has arranged to meet the requirements of that 
trade as well as of the general building line. 


In line with the modern merchandising trend 
in lumber, the practicability of utilizing short 
lengths is fully recognized. Recently a stock 
of end-matched flooring in 1 to 4-foot lengths, 
in all grades, has been put in, and along with 
the regular sizes and lengths has found ready 
sale. “This yard aims to serve its customers 
in a little different way from some,” said Mr. 
Sallade, “in that we show them how to econo- 
mize by buying sizes and lengths that can be 
used without extra cutting, and that at the 
same time can be bought at less price. Shorts 
are here to stay, and all that the retailer has 
to do to move them is to help the customer 


the transaction of a satisfactory character.” 
The company is adopting the policy of put- 
ting all stock under roof, and will shortly pro- 
vide additional sheds to store the dimension 
stock, with the idea that the trade will appre- 
ciate getting thoroughly seasoned stock that is 
bright and clean rather than stained from ex- 
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Layout of Fairfield Lumber Co.’s yard 
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posure to the weather, or discolored by ac- 
cumulated dust and cinders from the various 
manufacturing plants nearby. 

Some features of the layout are worth study- 
ing by other retailers. It will be noted that 
the sidetrack extends the entire length of the 
yard, running within six feet of the shed so 
that stock may be handled direct to the bins in 
one operation, without any trucking or re- 
handling. Rough timbers are unloaded in the 
same manner, at end of track, and stored in 
the open. Bricks, gravel, slag, etc., go from 
the car direct to storage. Dimension lumber 
has to be conveyed 75 to 150 feet by gravity 
rolls, or in some cases trucked. 

Situated at the end of the 30x350-foot 
dressed lumber shed is the warehouse for 
builders’ supplies, so situated that the stock is 
transferred directly into it. This warehouse is 
45x110, and adjoining it is the warehouse for 
oak flooring, high-class trim and moldings. 

The division allotted to the molding bins has 
been ceiled throughout with No. 2 ceiling over 
building paper. Each bin has a separate door, 
so that when closed all dust is shut out, assur- 
ing that stock will be clean and bright at all 
times. This molding and trim shed, as well as 
the warehouse, is of wood construction, both 
buildings being set far enough away from 
other structures to make them good insurance 
risks. Another two-story wood warehouse for 
lime, cement and heavy hardware, and still an- 
other, one story high, complete the equipment 
of storage structures. 

In the regular lumber stock are carried long- 
leaf and short-leaf pine as well as oak and 
poplar, and all the other items both of lumber 
and building materials, usually kept in a well- 
stocked yard in this territory. It is necessary 
to carry only a small stock of dimension on 
the yard as the company draws most of its 
dimension from the Jasper plant of the Cleve- 
land Lumber Co., of which the owners of the 
Fairfield Lumber Co. are the largest stock- 
holders. 

The Fairfield Lumber Co. was incorporated 
in 1910 by W. A. Spencer, of Wylam, Ala.; 
Albert Russell, of Jasper, Ala., joint owner of 
the North Alabama Lumber Co. and Cleveland 
Lumber Co., Jasper; J. A. and W. M. Capps, 
W. J. Stacy and C. W. Lutz, these men com- 
posing the board of directors. Early in 1926, 
T. R. Simmons, a partner of Mr. Russell, 
acquired an interest in the company and in 
Sept., 1926, C. D. Sallade, one of the younger 
Alabama lumbermen, being just past his 33rd 
year, was called to the company as manager, 
coming from the Manchester Sawmill Co., 
Manchester, Ala., having been connected with 
the Jeffries interests for nine years in the 
capacity of office and sales manager. Full 
power was granted him, and progressive meas- 
ures were put into effect which have resulted 
in a steady increase in business during the last 
thirteen months. 





Putting Jacksonville on Map 


JACKSONVILLE, Fia., Oct. 18—A _ concern 
that is helping to put Jacksonville on the map 
as an important hardwood producing center is 
the Atlantic Hardwood Corporation, of which 
C. J. Hoffman is president and general man- 
ager, and R. E. Crane, of New York City, 
vice president and treasurer. C. E. Benedict, 
who is operating manager, has had long ex- 
perience in the hardwood business in Ten- 
nessee and is well known to the hardwood 
trade. This company bought from the Gress 
Manufacturing Co. its cCord Creek mill, 
the daily capacity of which is 40,000 feet. The 
concern is equipped for supplying both air 
dried and kiln dried lumber, also lumber cut 
to specified lengths and sold on guaranteed 
moisture content. This concern owns 60,000 
acres of cypress, gum, tupelo, magnolia and 
other southern hardwoods, about 50 percent 
of which is gum and tupelo. All the lumber is 
soda dipped to prevent stain. The mill, which 
is equipped with an 8-foot band saw, is located 
on the Atlantic Coast Line Railway. The 


Atlantic Hardwood Corporation, which is a 
member of both the Hardwood Manufacturers’ 
Institute and the National Hardwood Lumber 
Association, plans to carry on its yards at all 
times at least 5,000,000 feet of manufactured 
lumber. 


Complain of Scant Sawn Lumber 


Wasuincton, D. C., Oct. 20.—A. E. Boadle, 
American lumber trade commissioner, London, 
reports to the Department of Commerce that 
British importers in comparing American soft- 
wood lumber to stock received from Scandi- 
navian countries and Russia claim the Ameri- 
can product, especially southern pine and 
Douglas fir, is not as accurately sawn as North 
European softwood. 

According to Mr. Boadle, complaint is made 
that many shipments of American softwoods 
are found not sawn true to size. A variation 
of from % inch to % inch in width is not 








A man with six years’ experience wants 
job as second man. No matter what class 
help you desire, you'll quickly locate it by 
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unusual and this variation is not uniform, but 
boards or deals will frequently show a taper in 
both width and thickness. Very little of this 
stock is used in its original form, most of it 
being remanufactured, and extra expense is in- 
volved in dressing it to a uniform size. In 
many instances stock has to be run through the 
planer more than once. When resawing is 
done, there is the difficulty of the irregular size 
of the last cut. 

British importers seemingly are of the opinion that 
American manufacturers regard lumber as being all 
right if it is not scant, says Mr. Boadle. In Great 
Britain oversize is regarded as being just as much a 
defect as scantiness. 

A large manufacturer of paving blocks who uses 
considerable North European pine each year states 
that he knew no reasons why he should not use 
Douglas fir but he found it quite impossible to get 


a 
stock that would hold exact size, which is essentia} 
for cutting paving blocks. 

Practically all the North European softwood lumber 
imported into Great Britain is manufactured by the 
Swedish gang saw method, which insures uniformity 
of size and enables resawing and millwork to be done 
with a minimum of waste. Such a thing as a 3x9 
Swedish, Finnish or Russian deal measuring 2Hx9\. 
inch at one end and 8x9%-inch at the other is prac- 
tically unknown, but it is quite often found on parcels 
of softwoods arriving from the United States, 

The British lumber market is probably the most 
highly competitive in the world, with nearly every 
wood-producing country striving for its trade, but 
such is the excellence of the manufacture of North 
European softwood lumber that it has become the 
standard by which every other country’s product is 
compared. 


Consul John A. Gamon reports from London 
that advertising of plywood flooring has been 
appearing in the British press. Experiments 
with this material have recently been made by 
builders. The material used consists of 9-millj- 
meter birch plywood cut to 9-inch squares and 
laid on thin battens diagonally, the face veneer 
being at least 114 millimeters thick. 


Truck Makers’ New Executive 


Marion, Inp., Oct. 19.—J. W. Stephenson, 
president of the Indiana Truck Corporation, 
of this city, has announced the appointment 
of Ray F. Townsend as assistant to the presi- 
dent. Mr. Townsend has been connected for 
the last several years with the Federal Motor 
Truck Co., of Detroit, and prior to that, with 
the Willys-Overland Co., of Toledo. His 
work for the last ten years has been devoted 
almost exclusively to sales and sales promo- 
tion among branches and distributers, analysis 
and study of markets and contributing the 
sales viewpoint to the manufacturing and en- 
gineering departments. He has a large ac- 
quaintance in the automotive industry and 
knows the truck business from all angles. Mr. 
Townsend will have personal contact with the 
Indiana Truck branch and distributer organ- 
izations, assisting in sales and developing pro- 
motional ideas. 


Inspection for Eastern Shipments 


Rocuester, N. Y., Oct. 18—News that 
united action has brought about an important 
decision on the inspection of West Coast ship- 
ments, in the opinion of officials of the North- 
eastern Retail Lumbermen’s Association, will 
be appreciated by all eastern retail dealers. 
Eastern retailers have received with satisfac- 
tion the announcement of R. B. Allen, secre- 
tary-manager of the West Coast Lumbermen’s 
Association, that henceforth reinspection of 
West Coast lumber on the Atlantic seaboard 
will be available. No longer will it be neces- 
sary for the buyer of West Coast woods to 
correspond interminably regarding the grade 
and count of a shipment from the West Coast, 
provided he has properly placed his order. He 
will have the means at hand for a prompt and 
effective determination of the merits of the 
case. Concerning this action of the West 
Coast Lumbermen’s Association, Paul S. Col- 
lier, secretary of the Northeastern association, 
says: 

This decision by the West Coast Lumbermen’s As- 
sociation comes as the culmination of a joint effort on 
the part of eastern lumber associations to find some 
method of handling disputes as to the grade and count 
of West Coast lumber shipped by water to the Atlantic 
seaboard. The pros and cons of the question at issue 
were threshed out between manufacturers and re- 
tailers recently at Tacoma, and as a result there has 
been a clearer appreciation on both sides of the diffi- 
culties to be surmounted and for which a solution now 
has been found. 

Retail buyers of West Coast woods arriving by 
water know that the impossibility of securing reinspec- 
tion except when the order is specifically placed with 
a mill of the West Coast Lumbermen’s Association 
has been a thorn in the flesh for years. Although 
this is and has been the largest consuming center of 
West Coast lumber in the United States, there has 


been absolutely no means of securing reinspection of 
lumber not bought from association mills. 

At conferences held by eight of the eastern retail 
associations and the Intercoastal Shippers’ Association, 
recommendations were worked out and taken to the 
meeting of the National retailers in Tacoma. As a 
result of the frank interchange of opinion between 
manufacturers and retailers a joint request was ad- 
dressed to the Pacific Lumber Inspection Bureau, 
which declined to take action. A joint petition ther 
was addressed to the West Coast Lumbermen’s Asso- 
ciation and was promptly granted. Secretary-manager 
R. B. Allen, of the West Coast Lumbermen’s Asso- 
ciation, visited New York within the last two weeks to 
establish definitely the new service. An inspector 
has been stationed on call in the New York office pre- 
pared to reinspect for eastern buyers West Coast 
lumber shipments,-under the following conditions: 

A. If provision for such reinspection by the 
West Coast Lumbermen’s Association is defi- 
nitely a part of the purchase contract. 

B. Regardless of purchase terms provided lumber 
is purchased under the current official rules 
of the West Coast Lumbermen’s Association, 
namely the American Lumber Standards. 

C. Inspection will be made as between wholesaler 
and retailer buyer regardless of any contracts 
between the mills and the Atlantic coast 
wholesaler. 

D. Inspection will not be made if lumber is 
purchased under contract specifying Pacific 
Lumber Inspection Bureau certificate as final. 

Members of the committee of the North- 
eastern association and dealers generally ex- 
press themselves as being highly gratified with 
the prompt action of the West Coast Lumber- 
men’s Association in codperating with the re- 
tailers and making it possible for any retail 
buyer on the Atlantic coast to call for rein- 
spection when he is in doubt as to the grade 
and tally of lumber shipped. 
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aes etailer Launches Remodeling Drive 
iformity 
be done 
aB..4 is circular considerably more than four times houses of various types that appear in “Old Homes Made 
Ax9y. Imagine this ci a y ) : c yp app no 
is prac. the size of the accompanying reproduction, and printed in New may be made by retailers desiring to launch cam- 
Pareely two colors—red and black—on good enameled paper, and paigns in their communities, by addressing the AMERICAN 
© most you will have some idea of the striking and effective way LUMBERMAN. 
Bg. ‘, which the J. F. Anderson Lumber Co., of Minneapolis, Referring to the remodeling campaign now being con- 
North Minn., is “hooking up” with the AMERICAN erage cri ducted by — company, H. A. Wagner, treasurer, 
ae deling campaign and going after that class of writes the AMERICAN LUMBERMAN: 
duct is on “We h thought and hi 
business in its territory. e have put some thought and some energy on this 
The illustrations showing an old house before and after remodeling proposition, and have had some very satisfac- 
— remodeling are from the AMERICAN LUMBERMAN’S remodel- tory and encouraging results. It is our desire and intention 
thes ing book “Old Homes Made New.” Arrangement for simi- to increase our activities along this line. We have found a 
ide by r use of any of the twenty-five examples of remodeled great interest in remodeling among many prospects when 
milli ” : they are shown what can be done with 
~mill;- 
Ss and their present house Ww th t 
_— BEFOR eo P ses and what the cos 
“We are enclosing a copy of a re- 
: — a modeling folder which we have worked 
Ive ? out, and are circularizing our territory 
eek with. It is our opinion that remodel- 
-ation, ing old homes will increase, and that 
tment aii business along this line can be created 
lyst by proper effort.” 
Motor , ‘ 
, With 
He Form Club for Wood Study 
voted St. Paut, Minn., Oct. 18—A club, which 
romo- ; a) has for its object the study of wood at regular 
alysis ES — lass sacar ate Se weekly meetings, was organized late last week 
z the The Results of the J. F. Anderson Remodeling Service at a meeting here, at which Emanuel Fritz, 
d en- wood technologist of the West Coast Lumber 
e x Bureau, was the speaker. Organizers of the 
° club are retail lumber salesmen and estimators. 
}- The Amazing Improvement rs the = Home A program of talks by authorities on the 
3 subject of wood will be worked out. Henry 
rgan- Costs Complete On y $69 Nelson, of the Jefferson Lumber Co., is chair- 
| Pro- man of the program committee. Intensive study 
The Actual Value of this Home is Increased Many Times this Amount of the various kinds of woods they sell to 


make them better salesmen is the purpose of 
the club, according vw! Mr. Nelson. a 
/ ; ; . the speakers who already have been engaged is 
S The Increased Happiness, Comfort and Pride that the Family Receive Cannot be Measured ‘anor lao eons te 9 Pee melas 7" ae 
in Dollars and Cents Western Pine Manufacturers’ Association. 
er . Among the subjects to be considered are: 
| 1 History and survey of _, — a 
tai? logging and milling; study of softwood grades; 
ation, We Can Do the Same for You @ study of hardwood grades; study of the tree; 


‘o the 


microscopic structure of wood; study of soft- 
= OLD HOMES MADE NEW! wood and hardwood samples; physical prop- 





























ae erties of wood; seasoning of lumber; mechan- 
1reau, - properties oe wood ; deterioration of wood ; 
. th 1 re resistance of wood; preservative treatment 
Aes LET US MAKE YOUR OLD HOME BEAUTIFUL! of wold: seciaien euudllee te tx tenia tee 
manger dustry; wood substitutes;. merchandising of 
Asee . . ; , lumber. 
— Our Architectural and Plan Service Department is at Your Service Club members said that these subjects will 
be studied thoroughly and more than one meet- 
e pre : ; ; 
ing will be devoted to each of them if neces- 
= We Will Furnish Blue Prints and Complete Costs FREE OF CHARGE! on ) 
y the Mr. Fritz emphasized that ie — ee 
defi- ; : ‘ , man is more likely to get the order than the 
Our Local Manager is very anxious to serve you. Go to him with Your Problems. seam whe waderetunds tee,cubiest. cule duane 
mber Let him show you the wonderful improvements that will add comfort, ficially. 
rules beauty, and increased value to your Home. Every year the lumber industry loses more of its 
ation, markets, he said, despite the growth of the country. 
Wood has been displaced many times, not because the 
esaler 1 Need N R f substitute product would serve the purpose better but 
tracts Does Your Home a ew 0O because of better sales approach. Lumbermen have 
coast —_ so long taken the use of lumber for granted that they 
Do you want a new FRONT PORCH—A new h lected to study it. Now they are forced to 
er is % OAK FLOOR—A new NEE BEDROOM ¢ do it. To the retailer nantes returns a higher mar- 
i a OO or Extra i f profit than most of the other products usually 
= § POR anehenay taal oa retail lumber yard. Salesmen should be 
“~ q WE CAN SHOW YOU HOW IT CAN BE DONE able to talk about lumber in a more intelligent way. 
rth- 
4 Phinney Larson, Lampland Lumber Co.; 
ex ’ 
te You will be under no obligations. We will consider it a privilege to serve C. J. Young, Coat Ge Lee Co, and Ben 
- re- you. This is just one feature of the of the club organization committee, while the 
etail members “ad soc ay fog Ag ae — 
ein- M Nelson, Jefferson Lumber Co.; Dic ne, 
rade J. F. Anderson Lumber Company Service — Ghisttners Lumber "Co, and’ Dan Gaasch 
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Contractor “Sold” on End-Matched Lumber 


After Practical Tests, Finds It Most Economical and Satisfactory 
Material for Sub-Floors, Sheathing and Roof 


The most economical and efficient material 
for sub-flooring, sheathing and roof construc- 
tion that he has met with in his extensive ex- 
perience is end-matched lumber, according to 
the statement to the AMERICAN LUMBERMAN of 
Will C. Huggins, leading contractor of Wil- 
mette, Ill. Mr. Huggins is now completing the 
fourth bungalow on which end-matched lumber 
was used so successfully that he has placed an 
order for a second car for rush shipment and 
states that he expects to continue the use of 
this material on all his future construction jobs. 

“The use of end-matched lumber means not 
only a material saving of money, but also of 
time and trouble,” Mr. Huggins declared, in an 
interview this week. “My own experience with 
it has proved its superior advantages, and I do 
not hesitate to predict that it will soon be placed 
above all competition, especially so far as sub- 
stitutes for lumber are concerned. It seems to 
me that end-matching is the solution of some 
of the lumber industry’s leading problems, and 
those of the building contractor, too. 

“Having become interested in the use of this 
material, | purchased, a short time ago, a car- 
load of 20,000 feet of 6-inch center- and end- 
matched lumber from the Pioneer Lumber Co., 
Elrod, Ala., purely for experimental purposes, 
determined to give it a thorough test in prac- 
tical use and by careful cost-keeping to ascer- 
tain what economies could be realized through 
its use. The length of the material ran from 
2 feet up to 12 feet, the average length being 
6 or 8 feet, with probably 20 percent being less 
than 6 feet. 

“When we first started to use this lumber we 
found that there was quite a saving of time in 
its application, and as we went along we found 
that the time factor remained about the same 
as at the beginning. This is an important fac- 
tor with the contractor, who usually hesitates 
to use a new material because it requires edu- 
cating his workmen in handling it. In this 
case it was proved that time was saved from 
the very start, necessitating no loss of time 
whatever for a process of education. 

“In the first place, it is very easy material 
for the workmen to handle. As it comes in 
short lengths, bundled, one man can easily han- 
dle it alone, without experience. I prefer these 
short lengths, for if it runs over 12 feet it will 
require two men to handle. 

“The average time for all classes of work 
with end-matched material, from first sub-floor, 
walls, second floor, roofs, dormers, valleys, etc., 
is 16 hours per 1,000 feet in place. This was 
done during rainy weather and is, I believe, a 
very good record under the adverse circum- 
stances. 


“Another big advantage was that we had no 
curling or buckling, even though we single 
nailed all work, including the roof—which, by 
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Building in Wilmette, IIll., being sheathed with 
end-matched lumber. The contractor is “sold” 
on this material. 














Workman laying sub-floor with end-matched 
lumber, which has proved very satisfactory and 
economical in actual construction use. 











the way, gives more nailing than 8-inch shiplap 
nailed twice on each bearing, and still we saved 
one nail in five over shiplap. We laid a first 
suo-floor with this end-matched lumber and 
were then ooliged to leave it for ten days, ex- 
posed to considerable rainfall. When we re- 
turned to the job, we did not find a single in- 
stance of curling, which would have been un- 
avoidable where ordinary lumber had been used. 
At one place I found four parallel boards all 
joined between the same bearings. To test the 
strength of the end-matching, | got right on 
that spot and jumped as hard as I could. There 
wasn't even a give, and I am a man weighing 
quite a little over 200 Ibs. In another case, 
we had just roofed a building with end- 
matched lumber when one of our rainy periods 
started, before we had time to apply the 
shingles. This roof shed the water 100 percent, 
there being no leakage of any kind, and my 
men were able to continue their inside work 
unhindered. This I considered quite remark- 
able. 

“The workmen like to handle this material 
very much. As it is bundled, they can readily 
carry twice as much of it as: of the ‘old- 
fashioned’ kind. They are interested in it, and 
endeavor to save material all along the line. 
My jobs have been worked out on a 15 percent 
waste basis, whereas 20 percent waste is the 
average for ordinary material. I believe any 
waste over 15 percent in the use of end- 
matched lumber is unnecessary. As a matter of 
fact, a 3-foot wheelbarrow will hold the loss 
from the carload that I have used, and this 
amount I am inclined to believe is due more 
directly to thoughtless labor. 

“The saving that this low loss of material 
represents is considerable. The price of 6-inch 
end-matched lumber is $42, delivered. Figur- 
ing a 15 percent loss, this increases the gross 
cost to $48. Wallboard concerns advertise their 
product for the same uses, claiming it is the 
most economical, first because of the cheapness 
of the material, second because of no waste, 
and third because of quick and cheap applica- 
tion. Say a wallboard costs $58 per 1,000 feet, 
not counting the cost of headers, etc, In many 
instances there is a waste, and I have actually 
in two cases put in place 1,000 feet of end- 
matched lumber in one hour quicker time than 
wall-hoard, which necessitates installation of 
headers and the like. The same two men were 
used on jobs of both types. But not consider- 
ing these last two factors, the fact remains that 
there is a saving of $10 per 1,000 feet through 
the use of end-matched lumber. Besides, this 








Sub-floor laid with end-matched lumber. 
ten days but did not warp as could ordinarily be expected. 


This floor was rained on for 








Turtle-back roof, a form of difficult construction in which end-matched 
-lumber was used exclusively. 
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latter gives greater staunchness to the building 
and insulates it betier. 

“I recommend the use of this material for all 
classes of residence construction, as well as for 
sub-floors and similar uses in apartment and 
other bulidings of that character. The first car 
| ordered was all center- and end-matched. 
The second is half center- and end-matched, 
and the other half square edged and end- 
matched. The latter I expect to use for sub- 


flooring and expect thereby to effect added 
economies, saving a lot of time that the work- 
men would spend turning and matching up 
the boards.” 


Spruce for Commercial Airplanes 


Racing, Wis., Oct. 18—The R. G. Baker 
Co., which recently was formed here, will 


shortly begin the production of airplanes when 
Oregon spruce arrives here from the West. The 
first plane will be an enclosed cabin ship with 
a radial air-cooled motor and it will be ready 
not later than Dec. 15. The planes will be 
made for Ray Acre, Chicago aeronautical en- 
gineer who heads a sales company in Chicago. 
Mr. Acre has agreed to contract for 100 ma- 
chines if the trial flights prove the durability 
of the Baker plane. 


When Is a So-Called Masonry Fireproof 
Building, Fireproof? 


New OrteEAns, La., Oct. 17.—When is the 
so-called modern masonry fireproof construc- 
tion fireproof to the exclusion of wood or any 
other building material? Is it and if so, why? 

It isn’t and there are no especial reasons why 
it should be, according to the consensus of sev- 
eral hundred New Orleans persons who last 
week watched the purported “attempted burn- 
ing’ of a much heralded fireproof structure 
built of stone, tile and cement. The fireproof 
building demonstration was conducted as a part 
of fire prevention week in New Orleans, Oct. 
9 to 15, and the “attempt to destroy by fire” 
the stone tile structure climaxed a vigorous 
week of activity during which lumber construc- 
tion received what would seem to be some se- 
vere wallops. . 

However, the attempted burning of the fire- 
proof structure finally served to react in favor 
of other types of construction in that it un- 
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The stone tile structure which was erected al 

New Orleans to show fireproofing possibilities 

in “modern construction” as it appeared before 

it was set afire—Southern Pine Association 
photograph 


doubtedly raised in the minds of the spectators 
the question of whether the building was really 
fireproof. 

Here are a few of the reasons as contrasted 
to the claims of the sponsors with what actu- 
ally resulted: 

The statement of the sponsors made before 
the fire was set to the stone tile building read 
as follows: 

A heap of oily waste and boxes piled up to the roof 
in this concrete test house, will be set ablaze. Forty 
minutes later, when the temperature has reached 1800 
degrees—hotter than the average building fire—the 
outside of the walls will still be cool enough to rest 
the hand upon. Cold water from a fire hose will 
be thrown upon the fiercely hot interior and fail to 
damage the superheated walls at all. And _ neither 
will any damage be found resulting from the heat. 
Yet this test house is not even equal to an ordinary 
concrete masonry house, as it does not have the 
benefit of a completely hardened stucco exterior or 
the usual plaster coating within. 

And after the fire had been set to burning 
and then extinguished it was noted: 

That the temperature reached only 1550 de- 


[By E. Mark Ferree] 


grees when the fire was extinguished in just 


13 minutes—instead of 40 minutes as adver- 
tised. 
That cold water thrown upon the walls 


ripped off the stucco exterior plaster revealing 
in the front wall of the structure a crack al- 
most a half inch wide. Other cracks developed 
in the stucco and were seen to be started in 
the stone tile walls underneath when the fire 














As the stone tile building locked when the fire 

had been burning 8 minutes, the temperature at 

this point reaching 1550 degrees—Southern 
Pine Association photograph 
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After the flames had been extinguished 13 min- 
utes after they were started. It had been an- 
nounced previously that the combustible mate- 
rials inside would be allowed to burn for 40 
minutes. Note the crack appearing in the 
upper left corner of the front wall. By the 
premature extinguishing of the fire, room is 
left for conjecture as to what extent the crack 
would have developed under 40 minutes of the 
intense heat—Southern Pine Association photo- 
graph 


was put out 27 minutes ahead of the scheduled 
time. ; 

During the fire, temperature readings were 
taken by Profs. Gregory and Roberts, of Tu- 
lane University, through a thermometer ex- 
tending through the wall of the building. The 
maximum temperature of 1550 degrees Fahren- 
heit was reached in 8 minutes. 

After 13 minutes the ~-hose was turned on. 
When the cold water struck the interior face 
of the superheated tile, a cloud of steam gushed 
through the openings, revealing the cracks in 
the front wall. When the fire was out the walls 
and roof were inspected by Gen. Allison Owen, 
architect; Bryson Vallas, city engineer; A. S. 
Muntz, a representative from the fire marshal’s 
office; R. M. Strong of the fire rating bureau; 
Chief John M. Evans, of the New Orleans fire 
department, and representatives of the Ameri- 


a 


| 











t 


A close-up of the largest crack caused by the 

heat and the general damage caused to the ex- 

terior surfacing of stucco.—Southern Pine As- 
sociation photograph 


can Institute of Architects and Louisiana 
Architects’ Association and others. 

The largest crack appeared over the door 
partition and for any practical repairs would 
have called for the rebuilding of the entire 
front wall. The interior and exterior of the 
building were such that for all living purposes 
they would have to be completely renovated, 
while the tile roof was badly damaged. 

The question that seemed to rise in the minds 
of the persons who saw the demolition was 
merely one of preference between two evils. 
Would it be best to have a home left by fire as 
this building now stands, or, as has been noted 
in fires of frame houses where often times re- 
pairs can be made without demolishing and 
rebuilding the entire structure? 

There seemed to be little room for choice. 
One would tend to be as bad as the other. 
Therefore the question : 

When is so-called masonry fireproof con- 
struction fireproof to the exclusion of wood or 
any other building materials? Is it, and if so, 
why? 
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National Production, Shipments and Orders 


Wasurncton, D. C., Oct. 17.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 


Softwooids: 

Weed ended 1927, Oct. 8; 1926, Oct. 9— 
Southern Pine Association 
West Coast Lumbermen’s Association 
Western Pine Manufacturers’ Association 
California Redwood Association 


Total softwoods, one week 
California White & Sugar Pine Manufacturers’ 

Porty weeks ended above dates— 
Southern Pine Association 
West Coast Lumbermen’s Association 
Western Pine Manufacturers’ Association 
California Redwood Association 
North Carolina Pine Association 
Northern Pine Manufacturers’ Association 
Northern Hemlock & Hardwood Manufacturers’ 


Total softwoods, forty weeks 
California White & Sugar Pine Manufacturers’ 
Hardwoods: 


ee 


ee a 


ee 








Northern Hemlock & Hardwood Manufacturers’ Association— 


One week 
Forty weeks 
Hardwood Manufacturers’ Institute— 
One week 
Forty weeks 


ee 


ee ee ee ee ee 


ee 


Production Shipments Orders 

1927 1926 1927 1926 1927 1926 
61,688,015 67,190,655 56,360,960 65,406,450 47,104,000 55,085,700 
RS Saelll DESEG .  Te 131,646,709 113,720,893 127,085,766 107,156,441 111,774,248 97,146,283 
pecans Spas emabseeperate 4-2: 516,000 29/551,000 30.336,000 572, 29,608,000 29,688,000 
9,201,000 $°754,000 9,110,000 7,433,000 9,059,000 9:981:000 
ea nadia a gin eae 4,580,1 9,216,304 4,809 8,747,583 218,871 15,858,000 
ts oh 10,173,600 10,386,000 8,583,600 11,151,700 6,999,000 7,640,000 
Association 1, 2:716,000 2,782,000 2,933,000 2,998,000 2'112'000 | 
247,431,430 241,534,852 239,068,308 233,400,174 211,761,119 217,510,933 
Association 22,449,000 ........... 19,224,000 .......... TY eae 
, 2,907,175,858  2,644,096,810 3,003,078,281 2,652,326,657 3,000,006,382 
RRR EEE 3,517,260,782  4,211,378,728 3, 991 4,306,917,303 3,555,833,196 4,314'812'203 
Sn Wae bin'acnah hace ace 1,195,681,000 1,355,903,000 1,210,586,000 1/365,244000 1,216,209,000 1,416.665,000 
1,619,000 309,741,000 778, 300,683,000 352,085,000 °307'156,000 
6,308,592 310,769,033 289,605,257 320,561,364 247,764,999  266,596'275 
RE ER 357,886,700 341,139,100 327,285,100 375,496,900 315,785,100 367,710,000 
Association 133,785, 130:772,000 151,657,000 130,023,000 137,984,000 117030/000 
patbseebeebishs ceadenipenond 8,475,771,356  9,566,878,719  8,496,344,158 9,802,003,848 8,477,937,952 9,789,975,860 
Association... 956,884,973  .......... LOGRTER ISO... we wees eo eee 
2,620. 1,973,000 3,732,000 3,576,000 2,404,000 2,742,000 
198,900,000 192/571,000 179,353,000 173,340,000 170,933,000 169,128'000 
16,599,000 18,460,551 14,835,000 18,899,698 17,688,000 18,527,229 
955,520,000 989,670,765  1,033,764,000 988,610,308 1,047,234,000 1,030,605,847 





Hemlock and Hardwood 


OsuxosH, Wis., Oct. 17.—The following figures were supplied to the Northern Hemlock & 
Hardwood Manufacturers’ Association by twenty to twenty-five firms that ordinarily make about 


one-half the total monthly shipments: 


HEMLOCK 
Firms Cut Shipments Orders 

Weekly average— 

ZT wecteseees ef 4,040,000 4,698,000 3,690,000 

BR cceccce os 3,887,000 4,184,000 8,421,000 

BUR ccccccces os 3,817,000 38,657,000 3,104,000 
Weekly average, year to date— 

Rat priate 3,359,000 3,809,000 3,461,000 

Se 3,281,000 3,253,000 2,907,000 
Weekly report— 

MAR daxeccke 20 2,081,000 3,188,000 2,517,000 
TED éeceesss 21 1,825,000 8,287,000 3,354,000 


HARDWOOD 
Firms Cut Shipments Orders 
Weekly average— 
TT eecccecens 8,401,000 4,599,000 4,148,000 
ROOM cocceee os 3,459,000 4,801,000 5,092,000 
September .... .. 2,742,000 4,618,000 8,877,000 
Weekly average, year to date— 
BERT ccccocetee ve 4,999,000 4,518,000 4,290,000 
BOBO covcccccee cv 4,769,000 4,835,000 4,187,000 
Weekly report— 
Get, 3 cecusbas 20 2,218,000 4,251,000 2,638,000 
Bet. S ccvovsis 21 38,110000 4,421,000 2,908,000 





California Redwood 


San Francisco, Cauir., Oct. 15.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Oct. 8: 





—— Redwood ————— Whhite- 
No. of Percent of wood 
mills Feet production Feet 
Production ...... 16 9,201,000 100. 1,862,000 
Shipments ... ... 16 9,110,000 98. 1,982,000 
ers received .. 16 9,059,000 98. 1.560,000 
Orders on hand... 14 31,815,000 4,896,000 | 
Detailed Distribution of Redwood for Week 
Northern Caiifornia® ......... 3,923,000 3,621,000 
Southern California*® ......... 2,974,000 3,310,000 
DT Sesiddandé6csekeetss acadaues. shheheke 
CE eee. ce ouath 1,653,000 1,223,000 
DE  cedeteesancaneusswens 60,000 05,000 
Dt) ssscecevehebécenhheae 9,110,000 9,059,000 


*North and south of the line running through San 
tis Obispo and Bakersfield. 


tWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Hardwood Barometer 


Mempuis, TENN., Oct. 17—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Oct. 8—which is made from re- 
ports of 176 units, each representing 28,000 
feet daily capacity—is as follows: 


Percent of. 
Normal Actual Ship- 








Production *— Feet output output ments 
Normal (iden- 
tical units)... 29,568,000 ie 
SE itecuesas 27,202,000 92.0 ae 
Shipmentst ...... 22,696,000 76.8 83.4 
Orders— 
EN 25,586,000 86.5 94.1 112.7 
On hand end 
WEE ccvicses 156,193,000 


*Based on mill log scale. 


tLumber fabricated at the mills and used in con- 
struction work included in total orders and shipments. 


West Coast Review 


SeaTtLe, WasuH., Oct. 
_ ended Oct. 8, 118 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production ...... 131,646,709 
Shipments ...... 127,085,766 3% below production 
ere 111,774,248 15% below production 
Shipments— 
Water delivery: Feet Feet 
SG << kas pupal etd a eee 47,070,184 
BE: cb vcaasedstvisenesers 18,335,817 
:. ff rT eee +. 65,406,001 
i GE. ob exrecdd cacnOOdatsecbons seers 56,586,038 
ge SC. nn eee ree 6,093,727 
TON GHD 6 sins eres we iveciacs 127,085,766 
New Business— 
Water delivery: 
ee ee 5 32,870,994 
et ars 18,643,431 
Sete wiles COR ik a ienc beek.svas o> 61,514,425 
Dell SOUS ionascvundews caeataleekeneces 55,166,096 
es Sf Rae eee, So eee 5,093,727 
pe ee ee errr 111,774 248 
Unfilled Orders— 
Water delivery: 
Domestic cargo .......-+s0. 95,952,768 
BNE igat ea dedsanckthenasal 128,434,681 
ET PEE. 6.53.5. 0 tun bare al OER wag bla 224,387,449 
phat sth Meda Ae a> + vem aeineata 131,346,498 
Ne “CEOS GEIB oc cc cccccesenesees 355,733,942 





Oak Flooring Statistics 


The following are statistics for the week 
ended Oct. 15, as reported by fifty-four mills to 
the Oak Flooring Manufacturers’ Association: 


I io an A's on sth Ma atalahr bie ie eatetleh Oi: 8,960,000 
er eee pevbetdsneeeds 9,732,000 
CE bie dared cbcacccedneteessneretrises 9,584,000 


15—For the week 











National Analysis 


Wasuincrton, D. C., Oct. 17—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended Oct. 
8, orders and shipments being shown as per- 
centages of production: 


One Week 40 Weeks 

No.of Ship Or- Ship- Or 

AssociaTION— mills ments ders ments ders 

(n) Southern Pine .... 102 91 76 99 99 
(n) West Coast ....... 118 97 85 101 101 
(n) Western Pine ..... 36 106 104 101 102 
Oe  —E 15 86 86 110 106 
(n) Calif. Redwood 16 69 99 111 117 
(n) No. Carolina Pine. 28 105 92 101 87 
Northern Pine .... 7 84 69 91 88 

N. Hem. & Hdwd. 17 171 184 113 108 
All softwoods ... 340 96 86 101 101 

No. Hem. & Hdwd. ... 142 92 90 86 
Hdwd, Mfrs. Inst. .f111 89 107 108 110 

All hardwoods .. ... 97 105 105 106 

Pp eee 96 87 102 101 


*55 percent of cut in region. 


TUnits of production, each representing normal daily 
output of 28,000 feet. 


The five softwood manufacturing associations marked 
“‘(n)” have a standard for normal production, and for 
the week 300 of their members gave actual production 
as 106 percent; shipments, 102 percent, and orders, 
91 percent of normal production. Figures for normal 
last year included reports of 317 member mills of the 
above associations and showed production 103 per- 
cent; * em 99 percent, and orders, 94 percent of 
normal, 


Only the Hardwood Manufacturers’ Institute, whose 
figures for 1926 included six-sevenths of the total re- 
ported hardwood production, has a standard for nor- 
mal production of hardwoods, and for the week it 
gave actual production as 92 percent of normal 
against 89.6 percent for the corresponding week of last 
year. 





Southern Pine Barometer 


New ORLEANS, La., Oct. 17.—For the week 
ended Oct. 14, Friday, 108 mills report as fol- 
lows to the Southern Pine Association: 


Percent Percent 
Normal Actual 
Production— Carst Feet Output Output 
a eee 72,213,038 vee coe 
Actual “Tere re ntti 66,211,827 91.69 caus 
Shipments* ..... 3,020 61,849,600 85.65 93.41 
Orders— 
Received* 2,987 61,178,760 84.71 92.39 
On hand end 
SER 9,992 204,636,160 


*Orders were 98.91 percent of shipments. 


tOrders on hand showed a decrease of 0.33 per- 
cent, or 675,840 feet, during the week. 
‘ tBasis of car loadings is August average, 20,480 
eet. 

One hundred and six mills reported the following 
deviations from the standard operating time, which is 
a single-shift week of sixty hours: hirty-eight ran 
exactly on time; twenty ran 691 hours overtime, and 
forty-eight ran 737 hours undertime—net undertime 
being 146 hours, which means that operations were on 
a basis of 97.70 percent of full time single-shift basis. 


(Statistics continued on page 65) 
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Southern Developments of Importance 


Southern Industries Expanding 


AtitantA, GA., Oct. 17.—That the lumber and 
woodworking industries of the South are still 
making remarkable progress so far as expan- 
sion of the industries is concerned can be seen 
in the fact that figures emanating from a reli- 
able source show that sixteen new lumber com- 
panies were formed during the first half of 
October, and that thirteen construction projects 
were announced by lumber concerns entailing a 
total investment of approximately $500,000, two 
of the individual projects amounting to $100,- 
000 each, including machinery and equipment. 
This does not include the body unit of the new 


+ plant of the Chevrolet Motor Co. to be estab- 


lished in Atlanta, which will cost around $300,- 
000, the total investment in the whole plant to 
exceed $2,000,000. In the furniture manu factur- 
ing field one new company was incorporated the 
first half of October and four furniture plant 
construction projects announced, entailing a 
total investment of about $250,000. From an 
expansion and development viewpoint, at least, 
this proved one of the largest two-week periods 
for the lumber and woodworking industries of 
the South in the last two years. The report 
covers the sixteen southern States. 


Georgia Timber Protective Body 


ATLANTA, Ga., Oct. 17.—Owners of about 
11,000 acres of land have been signed up to 
join the Timber Protective Association of 
Georgia. This organization is being formed 
by Charles Nuite, of the State forestry depart- 
ment. The fee on the acreage that has been 
signed up is 3 cents per acre, to be paid an- 
nually. The Federal Government will pay a 
part of this fee and at the end of the year a 
portion of the amount paid in will be returned 
to the members. The organization has for its 
purpose the protection of the forests from 
fires. A patrolman holding the appointment 
from the State forestry department will patrol 
the land for six months, from Oct. 1, 1927, to 
April 1, 1928, and it will be his duty to put out 
fires, investigate their source and to prosecute 
the people that set fire to the forests. The 11,000- 
acre unit that has been signed up will be 
known as the Graymont-Summit Timber Pro- 
tective Association, the officers of which are: 
V. E. Durden, president; J. Leonard Rountree, 
vice president, and R. Wade Durden, secretary- 


treasurer. Sumpter Weatherford has been ap- 
pointed fire patrolman. 


“Forward Atlanta” Body Formed 


Atitanta, Ga., Oct. 17.—The committee of 
the Atlanta Chamber of Commerce which has 
charge of the national trade paper advertising 
campaign this city is conducting during the 
years of 1927, 1928 and 1929 to attract new 
industries to the Atlanta and adjacent com- 
munity has been formally incorporated as the 
Forward Atlanta Commission (Inc.), by Wil- 
liam Candler, prominent Atlanta+banker, and 
other well known business men of this city. 
George West, West Lumber Co., Atlanta, presi- 
dent of the Atlanta Chamber of Commerce, is 
also an active member of the commission. 
During this campaign $1,000,000 will be in- 
vested, mainly in trade papers. 

It is interesting to note that so far this year 
more than 100 new firms have located in At- 
lanta, many as a direct result of this advertis- 
ing, and several of which are in the lumber 
manufacturing and millwork field. 


Longleaf Popular for Flooring 


New OrveaAns, La., Oct. 17.—Proof that 
longleaf yellow pine flooring is popular here is 
evidenced by the fact that four of the newest 
commercial buildings of major size are floored 
throughout with the material. These buildings 
are the 18-story home of the Canal Bank & 
Trust Co., the 8-story home of the New Orleans 
Public Service (Inc.), the Monteleone Hotel 
annex and the addition to the Southern Bell 
Telephone Co.’s plant. 

Twenty carloads of longleaf edge-grain heart 
pine flooring was used in the Canal Bank build- 
ing. Other materials used in the structure in- 
cluded twenty-two carloads of mahogany for 
woodwork, three carloads of mahogany doors, 
thirty-five carloads of sheet piling and form 
lumber, and five carloads of scaffolding boards. 
The Hortman-Salmen Co. (Inc.), local retail 
lumber yard, and its affiliated millwork plant, 
the National Sash & Door Co., furnished 114 
carloads of material for the one building. 

Seven carloads of heart longleaf yellow pine 
flooring were used in the construction of the 
new home of the Public Service company. All 
floors with the exception of the ground were 
laid with this material. 














One of the rooms in the Canal Bank & Trust Co. where longleaf pine flooring is used. 


The woodwork in this building was made up 
in mahogany, four carloads of Honduran ma- 
hogany being manufactured for this purpose. 
A carload of mahogany doors was used. The 
combination of dark mahogany with lighter 
shades in yellow pine flooring makes a pleasing 
contrast that the supply men use as an exhibit 
for future orders. The Hortman-Salmen Co. 
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Canal Bank & Trust Co. building in New 
Orleans in which twenty carloads of longleaf 
yellow pine flooring were used 


and the National Sash & Door Co. also sup- 
plied the material for the Public Service 
building. 

While longleaf pine has been used extensively 
in flooring for home construction in New Or- 
leans, its adaption for the larger commercial 
structures has been of fairly recent date. Other 
materials had been used almost exclusively in 
the past. The use of this material in the re- 
cently completed buildings indicates that archi- 
tects and builders of the city have come to 
regard it with favor. 


(@@2@anagaaaaaaa 


Educating Public in Forest Protection 


New Orteans, La., Oct. 17—Use of a 
“Scene in Action” display to educate the public 
to the destruction of forest and grass fires will 
be resorted to by the forestry division of the 
Louisiana conservation department. The divi- 
sion, at the direction of W. R. Hine, superin- 
tendent, is having one prepared which will be 
exhibited at all parish (county) fairs in Louis- 
iana next year. 

The sketch used in making the display was 
drawn by Miss Caroline Dorman, an employee 
in the forestry division. It depicts a fire sweep- 
ing through the edge of a virgin timber stand 
into a clearing which is well stocked with seed- 
lings. The original won the approval of the 
National Association of State Foresters and 
will be used in ten southern States. 

The Industrial Lumber Co. of Elizabeth, La., 
has ordered a copy of the same “Scene in Ac- 
tion” for use in educational work in combating 
forest fires. Other lumber companies are also 
expected to make purchases. 
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Hardwood Mills May Curtail 


Output Lower; Demand Dull 


Mempuis, TENN., Oct. 17.—Demand for 
southern hardwoods has again slumped, and 
production continues at a rapid rate. Prices 
continue below the cost of production. There 
is talk of curtailing production, But any meas- 
ure taken will not help until after the turn of 
the year, in the belief of southern producers. 
Production now is lower than it has been but 
demand has again fallen off until it is about 
15 percent below it. Logging conditions are 
favorable, and log prices are unchanged. 

There continues to be a fair demand. All 
groups of buyers are in the market. The 
furniture demand is the best, but buying 1s 
from hand to mouth, as there are big stocks 
on the yards of hardwood manufacturers and 
transportation facilities are good. The auto- 
mobile group is not buying so heavily. Nor 
is the building trade; flooring plants are buy- 
ing cheap oak, and interior plants are taking 
a little of all items. The best market is ex- 
port. There is a good demand from overseas, 
which is usually the case when the domestic 
market is off. 

A number of hardwood men were in at- 
tendance last Friday at the first Mid-South 
Foreign. Trade Conference, held under the di- 
rection of the foreign trade committee of the 
Memphis Chamber of Commerce, of which 
H. B. Phillips is chairman. The conference 
was held at the Hotel Peabody and was at- 
tended by many experts from the bureau of 
foreign and domestic commerce, of Washing- 
ton, D. C., as well as by Dr. Julius Klein, 4i- 
rector of the bureau. At night a banquet was 
given in honor of Dr. Klein, and more than 
one hundred and fifty were in attendance. Sen. 
K. D. McKellar was toastmaster, and addresses 
were also heard from Gov. John E. Martineau, 
of Arkansas, Malcolm Stewart, chairman of 
the Mid-West Foreign Trade Committee, of 
Cincinnati, Ohio, and Senator Pat Harrison, of 
Mississippi. 

Miss Loretta Mangum, sales manager R. J. 
Darnell (Inc.), has been critically ill at the 
Baptist Hospital as a result of an operation 
performed several days ago. Miss Mangum 
is one of the best known woman sales man- 
agers in the hardwood business, and has been 
with R. J. Darnell (Inc.) for a number of 
years. 


Export Secretary Moves Office 

Battimore, Mp., Oct. 17—Harvey M. Dick- 
son, secretary National Lumber Exporters’ As- 
sociation, has moved his office to the Hearst 
Building tower. where he has comfortable quar- 
ters on the eighth floor. Mr. Dickson had been 
in the Knickerbocker Building ever since he 
became secretary of the national body. 


Orders Becoming More Plentiful 

LouisviLLe, Ky., Oct. 17.—Somewhat better 
business is reported in Louisville hardwood 
market, and the trade appears to be a trifle 
more optimistic. It is remarked that so many 
orders, especially for veneers and plywoods, are 
now specifying “Rush,” that it not only shows 
a fairly good consumption, but that consumers 
have not much stock on hand. Mill production 
is quite fair, and some houses admit that stocks 
are increasing, which is-normal for a fairly 
good period of dry weather. Several reports 
indicate good poplar movement at steady prices. 
There were no price increases, but movement 
is steadier than it has been in some items. 
Flooring oak, elm, ash, red and sap gum, cot- 
tonwood, cypress and walnut are reported in 
demand. Prices of inch stock at Louisville: 
Walnut, FAS, $230@235; select, $160: No. 1 
common, $90: No. 2, $40. Poplar, FAS. $90@ 
100; saps and selects, $60@70: No. 1, $47@52. 
Quartered white oak, FAS, $120@135; com- 


mon, $65@75; plain red oak, FAS, $70@85; 
common, $53@58 ; plain white oak, FAS, $85@ 
90; common, $60@62. Ash, FAS, $80; common, 
$50. Chestnut, FAS, $85; common, $50, Cot- 
tonwood, $55 and $38. Quartered red gum, 
FAS, $100; common, $60; plain red gum, $95 
and $52; quartered sap, $72 and $50; plain sap, 
$60 and $42. 

At the last meeting of the Louisville Hard- 
wood Club, the first week of October was re- 
ported as good by several local hardwood 
men—including Charles Davis, of the Mengel 
Co.; Edward Platter, of the North Vernon 
Lumber Mills, A. E. Norman, of the Norman 
Lumber Co., and Harry Kline, Louisville 
Veneer Mills. 


Preston P. Joyes, W. O. Brown & Sons Lum- 


ber Co., says that all company mills are now 
in operation, except the Brassfield (Ark.) mill, 
which had been forced down account of a re- 
turn of water there. This particular mill has 


Trade Active in Southeast 


Atitanta, Ga., Oct. 17.—The Atlanta hard. 
wood trade reports another gain in sales last 
week, with bookings the largest they have been 
in two or three months, well in excess of 
Georgia production in spite of the fact that 
favorable weather has enabled manufacturers 
to increase substantially their output. Ship- 
ments also exceed output and the result is that 
few mills have any surplus items on hand, with 
immediate shipment harder to obtain. Whole- 
salers advise that elsewhere in hardwood terrj- 
tory production has been retarded lately, partly 
by rains and partly due to weaker prices caus- 
ing some large mills to curtail. Shipments 
about equal the cut at Georgia mills. 

Furniture factories in the Carolinas, Georgia 
and Tennessee territory are still the heaviest 
buyers in this district, but automotive sales 
have been showing steady improvement, with 
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Diligent in Business 


R. W. Wier, president of the R. W. Wier Lumber Co., Houston, Tex., 
and Wier Long Leaf Lumber Co., Wiergate, Tex., one of the South’s suc- 
cessful lumbermen and a leader in civic improve- 
ment, believes that the best business rules come from ff 
Early in life he was impressed with a 
passage from Proverbs that has had a greater influ- 
ence on his life and business career than any other 


“Seest thou a man diligent in his busi- 
ness? he shall stand before kings; he 
shall not stand before mean men.” 


Closely allied with diligence in business, is a motto 
that is a favorite with Mr. Wier and with another 
successful Texas business man, his warm personal 
friend, ex-Governor W. P. Hobby: 


“T respect re- 














only had a little over two months running time 
in the last year, on account of floods. 

J. M. a the Kentucky Lumber & Mill- 
work Co., Louisville, was elected president of 
the Louisville Lions Club at its recent annual 
meeting. 


Market Slow and Weak 


MILWAUKEE, Wis., Oct. 17.—A_ bad situ- 
ation has arisen in the northern hardwood 
market. Curtailment by some mills in the 
North has been offset by preparations of the 
large number for extensive woods and mill 
operations this winter. The high grades of 
hardwoods of all kinds are moving very slowly, 
with nearly everything except basswood weak, 
the output of basswood being limited. Furni- 
ture manufacturers are not buying any lumber 
and many of them are in a bad way. Automo- 
bile body plants are not buying, although they 
are making inquiries. No. 3 common hardwood 
is strong, as the railroads have been in the 
market for unlimited supplies of ties. The 
mills therefore have turned much of the No. 3 
grade into ties. 


more advance orders being placed than in some 
weeks. Sap gum is particularly active, but red 
gum also has improved, furniture purchases 
being mostly of FAS, while box and crate 
manufacturers continue active in common 
grades. Thicker white ash is being taken, 
mainly by the automotive and body trades, 
more actively than since early last summer, 
with call for FAS maple fair. Hardwood 
flooring plants are operating on a larger basis 
and their purchases of rough oak are better, 
though the trade complains of reduced oak 
flooring prices. Cypress continues inactive, 
though shingles sell well. 


More Inquiries Being Received 


Macon, Ga., Oct. 17.—While the hardwood 
lumber movement has been fair for the week, 
it has not been quite up to production, accord- 
ing to reports from mill owners, Prices have 
been steady, with the gums continuing to fea- 
ture the trade and a steady demand for other 
woods. There were many inquiries received by 
the mills at the opening of this week, which 


For Current Market Prices on Hardwoods See Pages 77 and 78 
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would indicate an improvement. There is some 
demand for the export trade, but because of 
the lateness of the season that demand is not 
as good as it has been. Local retail yards 
report a good demand, especially for home 
building. 


Buyers Are Setting Prices 

JACKSONVILLE, Fia., Oct. 17-—The hardwood 
market continues spotted. There is some de- 
mand for the better grades of sap and red 
gum, as well as ash. The buyers are taking 
every advantage of a market in which they are 
holding the upper hand, and are not permitting 
the mills to strengthen their prices. In fact, 
most business is being accepted at prices that 
buyers put on the orders. Poplar is moving 
fairly well, mostly for export. 


Buffalo Doings of the Week 


BurFaLo, N. Y., Oct. 19—A. Conger Good- 
year, president Great Southern Lumber Co., 
will preside at the sectional meeting to dis- 
cuss the progress and pessibilities of com- 
mercial forestry, which will be held at Chicago 
on Nov. 16 and 17 under the auspices of the 
United States Chamber of Commerce. He will 
also address the conference on the handicaps 
to the practice of forestry. Another speaker, 
George N. Ostrander, manager of the wood- 
lands department of Finch, Pruyn & Co., Glens 
Falls, will discuss the possibilities of natural 
reforestation for pulp and wood. The meeting 
will bring together many persons interested 
one and is the first of its kind to be 
held. 

F. Chase Taylor, son of Horace F. Taylor, 
president of Taylor & Crate, and for several 
years connected with the company, has become 
associated with a local bond house. 

Work of rebuilding is being carried on by 
the Schlosser planing mill and lumber yard 
at Erie, Pa., which sustained fire loss of $10,000 
n Oct. 9. 

A joint luncheon was held on Oct. 14 by the 
Buffalo Lumber Exchange and the Buffalo 
Lumber Dealers’ Credit Corporation, after 
which many from each organization attended 
the hearing on shingles at the city council 
chamber. 

George Miese, of Cadwallader, Gibson & Co., 
mahogany dealers, Los Angeles, Calif., who 
has been spending some weeks in the East, 
was a visitor at lumber offices here this week. 


Impatient Because of Late Buying 


CINCINNATI, On10, Oct. 18.—Highly competi- 
tive conditions are present in the wholesale 
hardwood trade. The mills are hard pushed 
for orders, especially those in the southern 
Appalachian region, and there is a good deal 
of talk of mills selling direct to the consumers 
and making almost any kind of a price on 
business that can be shipped promptly. Whole- 
salers look for a change soon, as they say the 
trouble is that seasonal buying is late in de- 
veloping this fall, and mills think they can not 
afford to wait for it. Because of direct mill 
offerings, the customers have an idea that there 
is a large accumulation of stocks at mills, but 
both manufacturers and wholesalers say this 
is not the case. In certain items there is almost 
a scarcity in the better grades. Wholesalers 
are urging their connections to stay out of the 
market for a while until things get a chance 
to adjust themselves. In the Appalachian. re- 
gion, dry stocks are far from plentiful, and 
the mills have been unable to cut for many 
days. There is no strength to the market in 
any wood or any grade. The orders that are 
being placed through wholesalers here are for 
single carlots, or mixed carlots for immediate 
shipment. Such trading will give the market 
more opportunity to adjust itself than if orders 
for large bookings were going forward at 
present prices. 

H. A. Holloway, Vicegerent Snark for Ohio, 
reports that he is receiving considerable sup- 
port from lumbermen of all classes for the re- 
vival of the Cincinnati chapter of Hoo-Hoo. 


He expects to arrange a concatenation for the 
early part of November, and it looks now as 
if the class of candidates will be upward of 
fifty. Parson Peter A. Simpkin is expected to 
be present. J. C. West, A. Earl Hart and 
Dwight Hinckley are on the Lumbermen’s Club 
commit‘ee which is assisting in the arrange- 
ments for the concatenation, in codperation with 
Chairman Hollowell. 

The C. N. Asher Lumber Co. is closing out 
its yard in Cincinnati. 


Prepare for Logging Actively 

Wausau, Wis., Oct. 17.—The Brooks & Ross 
Lumber Co.’s mill, at Schofield, one of the 
largest green lumber mills in central and north- 
ern Wisconsin, has closed down for the sea- 
son after a successful run. An average out- 
put was made. The Heinemann Lumber Co.’s 
mill, another of the larger plants in this sec- 
tion, will continue to operate for some time. 
All operators in this vicinity who log their 
timber supplies are preparing for an active 
winter’s operations, to start as soon as cold 
weather sets in. 

There has been little change in the lumber 
market in this locality in the last three weeks. 
The demand for hardwood has slightly in- 
creased and stocks are moving readily. Prices 
remain on an even basis. 

A comparatively small cut of hemlock was 
made last season by local mills. Dry stocks 
are short, and shipments of partly cured lum- 
ber are being made. Most wholesalers in this 


territory report a good volume of orders, and 
shipments are moving satisfactorily. 

John D. Ross, of the Brooks & Ross Lumber 
Co., has recently returned from a five months’ 
tour of Europe. 

M. P. McCullough has been in the West 
looking after his business interests. 

The Wausau Box & Lumber: Co., whose 
plant was completely destroyed by fire early in 
the summer, has begun the erection of a small 
sawmill on the site of the old plant. This 
will supply lumber for the Marathon Box Co., 
with which the former company became 
affiliated shortly after the loss of its plant. 

The Wisconsin Box Lumber Co. has 
opened another large retail yard and supply 
house in the northern part of this city. 


Low Offers Being Declined 


BROOKHAVEN, Miss., Oct. 17.—There is con- 
siderable hardwood business being offered, and 
the inquiry is the heaviest of any time this year. 
The wholesalers are extremely active, but the 
prices they are offering are very much below 
the going market. The large consumers are 
putting out offers also, but also on a rather 
low basis, and a heavy volume of business is 
being declined by the mills. Plain sap gum, 
in FAS and No..1 common and select grades, 
has been moving in nice volume, also tupelo 
boxboards, some items of quartered tupelo, con- 
siderable poplar, especially in No. 1 common 
and No. 2-A common grades, and some of the 
lower grades of cypress. ° 


Hardwood Official Bulletin News 


According to the October issue of the Offi- 
cial Bulletin, issued monthly by the National 
Hardwood Lumber Association, President 
Currie has named the following executive com- 
mittee to serve during the present association 
year: Ben C. Currie, Philadelphia, Pa., chair- 
man; John W. McClure, Memphis, Tenn.; E. 
V. Babcock, Pittsburgh, Pa.; Charles H. 
Barnaby, Greencastle, Ind.; Horace F. Taylor, 
Buffalo, N. Y.; Charles A. Goodman, Mari- 
nette, Wis., and R. C. Stimson, Memphis, 
Tenn. 

Other interesting items in the association’s 
bulletin for this month follow: 


September Inspection Work 
Total original inspections for September were 17,- 
251,460 feet, of which 15,809,196 feet was the work 
of our salaried staff, and “1,442,264 feet was fee serv- 
ice. Reinspections were made on 274,330 feet. These 
figures would indicate that there has been no particu- 
lar strengthening of movement within the hardwood 
industry during the month for which they stand. They 
show practically the same range of activity that has 
been followed with but slight deviations throughout 
the entire year, and whether any definite upward trend 
can be reasonably expected before the beginning of 
the new year is hard to say. 
New Issue of Consumers’ Register 
Our members will be gratified to learn that prepara- 
tions are now under way for getting out a new edi- 
tion of the Consumers’ Register and with the intention 
of having it ready for distribution before the beginning 
of the new year. The publication of the Register 
during the last couple of years or more has been at 
somewhat irregular intervals, due to untoward trade 
conditions and the consequent impossibility of collect- 
ing data of the right character and volume for its 
regular appearance, but whenever it has been feasible 
to undertake an issue of it the aim has always been 
to bring it out at the most opportune times such as 
they were. Hence the plan to have the next edition 
available for use of our members with the incoming 
of the new year will be readily understood and ap- 
preciated. The requirements of the hardwood consum- 
ing trades for 1928 will thus be placed before them 
under circumstaygces that will enable them to take 
early and comprehensive action to get in line with 
the business possibilities represented thereby. 
New Edition of Official Hand-Book 
A new edition of our Official Hand-Book, Volume 
XLV, is now on the press and will be ready for dis- 
tribution during the current month. Since the previ- 
ous issue of the Hand-Book in March of this year the 
official list of our membership which this publication 


always carries has undergone a good many changes, 
pro and con, but the net result is appreciably in its 
favor. 

There probably never was a period of like length 
in the entire history of the hardwood industry when 
conditions within it were as shifty and uncertain. 
As a consequence there have been an unusually large 
number of failures and withdrawals from business 
throughout the trade, especially among the smaller 
and weaker elements. While these eliminations have 
cut into the numerical strength of our membership 
considerably, on the other hand concurrent additions 
to the membership, which include some. of the largest 
and most substantial operators in the field - who have 
hitherto remained on the outside, More than replace 
in point of our organic strength and solidity any and 
all sloughing off that has occurred. In other words, 
this association is today’ structurally sounder, and 
represents a more firmly and completely united, in- 
dustry than ever before and it is. only. necessary to 
examine its revised membership alignment as shown 
in the new edition of the Hand-Bobdk to be convinced 
of this fact. 

Hardwood Lumber: Weights 

We frequently receive letters questioning’ the table 
of weights shown on page 4.o0f our Rules Book; point- 
ing to a difference in this table as compared to the 
actual weight of a single shipment of some particular 
shipper’s product. We have been asked to compile 
a new table from extensive tests which have been 
urged. These comments are therefore considered ad- 
visable so that members may better understand the 
intent of the present table and the impracticability of 
attempting any more comprehensive figures. 

The weights listed in our Rules Book are estimated 
average weights only and are not intended to apply to 
each and every car of the species listed, without taking 
into consideration the many conditions which affect 
and cause a variation in the weights of the several 
woods. The association has at times considered com- 
piling tables of weights which would reflect the vary- 
ing conditions but when the matter is studied it will 
be found to present an almost endless task and it has 
been concluded that a roughly estimated average such 
as we now publish in our Rules Book is about the 
best we can do. 

Hardwoods will vary in weight as between different 
producing sections and will vary even in the same 
localities because of a difference between highland 
and lowland timber; they will also vary because of 
a difference in manufacture, some lumber being cut 
barely full, while other lumber is cut extra heavy. 
Some stock is shipped over the lengths for which it 
is measured which increases the weight per thousand 
feet. The variation, because of the many stages of 
moisture content, also makes a difficult problem in 
attempting to set a table of weights. 
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News of West Coast Mills and Men 


Rebuilding Burned Plant 


GoLDENDALE, WasH., Oct. 15.—According to 
the Sentinel, the new sawmill of the J. Neils 
Lumber Co. is being completed as rapidly as 
possible, to replace the plant destroyed by fire 
a few weeks ago. The mill is located on the 
Goldendale branch of the Spokane, Portland 
& Seattle railway, about fifteen miles from 
Lyle. The new operation will havé as headrig 
a modern upright band mill, with resaw, in- 
suring an 8-hour capacity of about 125,000 
feet. The company owns 50,000 acres of tim- 
ber lands west of the Big Klickitat River in 
western Klickitat County, and operates six- 
teen miles of logging railroad. Pending the 
completion of the mill, orders will be filled at 
the Libby (Mont.) plant of the J. Neils Lum- 
ber Co., if the stock at the Klickitat yards 
becomes exhausted. 


Japan Trade Improving 
Seattte, WasH., Oct. 15.—Fir lumber trade 
with Japan is showing a slight but significant 
increase in volume this week, along with a cor- 
responding firming-up tendency in freight rates. 
The situation is stronger than at any other 
time,during the last three months. 


Reports Liveliest Season of Year 


SeattLe, Wasu., Oct. 15—Harry I. Worth, 
president of the Worth Lumber Co., states that 
during the last few weeks his organization has 
enjoyed the best and liveliest season of the 
year to date. He has filled orders for numer- 
ous carloads over a wide range of territory— 
some of them straight loadings, others rather 
badly mixed. The volume of new business at the 
Worth Lumber Co. has confirmed Mr. Worth 
in his optimistic attitude respecting business 
conditions. 


To Campaign Against Blister Rust 


SpoKANE, WasH., Oct. 15.—An active cam- 
paign against the white pine blister rust, which 
has been discovered in the last few weeks in 
both eastern Washington and northern Idaho, 
is announced by Stephen M. Wyckoff, patholb- 
gist in the Federal bureau of plant industry, 
who has had his headquarters in Spokane for 
the last several years. It was found two weeks 
ago on white gooseberry bushes in a fine stand 
of white pine about seven miles north of Priest 
River, Idaho. While it is expected that the 
disease will be fairly widespread by the time 
the Government parties get in the field next 
summer, yet it is believed by Dr. E. E. Hubert, 
of the University of Idaho forestry school, who 
is to codperate in the work, that it will be pos- 
sible to keep ahead of the menace by cleaning 
up the infected areas as rapidly as they are 
discovered. 


Woods Practice Assures Supply 


Spokane, Wasu., Oct. 15.—Logging opera- 
tions as now being practiced by the Clearwater 
Timber Co. will leave sufficient young trees, 11 
inches and under in diameter, to furnish an- 
other cut of merchantable timber by 1960, ac- 
cording to preliminary surveys made by the 
forestry school of the University of Idaho. 
Dean F. G. Miller, of the school, observes that 
the present practice of the company practically 
assures it a continuous supply of timber for its 
Lewiston mill, with its capacity of 200,000,000 
board feet annually. The company owns 200,- 
000 acres itself, in addition to which there are 
125,000 owned by the State, an equal amount 
by individuals and corporations, and a large 
amount of Government timber land in the 
Clearwater country tributary to Lewiston. 

Horse logging is being practiced, a method 
which will aid in conserving young growth, and 
rail transportation to the mill will conduce to 
the elimination of waste in the utilization of 


the timber products. The company began its 
logging operations a year ago last month in 
second growth white pine which is from 80 to 
100 years old. It has been cutting better than 
40,000 feet to the acre, and leaving everything 
under 12 inches. According to the school sur- 
vey, 97 trees were left on each acre, on an 
average of which 30 percent were white pine, 
50 percent white fir, 10 percent cedar and the 
other 10 percent Douglas fir, larch, lodgepole 
pine and Engelmann spruce. 


Additions to Bureau’s Staff 


Loncview, WasH., Oct. 15—Three additions 
have been made to the staff of trained men 
the West Coast Lumber Bureau is using to 
promote more extensive use of West Coast 
woods in all parts of the country, it was an- 
nounced this week. Each of these new men is 
qualified by training and experience, according 
to C. J. Hogue, manager of the bureau’s field 
staff, to further some particular phase of the 
bureau’s work. The new men are C. B., Leigh, 
W. I. Jones and Jason C. McCune. 

Mr. Leigh has had many years’ experience in 
the lumber industry of the Pacific Northwest 
and is well acquainted with both manufactur- 
ing and selling problems of the industry. He 
is now calling on millwork firms and architects 
on the Pacific coast in the interest of the four 
important West Coast woods—Douglas fir, 
West Coast hemlock, Sitka spruce and western 
red cedar. 

Mr. Jones has had considerable experience 
as a building contractor and as a naval aviator. 
He will devote his attention chiefly to develop- 





A complete sawmill operation in northern 
Wisconsin, with 25,000-foot annual cap- 
acity, is for sale. If you are in the market, 
the Want Ad section is your logical market 
place. Fourteen other opportunities are 

advertised this week. 





ing the structural market for West Coast 
woods and in extending the use of Sitka 
spruce, his experience as an aviator making 
him familiar with the valuable qualities of 
Sitka spruce, which is the leading wood for 
airplane construction. 

Mr. McCune has worked in mills and wood- 
working plants and has served on the editorial 
staff of two lumber journals published in Port- 
land, Ore. He is a graduate of the University 
of Oregon School of Commerce. At present 
he is stationed in Portland, where he is aiding 
the bureau in exploiting and building the Ore- 
gonian West Coast woods model home. 


To Head Forest Products Office 


MissouLca, Mont., Oct. 15.—The Forest 
Service announces the appointment of Melvin 
I. Bradner, since 1923 specialist in economic 
investigations in the office of forest products in 
District 1, to the position of chief of that office, 
to succeed S. V. Fullaway, resigned. 

S. V. Fullaway, who, since 1921, has been 
chief of the office of forest products, resigned 
Oct. 1 to take charge of the Portland office in 
the trade extension department of the National 
Lumber Manufacturers’ Association. 


Notable Shipment of Dredger Spuds 


CHEHALIS, WasH., Oct. 15.—Geo. A. Robin- 
son, dealer in piling and big timbers, recently 
made a notable shipment of dredger spuds to 
the Canadian government at Montreal. It con- 
sisted of a double load of three hewn fir 
timbers 46x46 inches and. 70 feet in length. 
The timbers were cut from a stand three miles 
up Winston creek, on the Cowlitz, Chehalis & 
Cascade railway. Mr. Robinson will soon 
make a second shipment of similar specifica- 
tions. 


Holds Contest for Safety Teams 


SPOKANE, WASH., Oct. 15.—The Inland Em- 
pire Safety council, which has as its members 
practically all of the lumber mills of eastern 
Washington and northern Idaho, held its 
fourth meeting of the year last night at the 
Davenport Hotel, with an attendance of about 
a hundred employers and employes interested 
in safety first work. H. N. Blakeslee, of Chi- 
cago, representing the National Safety Council, 
and Martin J. Flyzik, of Olympia, Washington 
State safety supervisor, were the principal 
speakers. 

A bronze plaque was presented to the council 
by H. H. Sanderson, of the Sanderson Safety 
Supply Co.; Seattle, to be awarded by Floyd 
Daggett, safety engineer of the council, to the 
mill team winning the first aid contest last 
night, and to become the permanent possession 
of the team winning three contests. This plaque 
went to the team of the McGoldrick Lumber 
Co., which attained the high average of 98.5 per- 
cent in working out the two problems pre- 
sented. The A. C. White Lumber Co. team was 


a close second with 98 percent. The White’ 


Pine Sash Co. team made 92 percent, and the 
Winton Lumber Co. team, 90.5 percent. 


(See aaeaeaaan: 


Take Over California Company 


SACRAMENTO, CauiF., Oct. 15.—Carl Hagge 
and Frank H. Allen have purchased the Su- 
perior Lumber & Fuel Co., including buildings 
and all other holdings of the company, at a 
price said to be $60,000. Former owners were 

. F. Knox and M. W. Holcomb. Mr. Hol- 
corhb will remain with the company. 


(SREB Eas 


Retailer’s Views on Market 


SEATTLE, WasH., Oct. 15.—A good line on 
the local lumber market is given by a retailer. 
in answer to a question as to whether conces- 
sions were being made as to price. “Here and 
there,” he says, “we hear of a 50-cent or dol- 
lar cut, but the fellow who gets it seems to 
think he has picked up a buy.” 

Fir Expert to Enjoy Vacation 

SEATTLE, WasH., Oct. 15.—Returning to the 
scenes of his boyhood, E. G. Ames, known 
wherever fir lumber is distributed as the general 
manager of the Puget Mill Co., will leave in 
a few days for Machias, Me., for a lengthy 
absence, which he says will constitute a vaca- 
tion. Mrs. Ames will accompany him. At 
Machias, Mr. Ames will be the guest of his 
brother, Alfred K. Ames, who is manager of 
the Machias Lumber Co., a manufacturing con- 
cern that has been in continuous existence in 
the Ames family for 160 years and is still 
obtaining its log supply largely from the orig- 
inal source. Mr. Ames states that he will 
make a close study of timber growth in Maine, 
with the design of adding to his knowledge of 
reforestation. 

Mr. Ames is well past 70 years of age. He 
retired from active lumber business when the 
Charles R. McCormick Lumber Co. bought 
the vast timber and sawmill interests of the 
Puget Mill Co., with which Mr. Ames had 
been connected for fifty years. One of his 
most constructive acts during a long career of 
usefulness was the organization of the Pacific 
Lumber Inspection Bureau, of which he was 
first president and continued as president 
throughout twenty years without a break or 
scarcely an absence from a meeting. When the 
bureau was organized, complaints and claims 
against lumber exporters were numerous, and 
often were allowed, though not justifiable, and 
payment for lumber shipped foreign was made 
after long delay by draft on London bank. 
Today there are few complaints and claims, and 
prompt payment is made on the basis of P. L. 


I. B. certificate as to tally and grade, which is- 
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good for the cash at any local bank. This one 
constructive act of the bureau under Mr. Ames 
has probably done more to stabilize the fir 
export lumber business than any other single 
factor. Mr. Ames, although still connected 
with the Puget Mill Co., which is no longer 
in the lumber business, withdrew as executive 
of the bureau at the annual meeting last Feb- 
ruary, giving place to C. W. Stimson, of the 
Stimson Timber Co., who is now its president. 


Resigns from West Coast Bureau 


SEATILE, WaASH., Oct. 15.—The announce- 
ment is made unofficially that C. D. Moore, 
headquarters manager of the West Coast Lum- 
ber Bureau, has tendered his resignation and 
will close his connection with that organization 
Oct. 31. Mr. Moore has been with the bureau 
since its organization. At first he was assist- 
ant to Henry Schott, manager, and on the 
death of that official succeeded to his duties in 
the office. The directors of the bureau, at the 
passing of Mr. Schott, did not name a new 
man for the place, but apportioned his responsi- 
bilities to Mr. Moore, C. J. Hogue, chief of 


the field men, and J. B. Fitzgerald, director . 


of publicity—with J. D. Tennant, chairman of 
the board, in general supervision. That ar- 
rangement has continued to the present. 

Mr. Moore is a highly trained statistical ex- 
pert, his abilities in that respect having given 
him wide recognition. Prior to going with the 
bureau he was connected with the West Coast 
Lumbermen’s Association, where he gave def- 
inite shape to the system of cost accounting now 
universally practiced by the fir mills. 

Mr. Moore will engage in the trucking and 
warehousing business, as general manager of 
the Blue Line Trucking Co., with headquarters 
in San Francisco. 

No announcement is as yet forthcoming as 
to his successor in the bureau. 


California Water Receipts Large 


Los ANGELEs, Cauir., Oct. 15.—One of the 
most interesting traffic developments of the last 
two years has been the rapid growth of water 
hauling of hardwood lumber from the southern 
States to California ports. Only a few years 
ago the hardwood movement from the southern 
States to California was almost entirely by 
rail. Today fully 40 percent of all such hard- 
wood lumber comes into California by water. 

The ports of Mobile, New Orleans, Houston 
and Galveston are the large shippers. The big 
steamers that carry so much package fir from 
the Pacific coast to the Gulf ports have built 
up that business, securing hardwood freight for 
their return. The rate from those ports by 
water is 45 cents a hundred, as compared with 
an 80 to 90 cent rail rate. 


Spruce Business on Upturn 


SEATTLE, WasH., Oct. 15.—F. G. Brynolson, 
managing owner of the Northwest Spruce Co., 
has become extremely optimistic on account of 
largely increased volume of trade. He reports 
that business with his company during the last 
three months has been better than that for any 
similar period in the history of the organiza- 
tion. Prices are low as compared with any 
interval during the last four years, but the vol- 
ume and tone of the demand have vastly im- 
proved during the last eighteen months. This 
is particularly true of export demand. At the 
same time domestic demand for spruce is im- 
Proving very noticeably. Mr. Brynolson says: 


_ We look for a decided improvement in prices, par- 
ticularly in upper grades, as spruce production is 
lower on the Coast than at any other time during the 
last five years. Foreign trade is evidently due to 
the absorption of stocks that had been piled up on 
the Coast, in connection with decreased production. 
Foreign specifications principally call for spruce lum- 
ber 3 to 6 inches thick, 6 inches and wider, 12 feet 
and longer, No. 2 clear and better. The first selec- 
tions from this stock after it reaches England are 
undoubtedly for airplane requirements; then the 
spruce is utilized for cabinet and joining work, mus- 


ical instruments and parts, boat building, oars and 
paddles. 

Four months ago we had on hand in our Seattle 
distributing yards an accumulation of 2,500,000 feet 
of shop and better. From the way orders are coming 
in and the way stock is moving, we expect to pull 
out at the end of the year with all of it sold and 
shipped or in shipping condition. 


Sells Coquille River Tract 


Myrtie Point, Ore., Oct. 15.—It is stated 
that the Coos Bay Lumber Co. has sold to 
Laird & Garrett the “Whisky Run Tract,” 
comprising 1,760 acres of timber, near the 
mouth of the Coquille River. The stand runs 
heavily to Port Orford cedar, with some fir 
and spruce. 





Fine Example of Wood in the Arts 


KEWAUNEE, WIs., Oct. 17.—An exquisite ex- 
ample of wood carving, showing to excellent 
advantage the adaptability of wood to the arts, 
is the 14-foot high Statue of Liberty exhibited 
here by the Svoboda Church Furniture Co., 
in the plant ct which it was carved. 

The statue was made out of a huge pine 
stump, the grubbed out and trimmed roots of 
which furnish the base. The lower parts of 
the dress are of basswood bark, and the trim- 


Statue of Liberty carved out of huge pine 
stump by Svoboda Church Furniture Co., Ke- 
waunee, Wis. 


mings of wild grape branches. The statue was 
carved as part of a picturesque float entered 
by the Svoboda Church Furniture Co. in_the 
Kewaunee home-coming celebration held July 
4, 1927, during which occasion it attracted a 
great deal of public interest and admiration. 
It will be placed on the roof of the Svoboda 
company’s plant—appropriately so, as Svoboda 
in Bohemian means liberty—and will be elec- 
trically illuminated. 

Joseph Svoboda, sr., founder and president 
of the company, learned his art as wood carver 
in Bohemia. Coming to this country years ago, 
he followed his trade here so successfully that 
he and his company have won national reputa- 
tion as designers and builders of church furni- 
ture of quality and distinction. The one draw- 
back in this industry in this country, Mr. Svo- 
boda finds, is the scarcity of wood carving ar- 
tists, making it necessary for him to import 
the majority of his workmen from Bohemia. 

Mr. Svoboda is the father of Miss Georgan 
V. Svoboda, the efficient assistant to J. F. 
Bryan, secretary of the Illinois Lumber & Ma- 
terial Dealers’ Association, Chicago. 





Company to Electrify and Remodel 


San Francisco, Cauir., Oct. 15.—The Pacific 
Lumber Co., largest of the redwood operations 
on the Pacific coast, in order to keep pace with 
the increased demand for redwoods, will elec- 
trify one complete unit, Mill “B,” during the 
winter months. The work has been begun, com- 
pletion being set for Dec. 1. At that time 
production of “B” mill should be increased to 
about 275,000 feet in an 8-hour shift, accord- 
ing to Pete McNevin, sales manager. 

The electrification will necessitate the in- 
stallation of General Electric and other modern 
equipment. 

The electrification of Mill “B,” however, is 
not the only modernization which is planned 
at the Pacific mills. Twenty-eight kilns are 
being remodeled for greater capacity; “Cater- 
pillar” tractors will be introduced in logging 
and yarding; a new dryer will be installed 
within the next few days and a general plan 
of “better and quicker redwood lumber” will 
be attempted. 

The remodeling of the twenty Lever kilns, a 
patented kiln built by the late J. M. Lever, sr., 
former assistant to the president of the Pacific 
company, is now under. way. Three kilns are 
shut down at one time while the work is being 
done. In this way production is not curtailed 
to any great extent. The work includes in- 
stallation of internal fans which will increase 
kiln capacity about 50 percent. Eight of the 
kilns have been completed and are now in serv- 
ice. The others will be ready for service on 
Dec. 1 so that they can take up their duties 
with the new electrified plant. 

The dryer is being built to certain specifica- 
tions and is to cope with special requirements 
of the company and the wood to be dried. It 
will be used solely on the thin stock, such as 
wood to be used for cigar boxes, ornamental 
boxes for candy etc. It is a specially designed 
steam dryer of an improved model. 


Softening in Eastbound Rate 


SEATTLE, WasH., Oct. 15.—There are signs 
of a softening of the prevailing intercoastal 
$14 eastbound conference rate on lumber, with 
offerings of tramp space at $13.50 and some 
concessions as low as $13. 


Tell Business Men About Lumber 


Denver, Coto., Oct. 17.—Last Tuesday even- 
ing T. J. Vincent, secretary of the Mountain 
States Lumber Dealers’ Association, attended 
a meeting of business men in Fort Lupton, 
Colo., and was the principal speaker of the 
evening. It is the custom for the business 
men of this Colorado town of around 1,000 
people to meet twice each month. At each 
meeting some one line of business is featured 
and at the meeting last week it was “lumber 
night.” C. C. Phillip, of the lumber firm, 
C. C. Phillip & Son (Inc.), Fort Lupton, pre- 
sided at the meeting that followed the dinner 
served at the Fort Lupton school house. 

In his address Mr. Vincent told of the work 
being done by the trade extension bureau otf 
the National association and stressed the need 
of using all the lumber possible. 

Following the address of Mr. Vincent the 
Long-Bell Lumber Co.’s film was shown with 
David Geddes, representative of the firm in this 
section, in charge. 

The Fort Lupton method of creating co- 
Speration among its business men is certainly 
a good one. Each line of business strives to 
put over “the best” program and this assures 
a very worth-while meeting each time. While 
there are no officers, a chairman is picked for 
each meeting. There are no dues and all it 
costs to belong to this business men’s organiza-. 
tion is the 50 cents charged for the dinner each 
time. The cost of the dinner is 25 cents a 
plate and thus a surplus is laid aside each time 
to take care of guests and to pay any expense 
of putting on a program that may arise. Thus 
all the business men of the little city gather 
twice a month and meet as friends and talk 
over plans and methods of bettering their city. 








54 AMERICAN LUMBERMAN 





OctToBER 22, 1927 





Formal Opening of Lumbernien’s Club 


Chicago Organization, Rejuvenated Into Strong Representative Body, Holds 
Housewarming in Elegant New Quarters—A Gala Event 


There long has been felt in the lumber in- 
dustry of Chicago a need for a real lumber- 
men’s club and that this need has been amply 
met was demonstrated on last Thursday night 
when the Lumbermen’s Club of Chicago held 
its formal opening and housewarming in its 
new quarters on the twenty-third floor of the 
Builders Building, corner of La Salle Street 
and Wacker Drive. There were present on 
this gala occasion two hundred and fifty-six 
men who are engaged in various branches of 
the industry in and around Chicago, and the 
event will long be remembered by everyone 
who was present. 

Early in the evening the beautiful club 
rooms bégan to fill and soon were accommodat- 
ing a capacity crowd which, while waiting for 
the dinner to begin, spent the time in renew- 
ing acquaintances and inspecting the club quar- 
ters. The big club dining room was filled when 
the assemblage was called to order by Ever- 
ett A. Thornton, president, who briefly wel- 
comed the lumbermen to their new club home, 
told something of the negotiations that led 
up to the formation of the present Lumber- 
men’s Club and the securing of the accommo- 
dations and richly furnished quarters now oc- 
cupied. Mr. Thornton told of some of the 
special features of the club, including the card 
room in which is a beautiful Philippine ma- 
hogany floor, donated to the club by S. R. 
Taxey, of the Chicago Warehouse Lumber Co. 
He also made special mention of the massive 
redwood table that has been installed in the 
dining room at the west end of the club. This 
table was the gift of Herman H. Hettler, 
president of the Hettler Lumber Co., and will 
seat eighteen people. The table cotisists of one 
solid redwood plank, manufactured in Crescent 
City, Del Norte County, California. The table 
is 16 feet long, 6 feet wide and 4 inches thick, 
being made of one piece of wood. This splen- 
did specimen of redwood was exhibited at the 
World’s Columbian Exposition in 1893 and 
after the World’s Fair was presented to the 
Hettler Lumber Co. During the years that 
have elapsed since the fair, this piece of red- 
wood has laid undisturbed in a warehouse 
until brought out at the behest of Mr. Het- 
tler to be formed into a table for the new 
Lumbermen’s Club. The supports for the table 
were supplied by the California Redwood As- 
sociation. The table was made by the Chicago 
Sash, Door & Blind Manufacturing Co., of 
Chicago, of which E. W. Dierssen, a trustee 
of the Lumbermen’s Club, is an executive. 


Mr. Thornton then took occasion to intro- 
duce and call to their feet a number of the 
pioneers in the Chicago lumber trade and dis- 
tinguished visitors who were present to help 
to make this occasion a complete success. Those 
thus introduced were J. W. Embree, sr.; V. F. 
Mashek; Herman H. Hettler; John Claney; 
Theodore Fathauer; Edward Hines; Frank 
Heidler; W. S. Frisby, president of the Chi- 
cago Retail Lumber Dealers’ Association; E. E. 
Hooper; Wilson Compton, secretary-manager, 
National Lumber Manufacturers’. Association ; 
John M. Gibbs, trade extension manager, Na- 
tional Lumber Manufacturers’ Association; 
Judge Joseph Sabath and Judge Joseph David 
of the Superior Court, and Judge Harry M. 
Fisher, of the Circuit Court; and Homer W 
Chandler. 

At the conclusion of his remarks, President 
Thornton turned the meeting over to Judge 
William S. Bennet, vice president of the Ed- 
ward Hines Lumber Co., who, in the suave, 
inimitable way characteristic of the man, kept 
the program going smoothly. Judge Bennet 
did what he said he had never seen any other 


toastmaster do, and that was to introduce three 
speakers at one time. He did this, however, 
and got away with it nicely. 

The first speaker introduced was Eugene M. 
Stevens, president of the Illinois Merchants 
Trust Co., who spoke on “Codperation with 
New Methods.” 

Coédperation With New Methods 

Sketching the parallel development from one 
man rule to democracy in government and 
from one man control to corporate control in 
business, Mr. Stevens developed the thought 
that codperation, interchange of ideas, and the 
making available to all of the knowledge of 
each are the fundamentals of modern business 
policy. In any business of consequence, he 
said, the day of one man control has passed, 
and the day of organization management has 
come. The executive head of any great busi- 
ness must surround himself with experts in 
the various phases of the enterprise to whom 
he can look, not only for opinion and advice, 
but also for initiative and action, and to whom 
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he can delegate managerial powers in opera- 
tion, reserving to himself the direction of broad 
policies and the correlation of their several 
efforts to the desired realization of those 
policies. 

The day of destructive and ruinous com- 
petition, he said, is past and the age of mu- 
tually helpful codperation has come. “In our 
own country,” he said, “we have advanced to 
a realization that any individual or any cor- 
poration can best serve his own purposes and 
his own ends by giving of his experience and 
knowledge even among his own competitors, 
in exchange for a similar compensation from 
them. There are still some men,” he said, 
“who consider themselves self-sufficient who 
do not subscribe to codéperation and who still 
follow the obsolete practices of antagonism and 
fight and concealment and misrepresentation 
and suspicion in competition. They are out of 
step and do not see beyond.the confines of 
their own environment. They do not avail 
themselves of the experience and the intelli- 
gence of their fellow men, and in the pride of 
their own opinion they withdraw into their 
shells and let the world go by. 

“But the individuals and the nations that are 
making the real progress in this new era of 
things are those who welcome the intimate 
contacts with others of like and similar prob- 


lems, who give of the best they have of ex- 
perience and knowledge and receive in return 
the most advanced thought and performance 
their own branch of industry or their similar 
status has developed. 

“It is not only in great international confer- 
ences or in public conventions of national 
scope, but as much if not more in trade asso- 
ciations such as your own, where you can get 
the direct benefit of contacts with other men 
with similar problems. To be more specific, 
in your own business, your complex problems 
and reduced profits demand concerted action. 
It is in associations such as yours that you 
can standardize your cost systems so you will 
know whether you are doing your business as 
efficiently and economically as your competitors, 
you can cooperate in your sales methods to 
avoid useless loss and attain reasonable profits, 
and you can realize your own position in the 
industry, its possibilities and its limitations. 
You can also achieve the confidence and the 
friendship of those men against whom you 
are playing the great game of business.” 

In closing Mr. Stevens discussed briefly the 
matter of financing lumbering operations and 
the relation between operators and banks. It 
is obvious, he said, that it is not the function 
of the bank to loan its deposits, which are 
repayable on demand, for the purpose of the 
purchase of property which can not become 
productive to yield revenue for the payment 
of either principal or interest for many years. 
This means that timber reserves of this char- 
acter should be financed by private capital 
which would not necessitate an immediate in- 
come for the payment of interest and an early 
liquidation for the payment of principal. The 
furnishing of credits fer the purchase and sale 
of manufactured lumber, however, is the legi- 
timate function of a commercial bank whose 
business it is to finance the transfer of com- 
modities in the process between manufacture 
and payment and is only dependent upon the 
character and financial standing of the bor- 
rower. The very essence of the banking busi- 
ness, he said, is co6peration. The banks live 
and move and have their being solely by rea- 


‘son of the facilities which they can offer in 


cooperation with all kinds of business enter- 
prise to their mutual advantage. The banker 
with the bristling eyebrows and the severe side 
whiskers, he said, has been superseded by the 
human being who likes to golf and fish and 
who enjoys the game he is playing, and who 
likes to be considered a friend in whom the 
business man can confide. 


International Dependency 


Following Mr. Stevens was Silas H. Strawn, 
prominent Chicago attorney, who was re- 
cently elected president of the American Bar 
Association, and is former chairman of the 
national commission representing the great 
powers on territorial jurisdiction in China, 
whose theme was “International Dependency.” 

Briefly alluding to the policy of isolation ad- 
vocated by Washington and established by the 
United States, and the Monroe Doctrine 
enunciated by President Monroe, Mr. Strawn 
said that these declarations had been respected 
by other nations for a hundred years. Then 
hastily sketching the developments that put 
the United States into possession of territory 
and territorial interests of various kinds all 
over the world, the speaker showed that 
American welfare is now more directly af- 
fected by world conditions than at an earlier 
period. 

American trade with Europe, he said, al- 
ways has been large though it has been reduced 
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in central Europe since the war owing to the 
decreased buying power of the people. Trade 
with Japan, a country with a population of 
over 60,000,000, is almost two and one-half 
times as large as that with China, a country 
with a population of 400,000,000. Trade with 
China is relatively small owing to disturbed 
conditions in that country. Alluding briefly 
to the trade of the United States with the East 
Indies, Australia, New Zealand, and British 
India, as well as with Central and South 
America and Africa, he said that every day 
there sail from American ports ships bound 
all over the world loaded with products of 
American mines, mills and farms. The total 
volume of exports for 1926 was $4,808,465,000 
and of imports $4,430,890,000. 

The advantages that the United States pos- 
sesses in variety of products and of natural 
resources combined withethe inventive genius 
and industry of its citizens has made this the 
most prosperous of nations. This country, 
however, could not hope to enjoy a continu- 
ance of its present prosperity unless it had 
this commerce. So long as wheat, cotton, cop- 
per, coal, tobacco, automobiles and machinery 
in excess of American needs are produced and 
this country has more gold and more free capi- 
tal than it has opportunities to use there must 
be foreign commerce. Though only about 10 
percent of American produce is consumed 
abroad, the domestic price is dependent upon 
the foreign price. Not only so, but America 
is dependent upon foreign markets for certain 
products, especially rubber, silk, coffee, sugar, 
newsprint, furs, potash, tin and manganese. 
Noting that with a fifth of the world’s popu- 
lation a group of North-Atlantic countries is 
doing about two-thirds of the world’s work 
and that the United States alone is doing about 
40 percent of the world’s work, he said it is 
obvious that the interchange of commodities 
between nations is necessary to the prosperity 
of all countries, including this. 

Referring to the two conferences which he 
attended in Europe, the economic conference 
at Geneva, Switzerland, and the conference of 
the International Chamber of Commerce at 
Stockholm, Sweden, Mr. Strawn said that the 
work of these two conferences was ‘collabora- 
tive rather than competitive. The purpose of 
the economic conference was to influence gov- 
ernment action directly, while that of the In- 
ternational Chamber was to establish good will, 
promote international trade and to bring about 
a united action by business men in influencing 
indirectly government action. 


The Business Men’s Interest 


Suggesting the question that might arise as 
to what interest the lumbermen of Chicago 
have in international conferences, he said that 
if the business men of the United States are 
not represented in these conferences their in- 
terest will go by default and the result will be 
all kinds of adverse resolutions aimed directly 
at them. The outstanding feature of the 
economic conference, he said, is well defined 
by the report of the commerce commission as 
the “evident desire of the members of the con- 
ference to make sure that this conference shall 
in some way mark the beginning of a new era 
during which international commerce will suc- 
cessfully overcome al] obstacles in its path 
that unduly hamper it and resume that general 
upward movement which is at once the sign 
of the world’s economic health and the neces- 
sary condition for the development of civiliz- 
ation.” ; 

Discussing the aims and the purposes of the 
meeting at Stockholm, Mr. Strawn said that 
there also the question of the American tariff 
came up. The form it took was, “Why do 
you not reduce your own trade barriers when 
insisting that ours should be reduced?” Per- 
haps, he said, the best contribution to the work 
of the conference was the definition of trade 
barriers furnished by the American delegation, 
as follows: 

Trade barriers in the international sense are those 
arbitrary national restraints on free movement of 
goods, capital and services, which not only hamper 
trade and traders, but limit the economical produc- 
tion and distribution of goods, capital and services to 


the detriment of all peoples. They inevitably tend to 
depress standards of living. 

; In production of all kinds there is a unit of max- 
imum economy, in distribution there is a market of 
maximum economy. Any barrier which prevents the 
world wide coérdination of the two is a trade barrier 
in the large sense in which this congress uses the 
term. Trade is not an end in itself. It is only a 
means to an end. The general economic welfare is 
its goal. It is in such a sense, and with a view to 
the welfare of all sections of the community in all 
countries that the congress desires its conclusions to 
be interpreted. 

In closing Mr. Strawn said that he had 
tried in a cursory ge to give a hasty view of 
America’s place in the world picture and to 
point out the interdependence of nations upon 
each other, the necessity of foreign trade, the 
advantages of familiarity with foreign markets 
and foreign traders and the inestimable value 
of the asset of good will cultivated by more 
intimate realtions between business men of 
the several countries of the world. “Every 
selfish interest,” he said, “every cultural de- 
sire dictates that our foreign relations should 
not be left entirely to our diplomatic representa- 
tives, able and conscientious though they may 
be. Diplomats come in contact with govern- 
ment officials and politicians, many of whom 
do not even know the language of business. 
Only by direct contact between the business 
men themselves can mutual confidence be es- 
tablished and foreign trade extended. Coin- 
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cident with the maintenance and extension of 
our foreign trade is our domestic prosperity.” 


Pleads for Reduction 


Practically every lumberman has had im- 
pressed upon him the necessity for a reduction 
of the corporation income tax, but certainly 
none of them have ever had the true merits of 
this proposition placed before them in such an 
illuminating, clear-cut way as was done by F. 
G. Wisner, of Eastman, Gardiner & Co., of 
Laurel, Miss., former president of the Na- 
tional Lumber Manufacturers’ Association and 
at present chairman of the advisory tax com- 
mittee of that organization. On a blackboard 
at the end of the room Mr. Wisner had placed 
the figures showing how the tax rate on cor- 
porations and on individuals had started out on 
an even basis but later began to show a dis- 
crepancy that has grown worse with each re- 





Cutting out? The surest and quickest 
way to locate additional supplies or new 
fields is to consult the Want Ads. This 
week they contain timber land offerings in 
Pennsylvania, Georgia, Michigan, South 
Carolina, Tennessee, Texas and other 
southern States, also on the West Coast. 

Something to suit every operator 


vision of the income tax laws. He pointed 
out in a forceful way the injustice, not only 
to the corporation but to the individual stock- 
holders of corporations through the levying 
of the present 13% percent tax on net income. 

Mr. Wisner surprised many of his hearers 
when he showed very clearly how this cor- 
poration income tax comes out of the pockets 
of each individual stockholder, whether he is 
an individual tax payer or not, for, before any 
corporation can pay a dividend, it must turn 
ever to the United States Government 13% 
percent of its net earnings. Mr. Wisner showed 
how this affects even the office employees, the 
telephone switchboard operator, the  steno- 
grapher, the widow with insurance funds to in- 
vest; in fact, scarcely anyone can escape the 
burden of this present high corporation income 
tax. 

Mr. Wisner urged everyone present not to 
fail to take up the matter with his congress- 
man and do it immediately. He asked them 
not to be content with a letter from the con- 
gressman, saying he would give this matter 
his attention when it came up for consideration 
in the House or Senate, for then the bill will 
have been practically agreed upon, and it will 
be too late. The time to act is while the con- 
gressional committees are holding their hear- 
ings, which will be done before Congress meets. 
His experience in Washington, in connection 
with legislative matters, had convinced him 
that the average congressman was anxious to 
be of assistance to his individual constituents 
and if he really understood what was required 
it would be done. The fact is that many con- 
gressmen themselves do not realize the far- 
reaching effects of the corporation income tax 
and entirely overlook the fact that. while they 
apparently are placing this burden upon the 
corporations, a very heavy portion of it is be- 
ing borne by the thousands of individual stock- 
holders throughout the land. 

The speaker urged the lumbermen to in- 
sist upon a reduction of this tax to not more 
than 10 percent. He expressed a belief that 
the country will be more prosperous and the 
permanent peace of the world be more certain 
if the reduction of the United States war debt 
is carried on in the orderly manner that has 
been provided by Congress, rather than by 
attempting to pay it off sooner through the 
continued collection of high taxes. 

Mr. Wisner has discussed this question from 
Coast to Coast, but men in the audience who 
had heard him many times, expressed the 
opinion that never had he presented it in a 
more forceful or enlightening way than he 
did on this occasion, and many lumbermen 
went away from the meeting determined to see 
that their congressmen were given the real 
facts and urged to present the matter before 
the ways and means committee while the bill 
is being considered, rather than wait for a 
discussion on the floor of Congress when 
the bill is presented. 

While the formal program closed with the 
address of Mr. Wisner, Judge Bennet intro- 
duced Judge Harry Fisher of the Superior 
Court, who, in behalf of the three judges 
present—Judge Sabath, Judge David and him- 
self—spoke for a few minutes, felicitating the 
lumbermen upon the splendid quarters they 
had secured for the Lumbermen’s Club and 
wishing them well in maintaining a club for 
lumbermen both in and out of the city. Judge 
Fisher’s brief but happy remarks brought to 
a close an evening which has pleasantly and 
successfully launched the Lumbermen’s Club 
of Chicago upon what its officers and members 
sincerely hope will be a long and prosperous 
career of usefulness to the industry 

Many congratulations were showered on the 
entertainment committee who made all the ar- 
rangements for this affair, this committee being 
composed of Harry Joseph, chairman; Charles 
Hines and Minor E. Botts. An orchestra and 
the College Four in musical novelties provided 
entertainment during the course of the dinner. 





More THAN 1,500 wood-using industries, em- 
ploying 40,000 wage earners, are located in 
Mississippi. 
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Associations Plans and Activities 


Oct. 25-27—Southern Logging Association, Roose- 
velt Hotel, New Orleans, La. Annual. 


Oct. 28-29—Alabama Lumber & Building Material 
Association, Battle House, Mobile, Ala. Annual. 


Nov. 1-3—Associated Cooperage Industries of 
America, Peabody Hotel, Memphis, Tenn. Semi- 
annual 


Nov. 2—Southern Cypress Manufacturers’ Associa- 
tion, Mason Hotel, Jacksonville, Fla. Semi- 
annual. 

Nov. 2-5—Pacific Logging Congress, Winthrop Ho- 
tel, Tacoma, Wash. Annual. 


Nov. 8—Dimension Lumber Manufacturers’ Asso- 
ciation, Hotel Sinton, Cincinnati, Ohio. Annual. 

Nov. 8-9—Florida Lumber & Millwork Association, 
eae Hotel, Miami, Fla. Quarterly meet- 
ng. 

Nov. 9—Advisory Committee Lake States Forest 
Experiment Station, Madison, Wis. Annual. 
Nov. 9-10-11—Concatenated Order of Hoo-Hoo, Col- 

umbus Hotel, Miami, Fla. Annual. 


Nov. 10—Northeast Missouri Lumbermen’s Associ- 
ation, Merchants Hotel, Moberly, Mo. Annual. 


Nov, 10-12—California Retail Lumbermen’s Associa- 
tion, Alexandria Hotel, Los Angeles, Calif. 
Annual. 


Nov. 14—Loyal Legion of Loggers & Lumbermen, 
Portland Hotel, Portland, Ore. Semiannual 
meeting board of directors. 


Nov. 14-15 — National Lumber Trade Extension 
Committee, Forest Products Laboratory, Madi- 
son, Wis. 

Nov. 16—Joint meeting Southern Hardwood Manu- 
facturers’ Club, Mississippi-Alabama Hardwood 
and West Side Hardwood Club, New Orleans, 
La. 

Nov. 16-17—Commercial Forestry Conference un- 
der Auspices Chamber of Commerce of the 
U, 8., Chicago. 


Nov. 16-17—Southern Sash, Door & Millwork Man- 
ufacturers’ Association, Ansley Hotel. Atlanta, 
Ga. Annual. 

Nov. 17-18—Millwork Institute of California, Oak- 
land, Calif. Annual. 


Nov. 18—Northern Wholesale Hardwood Lumber 
Association, Milwaukee Athletic Club, Milwau- 
kee, Wis. Fall meeting. 


Jan, 17-19, 1928—Northwestern Lumbermen’s Aggo. 
ciation. Business sessions, Nicollett Hotel: 
building materials display, West Hotel, Minne. 
apolis, Minn. Annual. 

Jan, 18-19, 1928—Retail Lumber Dealers’ Associa- 
tion of Indiana, Claypool Hotel, Indianapolis 
Ind. Annual. ; 

Jan. 18-20, 1928—Ontario Retail Lumber Dealers’ 
maaan London Hotel, London, Ont. An- 
nual, 


Jan. 19-20, 1928—Carolina Retail Lumber Dealers’ 
Association, Rock Hill, S. C. Annual. 


Jan, 19-21, 1928—Mountain States Lumber Dealers’ 
Association, Denver, Colo. Annual. 


Feb. 1-3, 1928—Michigan Retail Lumber Dealers’ 
Association. Pantlind Hotel, Grand Rapids 
Mich. Annual. , 


Feb. 8-10. 1928—Illinois Lumber & Material Deal- 
ers’ Association, Edgewater Beach Hotel, Chi- 
cago. Annual. 

Feb. 15-17, 1928—Nebraska Lumber Merchants As- 
sociation, Hotel Rome, Omaha, Neb. Annual. 

Feb. 21-23, 1928—Wisconsin Retail Lumbermen’s 


Association. Milwaukee Auditorium, Milwau- 
kee. Annual, 





Carolina Dealers Set Date 


Cuar.otte, N. C., Oct. 17.—The annual con- 
vention of the Carolina Retail Lumber Deal- 
ers’ Association will be held in Rock Hill, 
S. C., Jan. 19-20, 1928, according to announce- 
ment by President Robert S. Query, of this city. 
Mr. Query says that probably several hundred 
lumbermen from North and South Carolina 
will attend. 


Wholesalers’ Executives to Meet 


New York, Oct. 17.—President C. A. Good- 
man, of the National-American Wholesale 
Lumber Association, has called a meeting of 
the executive committee for New York, Nov. 
4. This is the usual fall meeting of the offi- 
cers for the consideration of the association’s 
first six months’ activities, and to plan for the 
winter. At this meeting there will also be a 
discussion as to the time and place for holding 
the next annual convention. 


Florida Millwork Plans 


Tampa, Fta., Oct. 18.—The quarterly meet- 
ing of the Florida Lumber & Millwork Associ- 
ation to be held Nov. 8 and 9 at Columbus Ho- 
tel, Miami, will be notable, for the annual con- 
catenation of the Hoo-Hoo will be held at prac- 
tically the same time, its dates being Nov. 9 
to 11. Vice President Earl Harper, of the 
lumber association, is chairman of the enter- 
tainment fund committee for Hoo-Hoo and is 
laying out an ambitious program. 

The State meeting of the Florida Building 
& Loan Association will be held at Hollywood 
Beach Hotel, Nov. 17 and 18. Guy Stoms, 
president of the Florida Lumber & Millwork 
Association, will be on the program for the 
builders and lenders. : 

Secretary J. P. Williams, of the Florida 
Lumber & Millwork Association, has requested 
the membership generally to suggest subjects 
and discussions for the meeting at Miami on 
Nov. 8 and 9. “We want this program to be 
interesting and instructive,” he says, “and to 
deal with the problems in which you are in- 
terested.” 


Georgia Retailers Plan Convention 


Attanta, Ga., Oct. 17.—Officers and mem- 
bers of the executive committee of the Georgia 
Retail Lumber & Millwork Association are 
planning a meeting to select a definite date for 
the annual, which is to be held in Atlanta some 
time during November. 

Though the date is not yet known the pro- 
gram committee is already at work, and is 
arranging a business session to include ad- 
dresses by prominent lumbermen on subjects of 
importance to the retail lumber and millwork 
business, problems of storage and delivery, 
costs of operation, the returned goods evil and 
means of combating it, etc. One of the most 
important discussions, however, will pertain to 
the cost system adopted by the association at 


the 1926 convention in Atlanta, and now being 
used by a number of the retailers in this State, 
who will tell of the success they have had with 
this system, or lack of success, as the case 
may be. 


Mountain States 1928 Convention 


Denver, Coto., Oct. 17.—The dates have been 
set for the next annual convention of the Moun- 
tain States Lumber Dealers’ Association. The 
event will be held Jan. 19, 20 and 21, 1928, in 
Denver. 


California Millwork Annual 


Los ANGELES, CauiF., Oct. 15.—Advices have 
been received at the headquarters here of the 
Millwork Institute of California from Will 
Goddard, secretary-manager of the Alameda 
County branch at Oakland, that the members 
of that branch have been actively at work mak- 
ing plans for the annual meeting of the Muill- 
work Institute of California which is to be 
held in Oakland on Nov. 17 and 18. It is 
planned to have four well posted speakers— 
one for each session—address the convention 
on matters of interest to the industry. “Mer- 
chandising Methods” is the subject for princi- 
pal discussion. 


Oak Flooring Grade Name Changes 


The Oak Flooring Manufacturers’ Associa- 
tion of the United States, with headquarters 
at 228 North LaSalle Street, Chicago, announces 
a change in grade names of oak flooring. Be- 
ginning Jan. 1, 1928, the standard grades of 
oak flooring will be named as follows: 

First grade quartered (old name clear). 

First grade sap quartered (old name sap clear). 

Second grade quartered (old name select). 

First grade plain (old name clear). 

Second grade plain (old name select). 

Third grade (old name No. 1 common). 

Fourth grade (old name No. 2 common). 


The current grading rules for each grade, 
as adopted March 4, 1927, remain unchanged. 

Oak flooring grading rules will be printed 
and distributed about Jan. 1. 
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For Preserving Canada’s Forests 


Toronto, Ont., Oct. 17.—The Society for 
the Preservation of Canadian Forests has just 
been formed, with head office in Vancouver, 
B. C., and branches in Toronto and Terrace, 
B. C.. The object of the new organization is 
to deal with the basic cause of forest fires, 
rather than with the effect, and codperate with 
other similar bodies in the Dominion. The new 
organization, in association with other bodies 
of a like character, intends to enlighten the 
people of Canada on the primary cause of for- 
est fires and to further any educational work 
now being carried out in that direction. George 
E. Keith, of Terrace, B. C., is in the East 
promoting the organization. S. W. McKeown, 
of Toronto, is the acting local secretary. 


Dimension Manufacturers’ Date 


_ Mitwaukeg, Wis., Oct. 17.—Announcement 
is made by E. C. Kratsch, secretary of the Di- 
mension Lumber Manufacturers’ Association, 
this city, that the first annual meeting of the 
organization will be held on Nov. 8 at the Ho- 
tel Sinton, Cincinnati, Ohio. Mr. Kratsch states 
that the uniform cost system and cutting bills 
will be among the subjects discussed and adds 
that “the problem of 100 percent usable dimen- 
sion as it relates to mass production and line 
assembly at consumers’ plants will be thor- 
oughly aired at this meeting, as the member- 
ship feels it has something very vital to say 
thereon.” 


Box Manufacturers Discuss Problems 


The twenty-eighth semiannual convention of 
the National Association of Wooden Box Man- 
ufacturers, held at the Hotel Roosevelt, New 
York City, Oct. 13 and 14, was unique in that 
there were no set speeches, the meeting being 
in the nature of a roundtable forum. Reports 
on conditions from the fifty delegates in at- 
tendance were to the effect that the volume of 
hox business was holding up well, with prac- 
— all the manufacturers having full order 
iles. 

W. A. Finnegan, of Bangor, Me., vice presi- 
dent for the New England division, presided, 
and the manner in which the convention was con- 
ducted met the approval of everyone. The 
machinery and equipment people took a promi- 
nent part in the discussions. The banquet held 
at the Roosevelt Hotel on the evening of Oct. 
13 was attended by sixty people. Prior to the 
meeting, Secretary Paul L. Grady, of Chicago. 
attended a number of important conferences 
between the various eastern shipping organ- 
izations. 

The sessions were devoted to a discussion 
of production problems and market conditions; 
moisture content ‘of lumber; new and improved 
methods of production and improvements in 
the layouts of factories and lumber yards; use 
of labor-saving devices etc. More than the 
usual interest centered around the subject of 
costs of production, the box manufacturers 
being requested to submit quotations on vari- 
ous styles of boxes to be nailed in accordance 
with national association nailing schedule. 

Marketing problems and competition within 
the industry were among other important sub- 
jects considered. In reply to a questionnaire 
sent out by the National Association of Cost 
Accountants, it developed that out of 8,000 
manufacturers who replied thereto, 48 percent 
were opposed to business ever being taken at 
normal cost; 72 percent were opposed to busi- 
ness ever being taken below normal cost; 
74 percent were of the opinion that 
the theory of taking business at or be- 
low normal cost with the idea of absorbing 
overhead was unsound, and 85 percent were 
of the opinion that business can not be taken 
at or below cost without adversely affecting 
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the industry of which they were a part. Sub- 
stitute competition and trade promotion were 
discussed at length. In regard to the effect 
of the reduction of the thickness of lumber 
in boxes, it was pointed out that one of the 
most potential arguments used by paper and 
fiber is the excess weight of wood over the 
substitutes. Since the Forest Products Labor- 
atory has been in operation, much research 
work has been done toward cutting the weight 
of wooden boxes without sacrificing neces- 
sary strength. Among the last subjects taken 
up were new uses that have been developed 
for wooden boxes, and how customer’s re- 
quirements can best be served. 


Carolina Association Activities 


CuHarLorte, N. C., Oct. 17.—Victor Wheeler, 
secretary of the Carolina Retail Lumber Deal- 
ers’ Association, spent the last week of Septem- 
ber and the first week of October in Canada, 
enjoying a brief vacation. 

W. Clement Moore, assistant general mana- 
ger of Wolf & Co., official installing cost ac- 
counting firm for the Carolina Retail associa- 
tion, is in the Carolinas to present the value of 
knowing costs. He is scheduled to visit the fol- 
lowing cities to address the lumber dealers: 
Spartanburg, S. C., Salisbury, Winston-Salem, 
and Durham, N. C. The dealers within thirty 
miles of each point to be visited have been in- 
vited to attend and hear Mr. Moore. 

The committee named by Robert S. Query, 
president of the Carolina Retail association, to 
personally interview senators and congressmen 
on the corporations tax situation, is doing good 
work. Letters from North and South Caro- 
lina’s representatives in Washintgon indicate 
that the appeal made by the committee for re- 
lief for the lumber trade will not go unheeded. 

Rock Hill, S. C., is now a 100 percent town, 
every lumber firm having membership in the 
Carolina Retail association. This announcement 
followed a recent visit to that place by Secre- 
tary Victor Wheeler, who secured the re- 
instatement of two concerns and the. new mem- 
bership of another. 

The book issued by the AMERICAN LUMBER- 
MAN under the title, “A New Home for a New 
Baby,” has made a hit with the Carolina asso- 
ciation. In the latest issue of the association’s 
paper this appears concerning the volume: 

The Amertcan LuMBERMAN has recently issued a 
tiny booklet entitled “‘A New Home For a New Baby.” 
We quote in part from an accompanying letter: 

“Sears-Roebuck & Co. will send the parents a catalog. 
The auto salesman will try and sell them a new car. 
This booklet gives you an opportunity to suggest in a 
nice way some of the things that can be done for the 
baby and help to sell some lumber.” 

Space will not permit us to tell of the attractiveness 
and appeal this booklet has to your prospective cus- 
tomers. On the back of the booklet is a space for copy 
of the individual company’s advertisement. If any of 
our members are interested in this unique sales pro- 
motion plan, write the Manager, American LumsBer- 
MAN, 481 South Dearborn Street, Chicago. Ill. 


Coloradoans in Group Meeting 

Denver, Coro., Oct. 17.—The first group 
meeting for several years in that section was 
held at the L Court hotel, Grand Junction, 
Colo., Saturday evening, Oct. 1, and the west 
slope was pretty well represented, there being 
twenty-nine lumber dealers present. The meet- 
ing was one of a series of similar meetings 
that are being held in different sections of the 
Rocky Mountain territory under the direction 
of the Mountain States Lumber Dealers’ Asso- 
ciation. After dinner was served the business 
session was called to order by Secretary T. J. 
Vincent, of Denver. There were no set 
speeches, but every one present took part in 
the discussions or reported conditions in his 
territory and it was gratifying to note that only 
two reported conditions unfavorable in their 
districts, largely due to crop conditions, and 
not seriously unfavorable at that. 

Following are some of the subjects discussed 
and a number of helpful and constructive ideas 
were brought out in the various discussions: 
“Need of Better Merchandising Methods”; 


“Build a Home First”; “Selling Lumber by 
the Piece”; “Re-Roofing Business”; “Cost Ac- 
counting”; “Service” and “Codperation.” 

The meeting was not adjourned until nearly 
11:00 o’clock and then considerable time was 
spent visiting, in the renewing of old friend- 
ships and in making new ones. 

Those present were: 

Roy A. Peterson, Jack Lenscott, M. G. Talley, Clem 
Miller, E. E. Hufty, A. E. Ruth, Robert Hondashelt, 
D. H. Hammar, W. C. Kurtz, A. W. Begum, W. E. 
Ray, P. B. McDonald, C. Klapungh, R. G. Beveloik, 
J. V. Barnes, Independent Lumber Co., of Grand 
Junction, Montrose, Olathe, De Beque, Mack, Paonia, 
Hotchkiss, Clifton, Fruita, Delta and Palisade, Colo.; 
C. H. Ellison, C. H. Ellison Lumber Co., Grand June- 
tion; G. L. Strickler, R. T. Hagan Lumber & Mer- 
cantile Co., Montrose, and C. C. Harbert of the firm’s 
Grand Junction yard; W. G. McDonald, George M. 
Howard, Roy B. Howard, United Lumber & Mercan- 
tile Co., Glenwood Springs, Rifle and Silt, Colo.; I. C. 
Hall, Grand Mesa Lumber Co., Delta; I. F. Downer, 
Hallack & Howard Lumber Co., Denver; H. W. Horn, 
McPhee & McGinnity Co., Denver; S. C. Skinner, R. 
C. Skinner Co., Plateau City, Colo.; Frank A. Rice, 
John F, Rice Lumber Co., Ouray, Colo., and T. J. Vin- 
cent, secretary Mountain States Lumber Dealers’ As- 
sociation, Denver. 


Urge Discrimination in Credits 

Toronto, Ont., Oct. 17—The Wholesale 
Lumber Dealers Association (Inc.) recently 
resumed its meetings for the fall and winter. 
L. D. Barclay, chairman, presided, and the 
chief topic of interest was a discussion of the 
work of the credit bureau conducted by the 
association. One result was a decision to ask 
for more intimate codperation with the Mont- 
real Wholesale Lumber Dealers’ Association in 
the exchange of credit information. J. L. 
Campbell, secretary of the association, was in- 
structed to visit Montreal, at an early date, in 
order to explain to the Montreal association a 
plan agreed upon by the Wholesale Lumber 
Dealers’ Association. 

Indiscriminate extension of credits to retail 
lumber dealers, without proper consideration as 
to the financial risk, was also discussed. Criti- 
cism was freely expressed of wholesalers who, 
in their anxiety to obtain orders, give credit 
without obtaining important advance informa- 
tion as to the financial standing of the retailer. 
It was the opinion of all the speakers on this 
subject that credits should be tightened up con- 
siderably, and greater discrimination exercised 
in regard to the extension of credits. 


Texas Mill Menagare in Fine Meeting 


Lurxin, Tex., Oct. 17.—Both from the stand- 
point of attendance and the importance of sub- 
jects up for discussion, the meeting of the East 
Texas Mill Managers’ Association, held here 
last Saturday, was conceded to be one of the 
best in the history of that organization. This 
meeting was attended by more than a hundred 
lumbermen, their wives and friends. 

Allen Few, of Jasper, president of the as- 
sociation, was in the chair. The first speaker 
introduced was Leo Kraemer, field engineer of 
the Southern Pine Association, who talked on 
“Utility of Southern Pine.” This address was 
strictly technical, giving the comparative values 
of southern pine and other softwoods. Mr. 
Kraemer talked convincingly and, from a tech- 
nical standpoint, based on laboratory tests, 
proved that dense southern longleaf yellow pine 
is the “supreme structural wood of the world.” 

Following Mr. Kraemer, L. D. Gilbert, of 
Texarkana, general manager of the Southern 
Pine Lumber Co., but at this meeting repre- 
senting the East Texas Chamber of Commerce, 
read a paper in which he urged wholehearted 
support by the lumbermen of the organization 
he represented, especially in its efforts toward 
the attainment of proper legislation that would 
make possible an active reforestation program. 
The mill managers’ association passed a resolu- 
tion endorsing the work of the East Texas 
Chamber of Commerce, and assured its repre- 
sentative of their support. 

W. E. Bond, of the Texas forestry service, 
spoke briefly on the subject of “Timber Growth 
in East Texas.” Because of the importance 
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of this subject it was decided to set aside one 
meeting of the association to be devoted en- 
tirely to a discussion of the aims and objects 
of the Texas forestry service. 

Senator Fairchild spoke briefly of his ambi- 
tion to locate several State parks in the pine 
belt of east Texas and of his efforts in behalf 
of legislation that would permit private re- 
forestation. 

The association voted unanimously to accept 
the generous invitation of A. J. Peavy, presi- 
dent of the Peavy-Wilson Lumber Co., to be 
his guests in Shreveport, La, for the next 
meeting. 

Lunch was served at the Angelina Hotel, 
with entertainment by Harry O’Neil and his 
Angelina entertainers. Golf, bridge and sight- 
seeing around the city occupied the afternoon, 
while dancing was enjoyed at the Lake Myriad 
Country Club. 
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Activities of the Clubs 


Memphis Club Activities 


Mempuis, TENN., Oct. 17.—Harry E. Dodge, 
of Fall River, Mass., addressed the Lumber- 
men’s Club of Memphis at its meeting last 
Thursday on the subject “Your Boy and My 
Boy,” his address being listened to with in- 
terest by more than 100 club members in at- 
tendance. Mr. Dodge is touring the country in 
the interest of the Y. M. C. A. 

Paul Rush, president of the club, announced 
the appointment of a committee composed of 
Raiph May, chairman, John W. McClure, and 
C. Arthur Bruce to make an effort to obtain 
the 1928 meeting of the National Hardwood 
Lumber Association for Memphis. 

A motion was adopted instructing the sec- 
retary to write a letter to S. C. Major, past 
president of the club, who is now ill in the 
Fenway Hospital at Boston, Mass., expressing 
the sympathy of the club and hoping for a 


May Form Golf Organization 


New York, Oct. 17—A regular meeting of 
the Building Material Men’s Association of 
Westchester County was held last Thursday 
at the Pleasantville Golf Club, Pleasantville, 
N. Y. A golf tournament was followed by a 
dinner and a business meeting, at which a num- 
ber of matters of local interest were discussed. 
James Floyd, president, presided, and the chief 
topic discussed was the question of organizing 
a permanent golf organization for association 
members. The movement found ready ‘support 
and doubtless the lumbermen will help to put 
Westchester on the golf map. 

A meeting of the Westchester salesmen was 
held tonight at the White Swan Inn, White 
Plains. 
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Millwork Estimators Confer 


PittsspurcH, Pa., Oct. 18.—The Pittsburgh 
Millwork Estimators’ Club held its monthly 
meeting, the second of the season, last Thurs- 
day in the Fort Pitt Hotel. There were pres- 
ent thirty-two members who are pursuing 
studies in the listing and pricing of materials 
for house plans. They are also studying prob- 
lems in sash and door finish. 


Discusses “Profitless Prosperity” 


Sureveport, La., Oct. 18—The Lumber- 
men’s Club of Shreveport held its regular 
meeting today at the Youree Hotel, and in- 
augurated the 20-minute luncheon plan, in 
which the management of the Youree Hotel 
very courteously codperated, giving the club 
exactly the kind of service required. 

Owing to the brief time at the club’s dis- 
posal, only one topic was presented for 
discussion by the president, W. A. Anderson, 
which was “Profitless Prosperity.” Prac- 
tically all the members present engaged in the 
discussion. The “Purchasing Profiteer” also 
came in for some good-natured verbal trounc- 
ing. A number of instances.were related of 
how buyers indulged in rather unethical 
schemes, obviously to reduce the price of the 
article which they sought to buy. It was the 
concensus that a somewhat higher level of 
prices on lumber, millwork etc. would not hurt 
the contractor or consumer, nor the retailer, 
and would be a great benefit to the producer, 
who was now suffering from such a low level 
of prices as to make the effort to secure a 
small profit on production of lumber and 
allied products a serious problem. 

The club also discussed the matter of chang- 
ing the by-laws so that the membership of the 
club would repose in the lumber company, or 
corporation, as the case might be, and any 
members of the firm, or its employes would be 
considered members of the club on payment of 
the fee for firm membership. Out of town, 
or non-resident memberships, it was proposed 
to admit at a very nominal rate, and likewise 


individuals residing within the territory of the 
club. The president appointed a committee 
consisting of B. Hudson Bolinger, S. Ww. 
Bowen, and J. Reese Jones to fomulate the 
new by-laws. 

George Freeman, Jr., of the Victoria Lum- 
ber Co., president of the Louisiana State Fair 
Association, invited the club to hold its next 
session, Nov. 1, in one of the luncheon booths 
at the State fair, which invitation was ae- 
cepted. The club will be notified where to 
meet in due time. 


Cincinnati Club President Resigns 


CincINNATI, OunI0, Oct. 18.—J. Clyde Grif- 
fith, president of the Cincinnati Lumbermen’s 
Club, presented his resignation to the club at 
a special meeting of the executive committee 
held Oct. 17. Mr. Griffith said that the pres- 
sure of business made it impossible for him 
to give the time to the club that the office war- 
ranted. The resignation was accepted with 
profound regret and Roy E. Thompson, presi- 
dent of the Thompson Hardwood Lumber Co., 
and first vice president of the club, automat- 
ically became his successor. K. F. Williams, 
second vice president, became first vice presi- 
dent, and the directors elected Edward Ward, 
an officer of the Dwight Hinckley Lumber Co., 
as second vice president to fill the vacancy. 
No other changes resulted. ; 

President Thompson has been a member of 
the Lumbermen’s Club for a number of years 
and served both as director and treasurer to 





Lady bookkeeper with extensive expe- 
rience seeks employment. Yes, the ladies 
read the American Lumberman Want Ads, 
too. If you seek competent female help, 

that is the medium to use. 





the credit of himself and the club. He also 
took a leading part in the affairs of the Cin- 
cinnati Lumbermen’s Golf Association. Mr. 
Griffith is president of the Griffith Lumber Co. 
and is one of the leading yellow pine whole- 
salers in the Cincinnati district. 


Tells of Truck Owners’ Association 


PittspurGH, Pa., Oct. 18.—The Pittsburgh 
Lumbermen’s Club held its monthly meeting 
last Wednesday in the William Penn Hotel with 
a good attendance. James Simpson, of Pitts- 
burgh, president of the National Team & 
Truck Owners’ Association, was the principal 
speaker. Mr. Simpson outlined the work of 
the association and stressed the importance of 
owners of teams and trucks becoming mem- 
bers of the organization. He also dwelt at 
length on the traffic problems of Pittsburgh. 


West Side Hardwood Club Elects 


[Special telegram to American LumBeRMAN] 

Pine Biurr, Ark., Oct. 19—The West Side 
Hardwood Club met here today, with a good 
attendance. The morning session was taken 
up with the election of officers for the en- 
suing year. E. H. Elsberry, vice president 
and general manager of the Standard Lumber 
Co., Pine Bluff, was elected president, suc- 
ceeding Carl L. White. W. H. Brooks, gen- 
eral sales manager of the Stout Lumber Co., 
was chosen vice president to succeed E. H. 
Elsberry. A board of governors, with the 
president or vice president as chairman, was 
elected as follows: W. C. Chamberlin, gen- 
eral manager Stout Lumber Co.; S. A. Wil- 
liams, sales manager, Fordyce Lumber Co.; 
G. R. McSwine, of the G. R McSwine Lumber 
Co., Pine Bluff; Dan M. Park of the Metrop- 
olis Bending Co., Wisner, La. and E. R. 
Norton, of Wheeler Lumber Co., Pine Bluff. 
All the officers were unanimously elected. 

A delightful luncheon was served at noon. 
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This being the third anniversary of the club, 
the management of the Hotel Pines presented 
the club with a large birthday cake with the 
legend “W S H C Three Years Old” on it. 

The afternoon session was in charge of the 
retiring President Carl L. White. The first 
matter disposed of was the vote to hold a joint 
meeting at New Orleans on Nov. 16, with the 
Southwestern Hardwood Manufacturers’ Club 
and the newly organized Mississippi-Alabama 
Hardwood Club. Full and definite plans re- 
garding this will be announced later. 

The next thing to come up was a report on 


green and dry stocks on hand, which showed 
115,000,000 feet with 13,500,000 feet of logs, 
and orders for 16,000,000 feet. Thirty-six 
mills reported. 

T. L. Kendall, of the Hardwood Manufac- 
turers’ Institute; R. Harry Miller, of Indian- 
— and A. V. Regnier, were guests of the 
club. 

A general discussion regarding advertising 
of oak and gum brought forth some splendid 
ideas, and it was the opinion of all that the 
institute should be backed to the limit to keep 
up the good work already started. 


To Meet at Forest Laboratory 


[Special telegram to AmErIcAN LumBERMAN] 

Wasuincton, D. C., Oct. 19.—The next 
meeting of the National lumber trade exten- 
sion committee will be held in Madison, Wis., 
where the Forest Products Laboratory is lo- 
cated, Nov. 14 and 15. The primary reason 
for choosing Madison as the place of meeting 
is the desire of the trade extension authorities 
to have members of the committee see the 
laboratory at work and discuss with those in 
charge ways and means by which research 
activities may be codrdinated. For a long time 
there has been more or less discussion about 
active cooperation in research activities be- 
tween the laboratory and the lumber and 
wood-using industries, but little progress has 
been made in the direction of affirmative ac- 
tion. It is the hope of Wilson Compton, 
secretary-manager of the National Lumber 
Manufacturers’ Association, and John M. 
Gibbs, manager of the trade extension cam- 
paign, that constructive results will follow the 
Madison meeting along the line of coéperation 
and codrdination in research work, which is 
closely related to the extension of uses for 
wood. 

The accomplishments of the Forest Prod- 
ucts Laboratory are well known, but many 
who will attend the meeting probably have not 
had an opportunity to meet the staff of this 
technical branch of the Forest Service at home 
and acquire first hand knowledge of their 
many activities. 

Among other things, possible new lines of 
research into various problems will come up 
for discussion at the Madison meeting, which 
will be attended by Col. William B. Greeley, 
chief of the Forest Service. 

The Madison meeting will cover the prog- 
ress of the trade extension campaign to date. 
Mr. Gibbs will make a detailed progress report. 
The 1928 advertising program as now mapped 
out by headquarters will be laid before the 
meeting for discussion and possible modification 
or any changes the committee may deem desir- 
able. Messrs. Compton and Gibbs, as well as 
Edgar P. Allen, director of: advertising, will 
welcome any suggestions or changes and 
modification, the committee as a matter of fact 
sitting as a sort of board of directors to pass 
upon the recommendations of the managing 
officials of the campaign. 

All phases of the campaign will be gone 
into in the 2-day meeting. Mr. Gibbs visited 
Madison following the trade extension staff 
meetings in Chicago last week and made ar- 
rangements for the November gathering there. 


To Write on Industry’s Development 


John W. Blodgett, of Grand Rapids, Mich., 
former president of the National Lumber 
Manufacturers’ Association, who came here to 
attend the meeting of the executive committee 
of the National Committee on Wood Utiliza- 
tion, spent some time at the offices of the Na- 
tional association discussing trade extension 
progress and other matters of interest. While 
here Mr. Blodgett consented to write an 8,000- 
word article for “A Century of Industrial 
Progress,” to be published by the American In- 
stitute of the City of New York. Mr. Blodgett 
will outline the history of the development 
of the lumber industry. Other industries will 
be represented in the symposium by Herbert 
Hoover, Owen D. Young, Charles M. Schwab, 


Edward N. Hurley and others of equal promi- 
nence. 

Mrs. Mavion Teal, who was engaged for the 
lumber trade extension campaign, to specialize 
in telling the story of wood to domestic clubs 
and more especially women’s clubs, is now at 
headquarters preparing herself for this in- 
teresting work. While originally engaged for 
the central division in Chicago, Mrs. Teal may 
make Washington her headquarters instead. 


John M. Gibbs today addressed the semi- 
annual meeting of the North Carolina Pine 
Association in Charleston, S. C., on the subject 
of trade extension. 
will address a joint meeting of wholesalers 
and retailers in Boston. 


Frank Alcott, building code expert, will 
join the staff of the eastern division, New 
York. For the last six years, Mr. Alcott has 
been assistant to Ira H. Woolson, consulting 
engineer of the National Board of Fire Under- 
writers, and since Mr. Woolson’s death last 
May has carried on his work. He has had 
much practical experience in the building in- 
dustry as a designer and construction super- 
intendent of high buildings. Mr. Alcott had 
charge of the setting of the terra cotta finish 
of the Woolworth Tower in New York. 


F. P. Cartwright, building engineer of the 
National Lumber Manufacturers‘ Association, 
did his bit toward boosting trade extension by 
outlining before the American Society of 
Agricultural Engineers at their meeting in 
Pittsburgh yesterday the strong points of lum- 
ber as a building material. Mr. Cartwright 
told the agricultural engineers that lumber is 
the most economical farm building material. 
He pointed out that it requires care in buying 
the right grade, sound construction methods 
and intelligent maintenance to realize the full 
possibilities of lumber in this regard. Mr. 
Cartwright emphasized the point that Amer- 
ican Lumber Standards afford the best grad-, 
ing rules for farm lumber purchases. Among 
other things he stressed the fact that short 
lengths, which can be purchased at the mills 
for substantially less than lengths 10 feet and 
longer, can be utilized to decided advantage 
in the construction and repair of smaller farm 
buildings. Mr. Cartwright warned against the 
use of “green” lumber for construction. 


| HOO-HOO DOINGS | 


Bend Club Concatenates 


Benp, Ore., Oct. 15.—The Bend Hoo-Hoo 
Club held a concatenation this week when the 
eyes of seven kittens were opened. Four of 
the number were given the junior degree, which 
was in charge of R. L. Fromme, Junior Hoo- 
Hoo. Kittens in the class were Will H. Brown, 
C. L. Isted, Gene A. Gillis, C. J. Monahan, 
C. C. Burns, James Blaisdell and Fritz Ruiguel. 
N. G. Jacobsen and A. R. Jackson were taken 
in as members but were not present at the 
concatenation. 

Members of the degree team were: W. D. 
Hostetler, Snark; S. R. Brown, Senior Hoo- 
Hoo; Ben Hamilton, Bojum; C. A. Johnson, 
Gurdon; H. E. Allen, Jabberwock; William 








On Oct. 27, Mr. Gibbs - 


Belmont, Custocatian ; Paul H. Hosmer, Scrive- 
noter; George Gove, Acranoper. 

The next meeting of the club will be Nov. 
14, when E. T. Allen will be the speaker. 


To Golf and Concatenate 


St. Louis, Mo., Oct. 18.—Joseph Campbell 
of the Winters, Mercer & Brannum Co., Ander- 
son, Ind., Vicegerent Snark for the central 
Indiana district, has arranged for a Hoo-Hoo 
concatenation at Anderson on Oct. 26. Preced- 
ing the concatenation, the afternoon will be 
devoted to golf. 


Jacksonville to Entertain Hoo-Hoo 


JACKSONVILLE, FLia., Oct. 17.—Over two hun- 
dred members of the Concatenated Order of 
Hoo-Hoo will stop over in Jacksonville on Nov. 
7, while en route to the national convention 
to be held in Miami on Nov. 9 to 12. The 
local Hoo-Hoo chapter will be their guests and 
will endeavor in every way to make the stay 
an interesting and pleasant one. Many enter- 
taining features are being planned, along with 
a motorcade to Jacksonville beach. All of the 
Jacksonville lumbermen have been called upon 
to furnish their cars for this occasion. Ar- 
rangements have been made for the golfer’s 
contingent among the visitors to play on the 
local courses and open house will be held all 
day at the Lumbermen’s Club at 37 West 
Monroe Street. Acting on the local reception 
committee will be M. L. Fleishel, Putnam Lum- 
ber Co.; William Petrie, Gulf Red Cypress 
Co.; H. R. Mahoney, Mahoney Lumber Co.; 
J. B. Clark, Huttig Sash & Door Co.; Clyde 
Taylor, president of The Lumbermen’s Club, 
Hirsch Lumber Co.; Syd. L. Moore, Robert 
R. Sizer & Co.; J. Ben Wand; C. C. Jones, 
Jones Lumber Co., and P. M. Ulsch, Robert 
R. Sizer & Co., who is treasurer of the local 
committee. 





Largest Seller 
because best 


Guaranteed 90% or more 
red face heartwood and 100% 
oilcontent. Accurately ton- 
gue and grooved sides and 
ends. Sealedat mill indouble 
face fibre board cartons. Now 
sold from coast to coast. 
Write for samples, circulars 
and prices. 


*C BROWN 
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We Can 
SHIP 


Straight Cars—™Mixed Cars or L.C. L 
of the following woods:— 


ASH -BASSWOOD 
BIRCH-SOFT ELM 
Try HARD MAPLE-OAK-SPRUCE 
[Js WISCONSIN HEMLOCK 
S “Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 

















A Brand to 
Tie to 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage ¥ 
Gladstone, Mich. & Lumber Company 


Chieage Office: 1881 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock * Hardwood 


Lumber, Lath and Shingles 





Henle Fleeing 
Manama 








Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, nap cpmereel 


Specialize in Mixed Cars PINE and 
BASSWOOD Lumber x, Siding, Gelling, Flooring, 
Sash, Doors, Blinds, Window yas, Mouldings 
and Box Shooks from SAGINA 
Western White Pine and aa White 
Pine for direct shipment from Idaho. 





























VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
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Studies on Slash Disposal Problem 


According to the bureau of entomology, De- 


partment of Agriculture, slash from logging . 


operations does not constitute enough danger 
as an insect hazard to living trees to warrant 
special disposal under present economic con- 
ditions, excepting in certain specific instances. 
On the other hand, slash may serve as a pro- 
tection to living timber by providing breeding 
places for the insects and their rftural ene- 
mies. 

Much investigatory work is still needed to 
clear up many phases of the slash problem, but 
studies already completed afford the basis for 
a number of conclusions. These will be found 
in Department Circular 411-C, “The Relation 
of Insects to Slash Disposal,” just issued, 
copies of which may be had as long as the 
supply lasts on application to the Department 
of Agriculture, Washington, D. C. 

Among other things, the circular points out 
that comparatively few species of insects are 
capable of adapting themselves to breeding in 
slash and killing living trees. The great ma- 
jority of the important tree-killing insects 
which attack slash breed largely in the cull 
logs and butts. It follows that the present 
method of brush burning can have little influ- 
ence upon their control. 

It likewise points out that slash attracts from 
the surrounding forests insects which often 
concentrate in standing timber in the vicinity 
of the cutting. This attraction of slash for 
insects may be a service when logging is con- 
tinuous so that the attracted insects attack the 
slash instead of the living timber. 


Recommends Appeal in Tax Cases 


The Department of Justice has recommended 
an appeal from the judgments of the district 
court for the western district of Michigan in 
two cases brought by the Clallam Lumber Co., 
in which the company sought to recover from 
the United States Government taxes paid un- 
der. protest. The question involved is whether 
this corporation was “doing business” within 
the meaning of the capital stock tax provisions 
of the Revenue Act of 1921. 

In this connection the Department of Jus- 
tice issued the following: 

This question as to “doing business” has arisen in 
the cases of many corporations and it has been 
recognized as difficult to say that a given case must 
be controlled by the decision in another as each case 
usually presents its own peculiar fact. In the case of 
the Clallam Lumber Co. it appears that the corpora- 
tion was organized for the purpose of manufacturing 
lumber, but according to the testimony in the lower 
court, its real purpose was to hold timber land for 
sale at a profit. 

On account of the varying opinions given, it is the 
belief of the department that the issues involved in 
this case should be further considered by the circuit 
court of appeals for the sixth circuit, it being pointed 
out that, according to decisions of the Supreme Court 
of the United States, “business” is a very compre- 
hensive term and no particular amount of business is 
required to bring the company within the terms of 
the Revenue Act. 


Injunctions Against Mine Workers 


The United Mine Workers of America sus- 
tained a serious reverse when the Supreme 
Court, without any explanation whatever, de- 
clined reviews in twelve cases in which the 
lower courts had enjoined the union from 
carrying on certain activities among non-union 
miners in West Virginia. In other words, the 
injunctions stand. The union sought to have 
the Supreme Court pass upon the validity of 
the injunctions. It did so indirectly by declin- 
ing to review them. Among other contentions, 
counsel for the unions asserted that if the 
injunctions were permitted to stand organiza- 
tion work could not be carried on among non- 
union miners. On the other hand, the mining 
companies through counsel contended that the 
injunctions would only prevent union organ- 











izers attempting to persuade non-union miners 
to break their working contracts. The mining 
companies insisted that the injunctions would 
not prohibit non-union miners from joining 
unions provided they gave up their present 
employment. The lower courts held that the 
United Mine Workers of America were en- 
gaged in an unlawful conspiracy to prevent 
the interstate shipment of coal mined by non- 
union workers. 


Quebec Mill to Make Fiber Board 


LaVerne Baldwin, American vice consul, 
Ottawa, reports that an extensive addition will 
be made to a paper mill at Gatineau, Quebec, 
five miles from the Canadian capital, for the 

“manufacture of a brand of heavy fibre board 
extensively used as a building material within 
the last few years.” Plans for the extension 
are now being completed. Construction is to 
be started this year. Reports indicate that sev- 
eral hundred men will be employed in the new 
plant and new houses to accommodate them 
will be erected at Gatineau. 


Damage Caused by Forest Fires 


Col. W. B. Greeley, United States forester, 
again calls attention to the huge toll taken an- 
nually by forest fires, estimated at more than 
$20,000,000 damage to timber and young growth 
in the wooded areas. The direct damage caused 





A southern retail yard averaging over 
$15,000 in annual profits wants a manager. 
If you are looking for a position or are 
seeking to better yourself, consult the 
American Lumberman Want Ads. They 

spell opportunity. Get the habit. 





by fires reported last year, Col. Greeley states, 
was approximately $25,000,000, according to 
the latest compilations of the Forest Service, 
1926 having been a particular bad fire year. 
More than 90,000 fires burned over approxi- 
mately 24,000,000 acres of lands, and more than 
72 percent of last year’s fires were man-caused. 

That the rural districts are heavy sufferers from 
forest fires is indicated by the fact that the southern 
or lower Mississippi Valley States, where much of 
the timber is on farm lands, had the record last year 
for the largest number of wood fires, said Col. Greeley. 
The South is just now entering on the dangerous fall 
forest fire season, and it is urged by the Forest Serv- 
ice that every effort be made to keep down this year’s 
damage. 


May Permit Reopening of Cases 

Immunity from judicial interference, except 
in possible modifications of “cease and desist” 
orders by circuit courts of appeal, is claimed 
by the Federal Trade Commission as a bar to 
any and all préceedings to enjoin that body 
from any action or any order it may care to 
a in connection with any action instituted 
y it. 

This is what Adrien F. Busick, counsel for 
the commission, told Justice Adoph Hoehling 
in the District of Columbia Supreme Court 
Monday. Mr. Busick insisted that the free- 
dom of the commission is such that it may 
reopen cases formally dismissed, bring re- 
spondents once released back under its juris- 
diction without the issuance of a new com- 
plaint, or take any other action it may desire. 

Mr. Busick drew this word picture of the 
commission’s powers in an argument on ‘a 
motion to dismiss a suit for injunction brought 
by the Royal Baking Powder Co., of New 
York. Both the jurisdiction of the court and 
a cause of action were. denied by commission 
counsel. 

On March 23, 1926, after six years of hear- 
ings and investigation, the commission entered 
an order dismissing Docket 540, which was an 
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action against the Royal Baking Powder Co. 
for alleged unfair advertising in the use of 
the slogan “Contains No Alum—Leaves No 
Bitter Taste,” and other claims for its prod- 
uct. On July 7, 1926, however, the commis- 
sion entered an order reopening the case on 
issues other than that of the advertising 
slogan and a month later ordered the Royal 
company to show cause why the case should 
not be reopened in full. This proceeding was 
temporarily halted through a suit by the Royal 
company for a writ of certiorari. Justice 
McCoy in dismissing the suit because of lack 
of jurisdiction, state that in his opinion the 
commission had exhausted its power in the 
case when the dismissal was entered, and sug- 
gested that the proper remedy lay in injunction 
rather than certiorari. 

Should Justice Hoehling uphold the com- 
mission’s contentions it will mean, unless re- 
versed by the higher courts, that business con- 
cerns once proceeded against by the commis- 
sion will thereafter be perpetually subject to 
its orders. Should Justice Hoehling overrule 
the commission’s motion to dismiss arguments 
will then be heard on the petition of the com- 
pany for an injunction. 


Model Form of Censular Invoice 


An agreement on a model form of standard 
consular invoice with other details connected 
with the preparation of such shipping docu- 
ments was reached at the meeting of the Pan 
American Commission on simplification and 
standardization of consular procedure, which 
started its work here Oct. 10. The report of 
the commission will be transmitted to the Sixth 
Pan American Congress, which will convene in 
Havana Jan. 16. The invoice form now used 
by Cuba was adopted as a standard model fol- 
lowing a report by a special committee consist- 
ing of representatives of Cuba, Mexico, Vene- 
zuela, Chile and Paraguay appointed to study 


this question. Adoption of the model form by 
all American republics is certain to eliminate 
much of the confusion in which both shippers 
and receivers of goods in foreign trade now 


* frequently find themselves. 





Trouble and Litigation 


MONTREAL, QUE., Oct. 18.—Involving about 
$9,000 a month in wages and concerning 3,450 log- 
ging operators and 391 sawmill owners in British 
Columbia. Robert Allen and Frederick Thrasher, 
northern Columbia logging operators, applied to the Priv 
Council for leave to appeal a judgment of the British 
Columbia Court ef Appeal which upheld payment of 
a minimum wage of forty cents an hour to a cook 
in their camp. The cook, Cecil Compton, has been 
awarded $159 in an action against the company. The 
issue at stake is whether companies may pay their 
cooks, whose work generally spreads over more than 
the usual working day under separate agreements be- 
tween the companies and the employees, or whether 
Se minimum wage law must be complied 
with. 


SEATTLE, WASH., Oct. 15.—As the result of a 
fire which destroyed the plant of the Merkley-Massie 
Shingle Co. at Ballard Oct. 9, that concern has been 
made defendant in an action by the Charles R. Mc- 
Cormick Lumber Co., petitioning for a receivership. 
It is alleged that the shingle company is unable to 
pay outstanding bills aggregating about $40,000. Plain- 
tiff’s claim amounts to $16,539 for logs "and lumber 
sold during the past three years. 


MILWAUKEE, WIS., Oct. 18.—The Marsh Wood 
Products Co., of this city has been liquidated and the 
transfer of its assets, aggregating between $400,000 
and $450,000, to the General Storage Co., a newly 
organized company has just been completed. The new 
company was formed by the same interests that owned 
the Marsh company and its purpose is to operate 
cold storage and warehouse business. H. W. Marsh 
is president; C. E. Hilbert, treasurer; and Ida J. 
Wolff, secretary. The company has a capitalization 
of 250 shares of preferred stock of $100 par value 
and 3,500 shares of common no par value. The 
Marsh Wood Products company has been engaged in 
the manufacture of interior woodwork. Mr. arsh 
said that the reason for the change is that the out- 
look is better in the storage and warehouse field than 
in the woodwork business. The plant is being changed 
over for use as a warehouse. 


“Dry Rot, A Misnomer” 


[By Frank P. Cartwright, Engineer, National Lumber Manufacturers’ Association] 


The reading public loves a paradox and the 
expression “dry rot” for decay of lumber 
where a dry powdery substance results, has 
more popular appeal than accuracy, accord- 
ing to investigations by the United States 
Forest Products Laboratory. 


No decay-can occur in lumber, according to 
the laboratory experts, unless there is a suffi- 
cient amount of moisture in the board or beam 
to permit the growth and reproduction of the 
decay spores which break down the wood 
fiber. Nor can this moisture be secured from 
the humidity in the air. Damp as the latter 
may seem at times, the lumber must be ex- 
posed directly to snow or rain or to infiltration 
of moisture through crevices in walls, from 
soil or masonry with which the wood is in con- 
tact, or from occasional submersion as in the 
case of boats. 


If it is true that lumber will never decay 
when it is “air-dry” it is also true, say the 
experts, that it will not decay when it is com- 
pletely and continuously under water. Some 
remarkable instances of this characteristic are 
quoteds Pieces of wood over 50,000 years old, 
identifed by scientists as cypress, were dug 
up during the excavation for a large hotel 
building in Washington, D. C. Wooden piles 
which had supported the foundations of the 
celebrated campanile in Venice for over a 
thousand years, were found to be as solid and 
serviceable as ever. 


As evidencing the equal protection afforded 
by extreme dryness the wooden furniture dis- 
covered in the tomb of King Tut, far below 
the arid soil of Egypt, was found to be excel- 
lently preserved. 

It is in the zone of partial dryness or under 
circumstances where lumber is alternately wet 
and dry, according to the investigators, that it 
must be protected against decay. This can be 
done by any one of several treatments, which 


poison the lumber so that any decay spores 
lighting upon it are destroyed. Creosote oil 
is largely used for this purpose, also the com- 
mon chemicals, zinc chloride and sodium 
fluoride. The process is not unlike in principle 
to that of spraying, by which the leaves of 
fruit trees are coated with poison which 
destroys the insects that prey upon them, and 
smooth and palatable fruits insured. 

Where it is undesirable or uneconomical to 
use lumber thus treated or “poisoned,” it 
should be protected, so far as possible, by other 
means. Paint, also used for decorative reasons, 
is a familiar example of such protection. Two 
precautions, also exceedingly effective in frame 
buildings, are, first the use of sheet metal 
flashings to keep moisture from penetrating the 
wall around windows and door openings, at the 
juncture of porch roofs with the main struc- 
ture, and other points where the surface is not 
sufficiently vertical for quick drainage of rain 
water. Sheet copper or zinc should be used 
for this purpose. Galvanized iron, though 
slightly less expensive, is not as permanent in 
its resistance to moisture and will rust out long 
before the wall itself has otherwise deterio- 
rated. The second precaution is the use of 
high grade building paper carefully applied 
all over the sheathing of the building before 
the siding or shingles are nailed on. Building 
papers have been developed which have 
marvelous resistance to moisture and which 
are substantially air proof. They should be 
lapped at the edges of sheets, and workmen 
should avoid tearing them or putting them on 
carelessly. They should be carried over win- 
dow and door frames to the inner edges and 
the outer trim should be nailed through them 
to the framing and to the studs by which it 
is supported, thereby effectively sealing the 
opening against air or moisture penetration. 
In this way the building also is made air tight 
and is more economical to heat. 
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Made from Michigan’s Finest Stumpage 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress-“’Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 


——— 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA | 
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Manufacturers 














Gummer Cypress Go. 





Mills: Jacksonville and Sumner, Fila. 


’ es LUMBER 
Cy press Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 
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The Center of Social Activities 


Kingshighway at Lindell Blvd., 
opposite Forest Park. 


500 Rooms with Bath—Single or en Suite 
$3.50 and up. 


HOTEL CHASE, St. Louis 


Frederic C. Skillman Geo. T. Thompson 
Managing Directors 

















Lumbermen’s Home 
SEATTLE 


YOU are 
Welcome 


From $3.00. 
All Baths. 


New 
Washington 
HOTEL 


New Ownership. 














Trucks Make Good in Australia 


All over the world, modern-day 
trucks are proving their worth in 
Up and down steep inclines 
and over rough roads, they 
travel at low cost and fre- 
quently long distances with 


heavy-duty motor 
logging operations. 


their heavy loads. They 
have made it possible to 
work numerous out-of-the- 


way timber tracts, which up 
to a few years have 
been 


ago 


considered inaccessi- 

ble. 
In the accompanying il- 
lustration is shown an In- 


ternational Harvester 5-ton 
Model 103 motor truck in 
the far north of Queens 
land, Australia, loaded with 
a huge log. The motor 
truck has a wheelbase of 
103 inches and is equipped 
with winch and cables to 
assist in loading logs. 
There are numerous tim- 
ber tracks in Northern Aus- 
tralia, Victoria, New South 
Wales and Western Aus- 
tralia, and numbers of 
heavy-duty motor trucks do 
important hauling work in 
logging operations conducted in these tracts. 


Set New Record in Truck Sales 


Detroit, Micu., Oct. 17.—Graham Bros., the truck 
division of Dodge Bros. (Inc.), reports the largest 
business in its history for this time of the year with 
orders for commercial vehicles received during the 
first week of October totaling 1,485 units. This is an 
increase of 92 percent over the corresponding week in 
October last year, according to an official statement 
from the company today. Despite the fact that Gra- 
ham Bros.’ plants in Detroit, Evansville, Stockton and 
Toronto have stepped up production several times in 
the last several weeks, the bank of orders on hand is 
in excess of 2,500 vehicles, the highest point ever 
reached, the statement adds. 

The present record business represents steadily grow- 
ing demand since Graham Bros.’ August announcement 
of its complete new line of trucks, headed by a 6- 
cylinder 2-ton model. While all of the company’s 
plants are now operating at capacity on a single shift 
basis, a further step-up in production schedules is in- 
dicated by the growing volume of orders. 

In September, sales shipments of 1%- and 2-ton 
models established a new monthly record for the year, 





International Harvester 5-ton Model 103 truck hauling huge log in 
north Queensland, Australia. 


exceeding the 2,000 mark for the first time in 1927, 
Compared with August, the September record for 
these types represents a 38 percent gain. Sales ship. 


ments of all Graham Bros. vehicles totaled 5,107 in 





September, an increase of 14.7 percent over August, 
while export shipments of 1,115 trucks exceeded the 
August figures by 16.3 percent. 


New Trackson Distributer in Utah 


The Allen Equipment Co., of Salt Lake City, Utah, 
has been appointed the distributer in the Salt Lake 
territory for Trackson Full-Crawlers, manufactured by 
the Trackson Co., of Milwaukee, Wis., according to an 
announcement made by that company. 

Both the standard Model F and the heavy-duty Model 
D Trackson Full-Crawlers will be handled by the 
new distributer, with a complete stock of repair and 
replacement parts. Service is an important part of 
the policies of the Allen Equipment Co. and Ford 
dealers in the territory will be assured of prompt and 
efficient service on their orders in the future. 


Crawler Tractor Speeds Up Logging 


Because he is now hauling larger loads with his 
Trackson Full-Crawler-equipped Fordson than he 
was able to pull formerly with two teams of draft 
horses, Ed. Conger, of Custer, S. D., is satisfied 
that the Trackson-Fordson manufactured by the 


Trackson Co., of Mil- 





ey ERC Me, 





waukee, Wis., is the most 
practical equipment for his 
logging operations. 

Mr. Conger is using his 
Trackson-Fordson nine or 
ten hours a day, and finds 
that it has speeded up his 
work and cut his hauling 
costs by one-third to one- 
half. The crawler tractor 
handles an average load of 
1,000 feet of logs on a 
transfer wagon, and makes 
a round trip of three miles 
in 1 hour and 45 min- 
utes. Sand, rocky soil, 
and long steep grades are 
some of the difficulties en- 
countered on the haul, but 
because of the Trackson’s 
ability to get a sure foot- 
hold in the most trying 
ground conditions, the out- 
fit is able to negotiate them 
all, taking the load of logs 
through without difficulty. 

The pictures show the 
old and new methods of 
hauling at Mr. Conger’s 
operations. Note that the 











The above illustrations show how the Trackson-Fordson has reduced 

hauling costs and speeded up the work of the logging operations of 

Ed. Conger, of Custer, S. D. The crawler tractor hauls larger loads 
than four horses. can handle 


load drawn by the Track- 
son-Fordson is considerably 
larger than that handled 
by four large draft horses, 
as shown in the other pic- 
ture. 
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He does not call mankind to church, 
He takes his church to men, 

Content the open road to search 
And speak God’s truth again, 

No hilly path too high for him, 

No woodland trail too dark or dim, 
Wherever there are men who need 
A simple parson’s simple creed. 


Parson Simpkin 


His is a simple creed of love, 

As simple as God’s sky above, 
A creed that always has sufficed, 
For it was good enough for Christ. 


And when he comes to lay him down, 
To find his work is done, 
When he shall win a greater crown 





He walks the preacher’s daily | 


path 
As Christ once walked the 
world, 
But not to frighten men with 
wrath 
Some old Jehovah hurled 
From ancient heights in an- 
cient days. 
His is a creed of love and 
praise, 
And singing streams, and 
verdant wood, 
And universal brotherhood. 





His is a creed men under- 
stand, 
The noblest creed of all: 
The comrade hail, the stretch- 
ing hand, 
A lamp when shadows fall; 
His is a creed that dares to 
smile, 
That dares to laugh a little while, 
As waters glitter in the sun 
The more through rocks their rivers run. 


His is a creed that men can hear 
Above the roar of mills, 

That brings the men in valleys near 
Their brothers in the hills; 












Than kings have ever won, 
| I think perhaps he then will 
turn 
white-robed 
name to learn, 
As here and there his way 

he wends 
Making the angels better 
friends. 


Some brother’s 


But heaven is heaven, earth 
is earth; 
And must a great soul wait 
To hear some Peter speak his 
worth 
Before some jasper gate? 
However wonderful to wear 
A crown, a man has earthly 





care, 
And even men with heaven- 
ly creeds 
Have human lives and 


human needs. 


Aye, long before he walks above, 
A soul among his kind, 

I hope the man who taught us love 
That love will also find. 

No pathway was too hard for him, 

No woodland trail too dark or dim; 
And now I hope that our love nears 
To smooth the path of ageing years. 














We See b’ the Papers 


In Mexico presidential candidates choose to 
run. 

It is 90 below zero at night on Mars, and in 
some steam-heated apartments. 


Bishop Hughes says that jazz is dead. We 
thought we detected something. 


Jupiter has eight moons; or maybe some 
citizen of Jupiter only thought so. 


Marvelous as the radio.is, the pronunciation 
of some of the announcefs is even more so. 


Bobby Jones is studying law. If a good ap- 
proach means anything, he ought to be a sales- 
man. ; 

The new Ford car will not be ready for three 
weeks, Maybe your wife will be ready by that 
time. 

Cigarette smokers started $300,000,000 worth 
of fires last year, and this is probably all they 
did start. 

The weight of furniture varies with. the sea- 
sons. Also whether you sit in a chair. or 
bump into it. 

After Mexico has rounded up all its rebel 
bands we wish it would come over here and 
round up our jazz ones. 


A member of the Pittsburgh baseball teain 
has been pinched for speeding. But it wasn’t 
during the world’s series. 


A Paris actress received a shock that killed 
her when her metallic dress touched a wire. 
Generally it is the audience. 

Schumann-Heink says it is not necessary for 


people to go abroad to learn to sing. Still, we 
hope they will continue to do it. 


Of all its contests at home, Colgate lost its 
first one in twenty years last Saturday. But 
wait till these kids get married. 


We all know what the wages of sin are, but 
George Remus is the first lawyer who ever 
started proceedings to collect them. 


“Moustaches are a relic of barbarism,” says 
an English critic, thereby proving all that has 
been said about the English sense of humor. 


Anyway, moustaches are to go in England; 
which will be a great assistance to visitors at 
the London Zoo in trying to pick out the wal- 
rus. 

A heat meter has been invented that is so 
finely adjusted that it can detect a blush. Yeah, 
and now where are you going to find one to 
detect? 

George Eastman is backing the Cotsworth 
calendar of 13 months of 28 days each; but 
there are a lot of people who find it hard 
enough to make even 12 payments. 


Look out for trouble but 
look in for happiness. 


They Always Pay Something Down, 
But They Never Pay Anything Up 


Little Bo-Peep 
Has married her shiek* 
And shopping each day you find them. 
But in less than a year 
They'll be gone from here, 
Leaving their bills behind them. 





*An allowable rime; almost anything 
able under the circumstances. 


is allow- 
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which includes all kinds of pee 
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HARDWooDs /, 


We have on hand in ex- 


cellent shipping condi- 
tion, OAK, GUM. 

























GILCHRIST - 
FORDNEY COMPANY 
Laurel, Mississippi. 
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LONGLEAF P i n e 


HEAVY PITCH 
For Export and Interior Trade 





We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
MILLS AT 
Moss Point Howison TenMile Cedar Lake 
\™ » 


Daily Capacity 
400,000 Feet 











Stowers Brand 


SOFT TEXTURED 
TENNESSEE MOUNTAIN 


Oak Flooring 


STOWERS LUMBER 


& Mec. Co. 


HARRIMAN, TENN. 


Manufacturers Since 1912 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“kena! Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 
BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. 


Providence, R. L, 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 


Detroit, Mich., 525 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bldg. 
Seattle, Wash., 4432 White Bldg. 


Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 











BEAUMONT 
LUMBER 
Co. 


WHOLESALE LUMBER 


Beaumont, Texas 

















North Carolina Pine and 
West Virginia Hardwood 














—aih | «| CASING, 
Te ee Het Gade BASE AND 
Capacity, 250,000 feet MOULDINGS 
whe Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bidg., PITTSBURGH, PA, 








Bruce OAK FLOORING .... 
THE Best Oak dtooung i: 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 

















~ Tote-Road 
and Trail 


Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 
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CALIFORNIA. La Verne—La Verne Lumber Co. 
now owned by Pasadena Lumber Co, 

Sacramento—Superior Lumber & Fuel Co. sold 
to Frank H. Allen and Carl D. Hagge; 19th and 
S Sts. 

San Francisco—Smith Lumber Co. moved to new 
quarters on Channel St. between 4th and 6bth. 

San Francisco—Little River Redwood Co. moving 
office from 351 California to 405 Montgomery. 

San Francisco—Madera Sugar Pine Co. moving 
office from 1 Montgomery to 235 Montgomery. 

COLORADO. Boulder— McAllister Lumber & 
Supply Co. gives option to a group of out-of-town 
people, it is reported. 

Grand Junction—Hagen Lumber Yard sold to 
H. G. Walirich, of Alamosa. 


FLORIDA. Sanford—McCormick-Hannah (Inc.) 
succeeded by Sanford Sash & Door Co, 


ILLINOIS. Chicago—Ridge Lumber & Mill Co. 
changing name to Ridge Lumber Co. and increas- 
ing capital from $50,000 to $60,000. 

INDIANA. South Bend—Empire Box Works of 


Chicago will move to South Bend, according to 
announcement by Chamber of Commerce. 


KANSAS. Council Grove—Rhodes Lumber Co.; 
J. J. Rhodes buys interest of his brother Fred H., 
and becomes sole owner. Allen yard continues 
under joint ownership as before. 

Lucas—Richolson Lumber Co. sold to C. R. Bro- 
derick, of Denver. 


MICHIGAN Sparta—E. M. Averill succeeded 
by Averill & Lee, 
MISSOURI. Bloomfield—tTiller Tie & Lumber 


Co. succeeded by E. C. Roberts Co. 

Puxico—Tiller Tie & Lumber Co. succeeded by 
E. C. Roberts Co. 

Tina—Forrest Lumber Co. succeeded by Rand 
Lumber Co. 

NEBRASKA. Curtis—J. S. Hatcher Lumber Co. 
has purchased the stock of the Foster Lumber Co. 

Sterling—Koehler Lumber & Coal Co. purchased 


Community Lumber Co, and yards will be consoli- 
dated. 


NEW YORK. Pine Bush—H. R. Taylor Co. suc- 
ceeded by H. E. Grover. 


OHIO, Athens—Hewitt & Bowden sold to 8S. P. 
Coppock & Sons Lumber Co. 

OKLAHOMA. Lindsay—F. G. Ward succeeded 
by Ward & Vandiver Lumber Co. 


OREGON. Portland—Gram-Driskell Co. chang- 
ing name to F, P. Gram Co. (Inc.) 


PENNSYLVANIA. Coatesville—Richard Kerns 
(Est.) succeeded by Kerns Coal & Lumber Co. 


TENNESSEE. Dunlap—Sterchi Bros. announce 
purchase of furniture plant of the Dunlap Furni- 
ture Co. and plans for reorganization and install- 
ing of additional equipment; headquarters, Knox- 
ville, 114 Gay St. 

TEXAS. Littlefleld—Whaley Lumber Co. sold 
to Wm. Cameron & Co. 


BRITISH NORTH AMERICA 


_ ONTARIO, Huntsville—Bethune Pulp & Lumber 
Co. purchases sawmill building and equipment at 
Trout Lake, Ont., belonging to Jacob Kaufman, of 
Kitchener, The plant will be removed to Hunts- 
ville; cutting capacity of 80,000 feet a day. 

Toronto—Assets of Kirkpatrick Lumber Co. 
(Ltd.) purchased by M. Martin, of Huntsville, Ont., 
who has been associated with the organization in 
the hardwood department. 


Incorporations 


CALIFORNIA, Glendale—Bentley Lumber Co. 
increasing capital to $350,000. 
Pasadena—Pasadena Lumber Co., incorporated. 


Sierra Madre—Sierra Madre Lumber Co., incor- 
porated. 


FLORIDA, Panama City—Padgett Lumber Co., 
incorporated; capital, $20,000. 

ILLINOIS. Chicago—Interstate Lumber Co., in- 
corporated; capital, $15,000. 

Chicago—Cicero Sash & Door Co. increasing cap- 
ital from $70,000 to $90,000. 

Evanston—Evanston Lumber Co., incorporated; 
capital $1,000; old concern. 

Freeport—Arcade Mfg. Co. increasing capital 
from $600,000 to $1,000,000. 


INDIANA. Indianapolis—-Alexander Box Co., in- 
creasing capital from $10,000 to $40,000. 


IOWA. McGregor—F. G. Bell Co., incorporated; 
capital, $10,000; to deal in lumber and building 
materials, flour and fuel. 

LOUISIANA. Coushatta—Mecca Lumber Co., in- 
corporated; capital, $10,000. 

MARYLAND. Baltimore— Lumber Sales Cor- 


poration, incorporated; 201 Old Town National 
Bank ' Building. 


MISSOURI. St. Louis—Patterson Planing Mill 
Co., incorporated; capital, $20,000; 2800 Lyon St. 

NEBRASKA. Kearney—Burgner Lumber & Coal 
Co., incorporated; capital, $20,000. 


NEW JERSEY. Atlantic Highlands — Pinefir 
Lumber Co., incorporated; capital, $50,000. 

NEW YORK. New York—Perfection Woodwork- 
ing Co.,° incorporated. 


NORTH CAROLINA. Hendersonville — Sterling 
Lumber Co., incorporated; capital, $100,000. 

High Point—K. & L. Furniture Co., incorporated; 
capital, $50,000; West High St. 

Lexington — Carolina Panel Co., incorporated; 
capital, $200,000; wood products. 


Swannanoa—Swarnanoa Lumber & Builders Sup. 
ply Co., incorporated; capital, $50,000. 


OHIO. Cleveland—Ohio Wood Products Co., in. 
corporated; capital, $10,000; to manufacture alj 
kinds of wood products including furniture; 129] 
West llth St. 

Cleveland—Scranton Coal Co., incorporated; cap- 
ital, $25,000; lumber and coal, retail. 

Cleveland—Sunshine Furniture Mfg. Co., incor- 
porated. 

OREGON. Carlton—Tull Logging Co., incorpor- 
ated; capital, $7,500. 

Portland—Chee Lumber Co. increasing capital to 
$250,000. 

Portland—Moore Dry Kiln Co. of Oregon, incor- 
porated; capital, $100,000. 





SOUTH CAROLINA. Spartanburg — Carolina 
Lumber & Supply Co., incorporated; capital, 
$20,000. 

TENNESSEE. Elizabethton — Builders’ Supply 
Co., incorporated. 

VIRGINIA. Norfolk — Princess Anne Wood 


Works, incorporated; capital, $50,000, 


WASHINGTON. Seattle—H. G. Swendsen & Co., 
incorporated; capital, $25,000; retail lumber. 

Spokane—lInterstate Lumber & Supply Co., in- 
corporated; capital, $10,000; sawmill and building 
materials. 

WEST VIRGINIA. Bluefield — Mountain Fork 
Lumber Co., incorporated; capital, $150,000. 

Rainelle—Lanark Co., incorporated; capital, $25,- 
000; to conduct sawmills, 

BRITISH NORTH AMERICA 


ONTARIO. Penetanguishene—C, Beck Co. (Ltd.), 
incorporated; capital, $40,000; to manufacture lum- 
ber, lath, boxes, etc. 


New Ventures 


ALABAMA. Birmingham—E. B. Stowers Lum- 
ber Co. has started in business. 

ARKANSAS. Eureka Springs—C. M. Farmer has 
begun stave manufacture. 

CALIFORNIA. Bostonia—Bostonia Lumber Co. 
will open branch of the Benson Lumber Co. 

Burbank—E. Dossen has started stave manufac- 
turing plant. 

Los Angeles—Pfleger & Co. engaged in wood- 
working business at 1922 Hooper Ave. 

Ukiah—H,. L, Bergstrom has purchased property 
on North Staite Si. and will open lumber yard and 
planing mill, 


KANSAS. Atchison—Cousins Lumber Co. re 
cently began business. 


MICHIGAN. Grand Rapids—H. O. Mehlen Lum- 





Are you carrying something difficult to 
move? The “Wanted: Lumber and 
Shingles” classification of the Want Ads 
might offer the solution to your problem. 

Consult it regularly. 





ber Co. starting a wholesale hardwood business. 
Ishpeming—W. M. Argall opening lumber busi- 
ness, 
MISSOURI. Lamar—Lamar Lumber Co. recently 
began business. 


OKLAHOMA. Chichasha—Claude Ricker estab- 
lishing a lumber yard at 217 North 4th St. 

Tecumseh—Weleetka Lumber Co. opening retail 
yard. 


OREGON. Portland—cC. B. Stetson Lumber Co. 
opening wholesale business at 1207 Yeon Bidg. 

Portland—T. H. Williams has engaged in busi- 
ness at 1035 E. Washington St. as Williams Hard- 
wood Floor Co, 

TEXAS. Beaumont—Harvey W. Gilbert Lumber 
Co. organizing with offices in Beaumont, New York 
and San Francisco. 

Seminole—Panhandle Lumber Co. opening yard. 

Stephenville—Spencer-Ingram Lumber Co. have 
opened yard. 

WASHINGTON. ‘Aberdeen—West Coast Lumber 
& Pulp Co, starting in business. 

Bellingham—Columbia Valley Lumber Co., saw- 
mill, will open retail yard. 

Dayton—Z, E. Scott has opened a sawmill. 

Toledo—Geo. D. Brown opening retail yard. 

WISCONSIN. Winchester—Michela Co. opening 
retail lumber business. 


BRITISH NORTH AMERICA 


ONTARIO. Toronto—Lake Bernard Lumber Co. 
(Ltd.) new company at 1001 Bank of Hamilton 


Bldg. s 
Casualties 


CALIFORNIA. Los Angeles—Miller Box & Lum- 
ber Co. destroyed by fire; loss, $100,000; factory 
will be rebuilt. 

Myers—Shingle mill of Prentiss Hugo, destroyed 
by fire; loss, $12,000; will be rebuilt. 

San Francisco—Ostrander Planing Mill, loss by 
fire, $20,000 (245 Folsom St.). 

OREGON. Paisley—Sawmill of George Minton 
has been destroyed by fire. 

PENNSYLVANIA. Tyrone—F. D. Beyer & Co., 
loss by fire in drying sheds, $15,000. ; 

Stahlstown—Sawmill and equipment of Hoover 
Lumber Co., in Cook township, half mile west of 
Stahlistown, destroyed by fire, together with 200,000 
ft. of lumber. 
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TENNESSEE. Memphis—Fire destroyed kiln 
office of Gayoso Lumber Co.; Joss, $1,000, 

TEXAS. Dayton—Van Brunt Mfg. Co. veneer 
mill destroyed by fire; loss, $30,000. 

WASHINGTON. Aloha—Sawmiil of Sid Halbert 


oyed by fire. 
dest tle—Merkely-Massie Shingle Co., loss by fire, 


$20,000; insured. 
- BRITISH NORTH AMERICA 
ONTARIO. Stratford—Plant of Stratford Brick, 
Tile & Lumber Co. destroyed by fire. 


New Mills and Equipment 


CALIFORNIA. Los Angeles—George V. Briggs 
is about to erect a 40x80 ft. woodworking plant at 
11379 San Fernando Road. 

GEORGIA. Buena Vista—Alexander Burgin 
Lumber Co. will rebuild plant destroyed by fire 
including shed, lighting plant and planing mill. 

Swainsboro—J. Coursey and associates are 
organizing a company and will erect a plant to 
manufacture chairs. 

INDIANA. Bloomington—Showers’ 
build addition to furniture plant, 

NORTH CAROLINA. Lenoir—Hudson Veneer 
Co. has let contracts for construction of addition 
including dry kilns, cutting rooms, etc. 

PENNSYLVANIA. Warren — Wilson - Wetmore 
Lumber Co, erecting mill. 

TEXAS. Houston—Houston Mill & Mfg. Co. will 
erect a woodworking plant to cost about $40,000. 

WISCONSIN. Kewaunee—Kewaunee Mfg. Co., 
furniture manufacturer, will invest $250,000 in a 
building program. 

Ladysmith—August Suckow 
addition to his box factory. 


LUMBER TRANSPORTATION 


Transit Privileges to Illinois Points 

Wasuincton, D. C., Oct. 17.—The proposed with- 
drawal of transit arrangements at East St. Louis, 
Galesburg, Granite City, Madison and Metropolis, IIl., 
on lumber originating on the New Orleans Great 
Northern Raliroad is not justified. This is the finding 
of Division 3 of the Interstate Commerce Commis- 
sion in Investigation and Suspension Docket No. 
2,922. The schedules involved were suspended until 
Jan. 8, next, on protest of the Midland Creosoting 
Co., of Toledo, Ohio, which maintains a treating plant 
at Granite City. An order has been entered requir- 
ing that the suspended schedules be canceled. 


Bros, will 


is building a new 














SASL RaZaAae: 
Commission Denies Petitions 

Wasuincton, D. C., Oct. 17.—The Interstate Com- 
mission has denied complainants’ petition for rehear- 
ing or for modification of the opinion and order issued 
in Docket No. 16,778—W. M. Caay Lumber Co. et al 
vs. Apache Railway Co. et al. 

The commission also has denied defendants’ petition 
for reargument in Docket No. 18,505—West Florida 
Lumber Co. vs. Georgia, Florida & Alabama Railway 
Co. et al. 


Rates on Black Gum Lumber 


Wasuincton, D. C., Oct. 17.—Under the provisions 
of Fourth Section Order No. 9,650, in instances where 
departures from the long-and-short-haul provision law- 
fully exist in the rates on hardwood lumber from 
points in the Mississippi Valley, as described in 
Agent Speiden’s tariff I. C. C. No. 1,047, to Ohio and 
Mississippi River crossings and points in Illinois (for 
beyond), also to points in the Misissippi Valley as 
described in this tariff, the carriers interested are 
authorized to establish rates on black gum lumber the 
same as those contemporaneously maintained on hard- 
wood lumber. The rates on black gum lumber at in- 
termediate points affected shall not exceed the rates on 
hardwood lumber, and shall in no case exceed the 
lowest combination. The order was issued by Di- 
vision 2 of the Interstate Commerce Commission. 


To Oppose Railroad Unification 


St. Paut, Minn., Oct. 18.—According to informa- 
tion received here, on the eve of the Interstate Com- 
merce Commission hearing at Minneapolis beginning 
Oct. 24, one of the organizations to appear in opposi- 
tion to the proposed unification of the Great Northern 
and Northern Pacific railroads will be the Tacoma 
Lumbermen’s Club. 

That organization, which is to have representatives 
at the unification hearing, according to the advices 
received, has unanimously resolved to oppose the 
merger, adopting recommendations of its special com- 
mittee which investigated the merger. The committee 
declared the merger. would stifle competition of rail- 
roads in the Northwest by creating a powerful com- 
bination. It would be impossible to grant rates which 
would justly meet the earning demands of the com- 
bination without crippling the weaker lines, E. W. 
Demarest, of the committee, said. Instead of crippling 
any line or merging competing western lines, more 


benefit would come by merging strong and weak lines, 
he continued. 


Effective Data of Rate Reduction 


Sureverort, La., Oct. 15.—A reduction of lumber 
rates of 3 cents a hundred pounds to points in Louisi- 
ana and Texas, which was scheduled to become effec- 
tive Nov. 15 will under special permission of the 
Interstate Commerce Commission become effective 
Nov. 1, according to W. C. Cornell, traffic manager of 
the Shreveport Chamber of Commerce. The 3-cent 
reduction is only in connection with rates that were 
26% cents or higher, Mr. Cornell stated. 





(Concluded from Page 48) 


North Carolina Pine 


NorFo._k, Va., Oct. 17.—The North Carolina 
Pine Association makes the following analy- 
sis of figures from thirty-four mills for the 
week ended Oct. 8: 


Per- 
Percent Percent cent 
Normal Actual Ship- 


Production— Feet output output ments 
Normal® ...... 9,210,000 an o> oes 
POM oA sence 8,231,106 89.0 Ee 

Shipments ....... 7,677,982 83.0 93 — 

Se 5,178,871 56.0 63 67 


tAs compared with preceding week, there is an 
decrease in orders of 33 percent; although that week 
there were reports from only thirty mills. 

*“Normal”’ is based on the amount of lumber the 
mills would produce in a normal working day. 





Western Pine Summary 


PoRTLAND, OreE., Oct. 15.—The Western 
Pine Manufacturers’ Association summarizes 
as follows, reports for the week ended Oct. 8, 
from 36 member mills: 


Per- 
cent 
’ Percent Ship- 
Production— Carst Feet of cut ments 
glee ee Siac 33,550,000 sae jvad 
OEE <i xnesenn « ..ee 28,516,000 
Shipments (car)... 1,138 29,588,000 
Local deliveries. . -. 748,000 
Total shipments. . 30,336,000 106.38 
Orders— 
eee 20 520,000 
Booked (car) ... 1,110 28,860,000 
eae ened 748,000 
Total orders . 29,608,000 103.83 97.60 


On hand end week 3,060 79,560,000 Wight pre 

Bookings for the week by thirty-five identical mills 
were 87.68 percent of those for the previous week, 
showing a decrease of 3,900,000. 

tCar basis is 26,000 feet. 

“Normal takes into consideration mill capacity, 
number of months usually operated and usual num- 
ber of shifts—reduced to a weekly basis which is con- 
stant throughout the year. 

During the week production was 85 percent of 
normal; shipments, 90 percent of normal, and orders, 
88 percent of normal. Average for the corresponding 
week of last four years was as follows: Production, 
95 percent; shipments, 86 percent, and orders, 80 
percent of normal. 

Production is so seasonable that, during two winter 
months, actual production amounted to a 58 percent 
of normal, while during two peak summer months 
the production increased to 114 percent of normal. 


Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta~ 
tistics for September, 1926 and 1927, based on 
reports of the same twenty-two member mills: 





Pet. 

September September de- 
1927 1926 crease 
Production ....... 10,283,000 10,289,000 1.0 
Shipments ........ 9,843,000 11,448,000 14.0 
e's te cecienes 7,748,000 9,914,000 21.8 

Enp MontH— 

Orders unfilled..... 9,619,000 12,542,000 23.3 
DES 3. 2ée8 hs 6han 25,921,000 24,822,000 *4.4 


*Increase. 
+ Average Value, 25/32x2%4” Face First, Second and 
Third, f.0.b. Michigan and Wisconsin Mills. 
September September Percent 
1927 192 Decrease 
PP Sib abi dve sawed $66.17 $68.31 3.1 
The following are percentages of sold stock 
Sept. 30: 


Maple-Beech- 
Birch Maple Maple, 2%” 
OE ee ae 39 50 102 
NS RA es 41 45 63 
DE 2 Aietiveccaeveeds 24 26 48 


pf eee er ee 7 44 77 





HUDSON| 


OAK FLOORING 





























EALERS pick Hudson Oak 
Flooring to sell because of 
the value it- offers customers 

—its high grade manufacture, its 
glass smooth finish and fine quality 
of stock in it. 

Hudson brand’s growing sales are 
the proof of its exceptional merit. 


Write for samples and pvices. 


Hudson Hardwood 
Flooring Company 


Sales Offices, MEMPHIS, TENN. 


Plants at 
VICKSBURG, MISS. 














MEMPHIS, TENN. 
Band 


sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses) ,Mouldings 
1" and 2” Yard Stock up to 20’ long 


Also SOUTHERN HARDWOODS 
DAVIS BROS. 


LUMBER CO. Ltd. 


ANSLEY, LA. 














Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 


~ Yetiow Pine 
aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





{ pten. ‘Ark. We Solicit 
eee Your Patronage 
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C3 PACIFIC COAST Co 





West Coast 
HEMLOCK 


2x4 








The next time you want some 
nice DRY bright dimension send 
us your order. We specialize in 
2x4 No. | and No. 2 Common, 
S4S, manufactured from Upland 
timber. We can quickly handle 
orders for straight cars of 16’ 
and 18’ stock. 


Pacific States 
Twas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn, 
JamesA Harrison, P.O. Box 745, Sioux Falls, S. D 
Frank Probst, P O. Box, 1187, Fargo, No Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 





” TACOMA 


‘eve Our Customers 


Has always been Our Watchword. 
Place Your Next Order for 


Douglas Fir 








[ Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 








Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables All editions have full cut- 
in index Desk size, 300 pages. 5x7 inches. red water- 
grained flexible leather, $4.00; black seal grain, $5.00; 
blue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3x6 inches, 
with cut-in indexes. 


in Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St, Chicago, IIl. 











RANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, = 431 So. Dearborn St.. CHICAGO 


News Notes from Ame 


Tacoma, Wash. 


Oct. 15.—The Tacoma Lumbermen’s Club went on 
record yesterday as opposing unanimously the proposed 
merger of the Northern Pacific and Great Northern 
railroads. The club’s action was taken after the spe- 
cial committee had reported against the consolidation. 
The committee was composed of Frost Snyder, chair- 
man, Karl B. Kellogg, E. W. Demarest, Ralph Dick- 
man and Ernest Dolge. A brief summary of the prin- 
cipal reasons for opposing the merger was made by 
Mr. Demarest. It was the opinion of the committee, 
he said, that it is more important that one of the 
western systems should consolidate with an eastern 
line and provide through service to the Atlantic coast, 
than that two parallel systems should be combined. 
The committee also felt that the elimination of com- 
petition would hinder Northwest railroad development. 

Mr. Kellogg outlined the case for the roads, not 
because he favored the consolidation, but to put the 
club members in touch with the arguments for the 
merger. The Interstate Commerce Commission will be 
notified of the action taken. The Tacoma Chamber of 
Commerce and other local organizations have already 
gone on record as opposing the merger. 

A. Whisnant, secretary -Pacific Logging Congress, 
gave further details of the coming congress to be held 
in Tacoma next month. He asked the assistance of 
the club in arranging the entertainment program, 
which was promised. 

A discussion of market conditions showed the lum- 
bermen to be far from satisfied with the present situ- 
ation. Prices are reported far too low for the volume 
of orders, with little change in- prospect. James Pack, 
of the Hammond Lumber Co., who is on his way home 
to California from an eastern trip, reported that while 
crops in the farming districts are good and prices 
high, the banks are requiring the farmers to pay off 
their loans and there will be little extra money for 
new construction. This, he, thought, will reduce the 
volume of the rail trade below what has been antici- 
pated. Robert Seeley, of the Hirsch Lumber Co., 
Seattle, gave a brief report on the Atlantic coast mar- 
ket, which he said is in poor shape. 

The western Washington district boards of the 
Loyal Legion of Loggers & Lumbermen reiterated the 
stand of the organization for the 8-hour day in the 
lumber industry, .and unanimously adopted a resolution 
pledging their support to the campaign to prevent any 
increase in the werking hours. This action was taken 
at the semiannual conference of the district boards 
held here last Tuesday. The district boards from Ta- 
coma, Olympia, Seattle, Grays Harbor, Willapa Har- 
bor, Snoqualmie Falls and Bellingham were represented 
at the conference. W. C. Reugnits, of Portland, presi- 
dent of the Four L, presided at the meeting. He 
reported a steady growth in the Four L membership 
during the last year, and that the organization is in 
sound condition financially. 

Fire prevention week was celebrated here by a 
campaign of education in the schools and by talks at 
all the meetings of civic organizations, clubs and fra- 
ternities. 

Cargo shipments of lumber from the Tacoma docks 
last week were considerably below normal... From the 
Shaffer terminal and Portacoma piers, 665,000 feet; 
St. Paul & Tacoma Lumber Co. 600,000 feet; Defi- 
ance Lumber Co., 1,350,000 feet; Dickman Lumber 
Co., 1,100,000 feet; Tidewater Mill Co., 400,000 feet; 
Mountain Lumber Co., 300,000 feet; Puget Sound 
Lumber Co., 1,200,000 feet, and Wheeler, Osgood Co., 
300,000 feet—a total of 5,915,000 feet. Destinations: 
Atlantic coast, 3,475,000 feet; California, 700,000 feet; 
Japan and China, 700,000 feet; Europe, 40,000 feet, 
and South Africa, 1,000,000 feet. Other than lumber: 
Europe took 1,000 doors, 60,000 feet airplane spruce 
and 50 tons plywood. Australia took 550 tons box 
shook. South Africa took 6,000 doors and 100 tons 
ply wood. 

One of the largest pieces of machinery ever sent 
into the Pacific Northwest forests was shipped from 
Tacoma this week. The equipment is one of the new 
power skidders recently developed by a local firm 
which are rapidly gaining recognition in all parts of 
the world. The machine weighs 350,000 pounds, has a 
complete power unit and does about everything neces- 
sary in the woods to put a log on a railroad car. The 
last machine. was sent to the Hammond-Tillamook 
Lumber Co. in Oregon, and another is well under way 
for delivery to the Laison Lumber Co.’s operation 
north of Seattle. 

The $1,000,000 plant of the Tumwater Paper Co., 
at Olympia, started operations last Monday after 
months of preparation. The new mill employs a hun- 
dred men and has a daily output of 50 to 60 tons 


ee 


of wrapping paper. 
factured. 

The shingle kiln of the Pacific States Lumber Co,’s 
mill at Selleck was destroyed by fire this morning. 
President J. G. Dickson left at once for the mill. 

Mr. and Mrs. Frost Snyder are receiving congratu- 
lations on the birth this morning of a baby daughter, 
their second child. Mr. Snyder is president of the 
Clear Fir Lumber Co. 


Portland, Ore. 


Oct. 15.—The fir market looked somewhat better 
this week, a lot of business coming in to some of the 
Portland wholesalers, Everybody had beén waiting 
for the promised improvement. Manufacturers are 
hoping prices will strengthen, for they have been too 
low for ever so long, especially with logs at prices 
they command. The log situation is well in hand, for 
the supply is being absorbed. The loggers put out 
no more logs than the mill men take quite readily 
to keep their plants going. Lumber shipments by 
water from Portland and mills on the lower Willam- 
ette and the Columbia rivers to European ports are 
active. Heretofore the Orient has been the biggest 
market for Pacific Northwest mills. China is still 
buying lumber in spite of the war over there. 

Government engineers stationed in Portland made 
a trip to Toledo and Tillamook this week to inspect 
harbor work. It is expected to secure still deeper 
water at both ports, so that better facilities will be 
available for handling lumber cargoes for both domes- 
tic and offshore destinations, Large quantities of tim- 


Newsprint will later be manu- 


bers are being used in construction of cribs. for the: 
Portland seawall, which is now being built in the - 


upper harbor at a cost of $2,135,000. 


San Francisco, Calif. 
Oct. 


previous thirty days. Charters for overseas ports 
indicate a slight falling off in foreign demand, al- 
though manufacturers believe that the outlook is good. 
The pine market is not satisfactory, but better than 
it was thirty days ago. Redwood demand is off 
slightly, but stock conditions are such that a slight 
easing up in demand is not altogether unwelcome. 

Pete McNevin, sales manager Pacific Lumber Co., 
left last week for a business trip through the eastern 
centers. He will be gone about thirty to forty-five 
days. 

Edward P. Ivory, sales manager Yosemite Lumber 
Co., returning yesterday from the southern part of 
the State declared that business conditions looked 
better, that rail demand was somewhat heavier, and 
that the outlook for a price advance was good. 

Leon Walker, of the Red River Lumber Co., arrived 
yesterday from the southern part of the State aboard 
the Walker yacht Alma. Mr. Walker, commenting 
on business conditions, said that demand was being 
sustained, that the Red River company had moved 
a satisfactory volume during the season and _ that 
prices, while not advanced, were showing strength. 


Seattle, Wash. 


Oct. 15.—Hans Dierks, of Dierks & Sons Lumber 
Co., Kansas City, accompanied by Mrs. Dierks, was 
an interested visitor in Seattle this week. They came 
to the Coast by the Canadian route, and after spend 
ing a short time in Vancouver made the voyage to 
southeastern Alaska. In this city Mr. Dierks con 
ferred with Burt J. Wright, Coast representative of 
the firm, and subsequently went by automobile with 
Mr. Wright to Portland. The tour was made leisurely, 
giving Mr. Dierks an opportunity to grasp the agri- 
cultural possibilities of the country, especially for 
fruit, in which he is deeply interested. From Port- 
land Mr. and Mrs. Dierks went by train to San Fran 
cisco, and on to Los Angeles, where they will spend 
the rest of the year in their winter home. 

The many friends of R. G. King, president and 
manager of the Pioneer Lumber Co., will regret to 
learn that he is confined indefinitely to his home by 
illness diagnosed as a heart affection. During his 
absence from the office, the affairs of the Pioneer 
Lumber Co. are being managed by Reed Edgerton. 

Edward Townsend is again in the lumber business, 
after having been out of it for about two years, on 
account of illness. He has fully recovered his health 
and has opened offices at 4440 White-Henry-Stuart 
Building, where he will officiate as manufacturers’ 
agent, representing three mills and dealing in factory 


15.—Retailers report business in the city. and « 
surrounding communities on the upward trend, and . 
building permits showing a slight increase over the - 
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and retail yard stock, selling to the local trade only. 
Cc. W. Scott, of the British Forest Service in 
Burma, India, is making a tour of the Pacific coast, 


including San Francisco, Portland, Longview and 
Seattle. From this city, he is planning to go to 
Wisconsin. Mr. Scott has been in the Philippines, 


Malay Settlement, China and Japan. 

Roy A. Dailey, secretary-manager North Coast di- 
yision of the National-American Wholesale Lumber 
Association, returned from a visit to Oregon this 
week with four new memberships for his organiza- 
tion—Southeast Portland Lumber Co., East Side Mill 
& Lumber Co., H. H. McLaughlin & Co., all of 
Portland, and J. H. Chambers & Sons, Cottage Grove. 


Spokane, Wash. 


Oct. 15.—The market continues slow, with Pon- 
dosa prices firm and white pine remaining on the 
new lower basis estabtished by the Weyerhaeuser 
Sales Co. a few weeks ago, and met by the other 
concerns. Just what the new white pine prices are 
has not been given out, and no new cards have been 
issued. The usual fall weather is prevailing, which 
means cool, bright days, excellent for logging as 
the roads dry up. 


Los Angeles, Calif. 


Oct. 15.—The volume of lumber business in this 
section of the State is holding up well, although in 
several instances wholesale prices have been shaved 
during the last week. The wholesalers say the volume 
of unsold lumber at the Los Angeles-Long Beach 
harbors remains about the same, it being estimated 
between 12,000,000 and 14,000,000 feet, the bulk of 
this material being undesirable. On mixed-car lots, 
judging from the reports from the mills, prices re- 
main steady, there being no large accumulations of 
stocks. Shipments into this section seem to be freer 
than they were ten days or two weeks ago, the re- 
ports be ng that the demand from the Atlantic coast 
has slowed up considerably. Mi£ill representatives state 
there is a log shortage on Grays Harbor, with 
one mill down and some of the other mills down two 
days a week. There seems to be considerable talk 
that some of the mills at Grays Harbor will close 
down during the next sixty days. A very nice busi- 
ness is being offered the Northwest by Australian 
trade, and the Japanese market continues active. 


Vancouver, B. C. 


Oct. 15.—The lumber trade on the whole is ex- 
tremely dull in and around Vancouver. There is 
little demand from the prairies, and the Atlantic coast 
is buying almost nothing. The surplus of common 
grades is a problem every year, but this winter it is 
expected to be a greater one than ever. Some of 
the mills seem to be comfortably fixed in all lines, 
but most of the cutting being done is for export. 

Fir log production during September was practically 
the same as in August, and about 30 percent below 
that of June. Two or three of the larger operations 
which have been running since the midsummer shut- 
down are beginning to put logs in the water now, and 
the output for October will probably be at least 20 
percent greater than September. Stocks are about 10 
percent higher than at this time last year, but demand 
is steady and standard logs are moving without 
much dfficulty at list, which is $10, $15, and $20. 
The cedar log market continues weak. Demand for 
cedar lumber logs is abnormally low, and owing to 
the falling off in shingle orders, a similar depression 
exists in the shingle log market. At the present 
time mills are considering another curtailment. Out- 
put of cedar logs in September was practically the 
same as in September, 1926. Stocks are lower than 
at this time last year, due to the fact that cedar 
camps have been forced to curtail extensively since 
the first of the year. The total output up to date is 
about 15 percent less than in the same period of 
1926. The hemlock market situation is improving, 
due to scarcity of logs. 

Export volume is satisfactory and prices generally 
are steady. Japan is buying considerable for Novem- 
ber/December shipment, but prices are a little low, 
due to a slight weakening in freight rates. Owing 
to the slow movement of grain from the Canadian 
Northwest, a number of boats are looking for cargo, 
80 are quoting lower rates on lumber shipments. Con- 
ditions are improving in China, and numerous in- 
quiries are in the market. The Australian market is 


comparatively quiet, though there are some inquiries | 


for shipment during the first quarter of next year. 
There ts a large demand for clear fir from Holland 


ca’s Lumber Centers 


and Germany. These markets are steadily growing. 
The United Kingdom is offering very little business, 
though the British railroads are inquiring for further 
ties for December/January shipment. In the British 
West Indies, business is increasing in Douglas fir. 
South Africa is buying its usual cargo of from 
4,500,000 to 5,000,000 feet a month. 


Astoria, Ore. 


Oct. 15.—Cargo lumber shipments from the Co- 
lumbian River in September totaled 41,1€3,701 feet. 
Actual shipments are undoubtedly materially larger, 
for as all masters of coastwice vessels do not file 
manifests the statistics are necessarily somewhat short, 
and customs house totals do not include ocean going 
rafts. While the coastwise trade showed. some re- 
covery from its serious slump, it was still far below 
normal, while the intercoastal trade decline offset the 
gains in California shipments. The foreign move- 
ment continued to be the strongest factor in the trade. 
The traffic is continuing fair into October. 


Aberdeen-Hoquiam, Wash. 


Oct. 15.—Logging conditions in the Grays Harbor 
district are about the same as they were thirty days 
ago, excepting that the output has increased about 
10 percent, which brings it up to about 90 percent 
of normal. Log supply is very low, with +ust enough 
to supply the daily needs of the mills. Prices are 
the same as they were thirty days ago, as follows: 


No. 3 No. 2 No.1 
Pe. ~ccdnctseevteeskd oeencs $12.00 $18.00 $24.00 
a ee en re 13.00 19.00 30.00 
Hemlock, COMP fUM.....ccccccccccccsvcce $10 
Code, COMP PUBs.0 cecccccscvccesess nea 15 to $20 
The production of the mills is about 90 percent of 
normal. . 
. 
Milwaukee, Wis. 
Oct. 18.—There is very little business in lumber 


here, and as mill output is large the unlimited offer- 
ings of stock are weakening prices. Salesmen are 
out after business and are cutting prices. Confidence 
of retailers and other buyers is shaken in the mar- 


ket, on the downward movement, and they refuse to © 


buy except for their immediate requirements. Some 
of them say they would eventually use the lumber 
if they bought it now, but they are going to wait 
until the prices go lower. Stock and price sheets 
are being received in Milwaukee daily by the local 
operators, from large producing centers, every one of 
which shows large stocks on hand and softening prices. 
Reports from other marke‘s, which state that there 
is a good volume of buciness being done and that 
prices are firm are looked at askance by local men. 
Molding was being offered by a mill at a ridiculously 
low price, this particular mill stating that every other 
company was reducing prices, and it had to dispose 
of some of its stock at any cost. Pine has dropped 
to a low figure, and West Coast items are not show- 
ing any strength. 


Toronto, Ont. 


Oct. 17.—The cornerstone of the new Pulp & Paper 
Research Institute at McGill University, Montreal, 
was laid on Oct. 13 by Hon. James A. Robb, min- 
ister of finance in the Dominion Government. The 
event took place before a distinguished gathering of 
representatives of McGill University and of the pulp 
and paper industry in Canada. 

William G. Power, president and managing-director 
of the Lake St. Joseph Lumber Co., Quebec City, 
spent a few days in Toronto recently. His organiza- 
tion is going more extensively into the handling of 
Pacific coast products by water shipment. J, A. Row- 
land, of Toronto, has been appointed representative 
of the Lake St. Joseph Lumber Co. in Toronto and 
district so far as the sale of Pacific coast timbers by 
cargo is concerned. James Patterson, of Cornell & 
Patterson Lumber Co., Vancouver, B. C., which is 
the western representative for the Lake St. Joseph 
Lumber Co., was in the East recently and left on an 
extended trip to England and the Continent. 

The Manley Chew mill at Dollartown, Ont., has 
passed into the hands of the Herron interests at 
Webbwood, who have taken over the institution to- 
gether with the limits and the timber berths controlled 
by the Department of Lands & Forests, which, it is 
understood, has guaranteed a 10-year cut to the new 
firm. Arrang:ments are now under way for opening 
up a number of northern camps. 

Randolph F McInnes, formerly of R. G, McInnes 





Co PACIFIC COAST Co 


Saw to demand 
and pay as you cut 
That is the sound way to finance your 
lumber operation. 


If your financing plan is not working 
smoothly, if it pinches a bit when 
the market is off, it will pay you 


to let us refinance you along sound 
lines, 


We buy bond issues of $100,000 up- 
ward, 


Get in touch with our nearest office. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK CROCKER-FIRSTNAT.BK.B8DG. BSARTLETTBLOG. 





Dealers Who Want 
Extra Quality 


will like our soft, smooth 
and easy to work 


We erica 
and Mouldings 


No ragged edges. Better made, eas- 
ier sold and pay you a better profit. 


Williams Fir Finish Co. 
Incorporated 
“Seattle’s Finest Finish’? SEATTLE, WASH. 











| | 
REDWOOD 


FINISH — SIDING 


Check up now on your stocks 
and then let us know your needs. 


Albion Lumber Co. 
General Office: Albion, Calif. 
Sales Office: Hobart Bldg., San Francisco 
San Diego Office: 320 Spreckles Bldg. 
Leos Angeles Office: 397 Pacific Elec. Bldg. 


Mills: Albion and Navarro, Calif. 














Pine - Fir - Spruce 
Hemlock - Cedar 


Nearly half a century 
in the manufacture and 
distribution of hard- 
woods and more re- 
cently in West Coast 
woods would appear to 
indicate dependability. 
We solicit a trial. 


Established 
1879 


The Prendergast Company 


beferas ied Shestan 
MARION 
OnIO 


BASS coos tise ct 
Northwestern Bank Bide’. 
PORTLAND, ORE. 
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PORTLAND, ORE. 
AND THE COLUMBIA VALLEY 























D, E. Stewart W. J. Walsh 
25 Years’ Experience in 
Western Logging and Timber 
Stewart, 


Walsh & Wolfe 
1001 Bedell Bidg., Portiand, Ore. 


Timber Estimating 


Byron Wolfe 


References by Permission 

J. C, AINSWORTH, President, United States National 
Bank, Portland, Ore. 

W. B. AYER, President, Eastern & Western Lumber 
Company, Portland, Ore. 

EDWARD C. CROSSETT, President, Crossett-Watzek- 
Gates, Chicago, Ill. 

G. B. McLEOD, Vice President, Hammond Lumber 

Company, Portland, Ore. 




















Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., Builders Building 


Old 
Growth 








Here’s the Place to Buy— 


Flooring Finish 
Soft Yellow Siding Moulding 
FI R Ceiling Thick Clears 
Factory & Industrial Stock 
Fir Plywood 





Try Our CEDAR 
SPRUCE WESTERN 
HEMLOCK PINE 

















SULLIVAN + 
LUMBER CO. 
_wetand, Oregon 

















a 


Surface Measure 


ESTIMATOR 


A new publication covering in the most complete 

manner the whole field of surface measure as ap- 

plied to rapid estimating of contents of fractional 

sizes of lumber, veneer, fibre boardand stock used 

in the manufacture of interior and exterior finish, 
, doors, sas linds, door and win 


for circ containing 








ames, etc , etc. 
sample pages. 


Pocket Size (456 x 64") $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 














mma 





—— 


& Bros., timber merchants, Glasgow, Scotland, re- 
cently joined the sales staff of the Canadian General 
Lumber Co. (Ltd.), Toronto, and is covering a part 
of western Ontario. 


Duluth, Minn. 


Oct. 17.—Slight recessions in some sections of 
northern pine territory were said to have been fully 
counterbalanced by larger bookings from other points. 
Dealers who had been holding off in the hopes of 
lower prices have been sending in inquiries since re- 
visions were made. Sharp slashes in quotations of 
B&better pattern lumber are said to be already attract- 
ing more interest on the part of eastern iron and steel 
manufacturers. The middle West, especially Chicago, 
is taking liberal supplies of box lumber. The revised 
prices are being fully maintained, no concessions 
being reported in any quarter. Managements of saw- 
mill companies at Virginia, Cloquet and International 
Falls are going ahead with their plans for fully aver- 
age woods operations. It is expected that log produc- 
tion costs will be cut down this season. 


Kansas City, Mo. 


Oct. 18.—Demand for lumber appeared to be smaller 
last week than it has been for some time. A sales 
manager for one of the larger manufacturers said 
that orders last week accounted for only 83 percent 
of the present subnormal output. A salesman just in 
from an extensive trip said that he found retailers 
generally were letting stocks run down, some of them 
to a point lower than ever before, and that inter-yard 
borrowing was being extensively indulged in. Another 
practice that is reported to be more extensive than 
usual is the splitting of 


i 
2x4-inch is $19 for 10-foot- under, $20 for 12. to 16. 
foot rough or S4S, with 2x6-inch $1 less, and 2x8-inch 
and wider about the same as 2x4-inch. Small lots 
of factory flooring in 2x6-inch No. 2 and_ better sold 
at $21. Longleaf joists, 14-foot and up, have been 
losing to fir stocks. Architects continue to specify 
longleaf, but prices become prohibitive when com. 
pared with Rosemary shortleaf or fir timbers. Siding 
is dragging.. Oak flooring. sticks around last week’s 
base, except that No. 1 common white advanced $2.59 
while No. 1 red declined $1.50@$3, with rio’ orders 
at the reduced figure. The 2-inch oak flooring is 
being used more, and demand for 2%-inch is reduced, 
as 2-inch is about $2.50 under 2%-inch. Pine lath 
jumped to $4.25, delivered, but the end of the week 
saw the old price of $4 in effect, and some sales re. 
ported as low as $3.90. Kiln dry stock is begging 
No. 2 lath moved better last week, reaching $2.70, __ 


Norfolk, Va. 


Oct. 17.—Most North Carolina Pine mills have 
found demand rather spotty. Some mills have been 
fortunate in securing rather large cargo orders for 
good lumber., The mills as a whole do not seem to 
have much stock to offer, and are not forcing a lot 
on unwilling buyers. There ought to be a fair busi- 
ness volume. during the rest of the year and the 
mills should have no trouble in maintaining prices, 
After a rather long dry spell, rains have become fre. 
quent, and will tend to keep down production. 

Sales of edge No. 2 and better 4/4 band sawn, 
rough, showed quite an increase, several rather large 
sales having been made for water shipment. There 
is also a slightly better demand for No. 2 and better 
4/4 edge and stock widths mixed, but buyers do not 





ears. In the present situa- 





tion, the southern mills ap- 
pear to be getting the best 
of the market, West Coast 
business being very small 
and a good deal of it run- 
ning to industrial orders, 
such as doors and moldings 
or special items. There is 
reported to be a fair coun- 
try demand for cypress. 
Hardwood demand is very 
light and dealers are 
mostly interested in floor- 
ing. 





The mid-year meeting 
of the directors of the 
Southwestern Lumbermen’s 
Association was held last 
Wednesday at the associa- 
tion offices in the R. A. 
Long Building. There was 
practically a full attend- 
ance including President 
Kennet M. Hudson. Only 
routine matters were con- 


Ce. ee 

















sidered. 





Don Critchfield, of the 
West Coast Lumbermen’s 
Association, will be here 
Thursday to conduct a 
“school” for salesmen han- 
dling West Coast products. 

The golf match last 
Wednesday bet ween the 
Yellow Piners and the Firs 
was won by the Yellow 


left. 


A carpenter in Mt. Prospect, Ill., displays considerable skill in curv- 
img an entrance-way to a new wood-bult home. 
the wood steps to the front porch, the wings of which curve right and 

Lap siding is used exclusively on both sides and the ends of 
the curved boards are all mitered. It all forms one of the neatest 
jobs in @ new town already famous for the many artistically wood- 


The picture shows 


built homes 





Piners, and the victory gave the silver cup to the 
Piners for the season. The Firs paid for the dinner 
at the Indian Hills club. 


Birmingham, Ala. 


Oct. 17.—Why the market is so poor with so many 
large contracts being placed here is puzzling lumber- 
men in this section. Last week some mills undertook 
to boost prices. Some stood by the advances for five 
or six days, while others have the advanced list in 
effect yet. But prices are weak, with cuts being 
made right and left. Some reductions have been 
made on almost every item during the last seven days. 
Price levels declined more noticeably in the lower 


grades. Mills are operating full time, with some on 
night runs. Prices delivered Birmingham are about 
as follows: No. 3 common, 1x3- and 1x4-inch floor- 


ing, $14 to $14.50; 1x6-inch S4S or S2S&CM No. 3 
common, $18.50, with $1 extra for 8-inch and wider 
S4S; 1x4-inch No. 2 common straight grade flooring, 
$20; droppings grade, $23, end matched, $24, while 
1x3-inch end matched brings $1 more than 1x4’s, but 
in plain end stock $19 would be good price for straight 
grade, and $22 for droppings. In No. 1 and C grades, 
1x3- and 1x4-inch sell for $34@35, while Bkbetter 
1x3-inch goes at $38, and the 1x4-inch at $35@36, 
longleaf in some instances bringing a little more. Rift 
items are dragging. The 4/4 B&better rough, 6-inch 
and wider including 35 percent 10- and 12-inch, sold 
at $42, while 5/ and 8/4 brought $50. In dimension, 


care for prompt shipments. New England seems to be 
taking very little good lumber. No. 2 and better 4/4 
stock widths have also been selling much better. The 
southern finish mills also report a better demand for 
good lumber in the southern States and the Mississippi 
Valley, and are. holding firm for advanced prices. 
Edge 4/4 No. 3 has not been moving very well. The 
5/4 and thicker No. 2 and better edge has been mov- 
ing better, but stock widths are rather slow. No. 2 
and better 4/4 miscuts move quickly at asked prices. 


Very little attention seems to have bren paid to 
4/4 edge No. 1 box, rough or dressed, einer kiln or 
air dried. Box makers prefer stock widths, due to 
keen competition necessitating the minimum of waste. 
Some good air dried stock should be ready in about 
three weeks. No. 1 4/4 stock box has not been very 
active, except the 12-inch rough and dressed, which 
is scarce and much inquired for. Mills do not seem 
to have much stock box. Edge 4/4 No. 2 box con- 
tinues very quiet, but there has been a little better 
demand for No. 2 stock box, rough and dressed. In- 
quiries for 5/ and 6/4 box, dressed and resawn, 
have picked up but orders are developing very slowly. 
Box bark strips, 4/4, have not been so active, but 
most mills are short of stock. 


Sales of flooring and 74-inch ceiling have shown 2 
slight increase, the betterment being more noticeable 
in 2%-inch face No. 2 and better and No. 8 flooring. 
One large sale of 2%-inch face No. 1 flooring was 
made at a very attractive net mill price. Kiln dried 
roofers have been rather quiet, but the mills do not 
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have much to offer, for rough stock box has been 
selling very well. Air dried roofers are quiet, and 
it seems that the price up north and east has weak- 
ened. The mills, however, are holding firm, and bad 
weather has slowed up shipments. 


Macon, Ga. 


Oct. 17.—There is a steady movement of roofers 

to northeastern markets and to other parts of the 
country, yet manufacturers see no improvement in 
prices. While most of them are holding for $18 and 
$19 where they are able to do so, the wholesalers 
are trying to batter the prices down to around $17. 
There have been reports of some sales around $17.50, 
and there have been some roofers sold at even more, 
but the market as a whole is not up to the expecta- 
tions of the trade. 
‘ Longleaf pine manufacturers in southwest Georgia 
and southeastern Alabama are still operating close 
to capacity. Those mills that are running strictly 
on daylight hours are curtailing slightly. 


Bogalusa, La. 


Oct. 17.—It is estimated that 50,000 people visited 
the Washington Parish fair at Franklinton last ‘week, 
of which Col. W. H. Sullivan, vice president and gen- 
eral manager of the Great Southern Lumber Co., is 
president. While those in attendance on Saturday 
were disappointed that Col. Charles A. Lindbergh 
could not land there with The Spirit of St. Louis, 
they were thrilled by the receipt of a message from 
him, dropped from the air as the colonel and his air- 
plane sped over the fairgrounds en route to their next 
stop. One of the events that was not on the pro- 
gram was the presentation to Col. Sullivan of a hand- 
some loving cup. This cup was presented by citizens 
of Franklinton, who took this method of showing their 
appreciation of his efforts in making the Washington 
Parish fair such an unqualified success. This cup has 
been on display in the show window of the Bogalusa 
Stores Co., where it has attracted much attention. 

The importance of Bogalusa as a lumber, paper and 
reforestation center was shown in the rotogravure sec- 
tion of last Sunday’s issue of the New Orleans Times- 
Picayune. An entire page of this section was devoted 
to views showing various stages of reforestation and 
a number of exterior and interior views of the research 
laboratory recently built here at an expense of $250,- 
000. This laboratory. is to be used entirely for de- 
veloping new uses for southern woods and reclaiming 
byproducts from the sawmills and paper mills at Boga- 
lusa. . 

A letter received from Fritz Salmen, who is at 
Badnauheim, a famous health resort in Germany, 
brings the gratifying information that he has greatly 
benefited by his stay there and expects soon to start 
on the journey home. Mr. Salmen is a pioneer lum- 
berman of this section, his company having for many 
years operated a plant at Slidell, La. 

His many friends throughout the industry will be 
glad to know that George A. Townsend, director of 
sales of the Great Southern Lumber Co., who has been 
a patient at the Elizabeth Sullivan Memorial Hospital 
in this city, is making rapid progress toward recovery 
and soon will be at his desk again. 


New Orleans, La. 


Oct. 17.—Reconstruction of the levee at St. An- 
drew Street, estimated as costing about $350,000, will 
be undertaken by the Orleans Levee Board. The work 
will include the moving of several railroad tracks, the 
raising of the public wharf, and the reconstruction 
of the levee proper farther back from the existing 
location. The strengthening of the protection line at 
this point was deemed advisable by engineers of the 
levee board, due to back wash from the Mississippi 
River. 

Nicaragua will build a railroad across the continent 
from the Caribbean sea to the Pacific Ocean, accord- 
ing to Gen. Emiliano Chamorro, former president of 
that republic, who passed through New Orleans in 
returning from a European trip. “The building of 
the railroad between the east and west coasts has been 
delayed for years because it was the dream and belief 
of the people of Nicaragua that the United States was 
going to build a canal through our country. Perma- 
nent peace has come to Nicaragua through the recent 
intervention of the United States Marines and the 
mediation of Mr. Stimson of the State Department, 
and the building of the transcontinental railroad is 
now much nearer than ever before.” The financing 
of the rail line, Senor Chamorro indicated, would 
either be through the medium of a loan or through 
special taxation. The construction of the railroad was 
indicated as opening new vistas for the investment 
of foreign capital. While the distinguished visitor did 
not express himself on the particular fields subject to 


development, it is known that the interior of the Cen- 


tral American Republic would yield vast amounts of 
timber and petroleum. The construction of a railroad 
would prove of intense interest to the lumber industry, 


because of the creation of a new field of production 
activity, and also because of the demand for construc- 
tion timbers that would be immediately required. 

The charter of the Counold Lumber Co. (Inc.), of 
Slidell, La., has been surrendered and the corporation 
dissolved, according to advice received from the office 
of the secretary of State. 

The Builders’ Service Co. has purchased the entire 
square bounded by Short, Fern, Edenberg and Olive 
Streets for a consideration said to have been in the 
neighborhood of $20,000, and will establish its busi- 
ness there. -The location is served by the Yazoo and 
Mississippi Valley Railroad. 


Shreveport, La. 


Oct. 17.—Some sellers of southern pine say that 
there is a little freer placement of orders this week, 
but no difference in prices. The bulk of yard stock 
is ordered in mixed cars, and when the yards have 
allowed themselves to get entirely out of certain items 
they send wires for car numbers,. dates of shipments 
etc. Weather here is ideal for logging manufacturing 
and seasoning. ea 

A little interest has been stirred up by the fact 
that freight rates have been reduced 3.cents a hundred 
pounds to Texas and Oklahoma points that were over 
26% cents in the old tariffs. The new rate goes into 
effect ‘Nov. 1 interstate, and Oct.°15 intrastate. The 
lumber rate to Dallas will be 23% cents instead of 
26%4 cents; to Oklahoma City, 31%4 cents instead of 
84% cents. This is regarded by most shippers as 
just a sop to lessen complaints about high rates to 
this consuming territory. The railroads are satisfied 
to haul lumber to St. Louis for 29% cents, which 
is some five hundred miles further away from mills. 
There are mills, located about equi-distant from Dal- 
las and Ft. Worth and Gulf coast points, that have 
rates.twice as high to the inland stations. Shippers 
say that they have had only a few requests to hold 
up shipments until the new rates become effective, as 
orders are seldom placed nowadays for stock purposes. 


Brookhaven, Miss. 


Oct. 17.—Toward the end of the last week there 
was a big spurt of business, largely export, that 
helped the general average of orders. However, or- 
ders are a little slower than they have been, especially 
for some items of shed stock, longleaf boards etc. 
The credit situation in the territory, the largest 
market for longleaf ‘boards, is still very strained. 
Shipments for the first half of this month are’ hold- 
ing up quite well and last month there was a heavy 
reduction in stocks. Prices remain firm, but a num- 
ber of mills in this section manufacturing longleaf 


exclusively dropped below the $30 average realization 


for September, the first month that this has happened 
to an appreciable extent since the depression of 1920. 
Several good mills were dollars and cents below. 
Weather has been excellent. The movement of cot- 
ton in this section is not interfering with mill labor 
supply to any appreciable extent. Business close to 
home continues quite good, while demand from the 
northeastern section of the country is very much be- 
low par. Some foreign countries are making the larg- 
est calls for lumber that they have in a number of 
years, while others that are counted on strongly at this 
season are making practically no inquiry. Generally 
speaking, export trade is strong. 

Rift flooring, 38-inch, has moved very slowly. The 
flat grain has moved fairly well, but there still re- 
mains a comfortable surplus. Rift 4-inch items are 
moving, while flat grain items are well sold ahead, 
and current sales keep the surplus rather low, except 
possibly in No. 1 shortleaf flooring. Drop siding 
items have shown practically no movement and there 
is a nicely balanced surplus, particularly in No. 1 
and better. Ceiling items %4x4-inch have not been 
moving so well in upper grades. There is considerable 
inquiry for the No. 2 but no surplus. There has been 
some movement of 5¢x4-inch No, 1 and better ceiling, 
of which there is a fair surplus. The No. 2 is badly 
oversold, and there is a fair surplus of No. 3, usually 
used for crating. No. 2 partition, %4x4-inch, stays 
well sold ahead. There has only been nominal move- 
ment of upper grades, stock of which are rather low. 
Bevel and. square edge siding items are showing only 
small activity. 

Molding business has been considerably more brisk 
than it has been. Finish items have been selling in 
much better volume in both B&better and No. 1 and 
C grades. 

Nos. 2 and 3 boards, fencing and shiplap remain 
rather slow, although prices are ruinously low, and 
there is a fair surplus at mills. No. 2 kiln dried 
longleaf S1S&CM stock, 6-inch, has been selling 
ahead, while sales of most other items are only about 
keeping pace with output and in some cases falling 
behind. Box shook business is showing considerable 
pick-up. Preparations are being made for coming 
truck crops. 

Stocks of No. 1 and No. 2 longleaf are very low 
and very. badly broken, though demand is inactive. 
The stocks of shortleaf dimensions are not quite so 
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Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 


VOueR 
Wood? 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading “Touch Wood!” 

This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Amevican{iimberman 


431 So. Dearborn St., CHICAGO 
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badly broken, but there has been a good movement 
of ‘this stock. The longleaf timber market remains 


- exceptionally firm, and sales are extending well ahead. 


Additional timber business can be had for the asking, 
and at excellent prices. This, of course, includes 
quite an amount of export sawn timber business. 

Lath demand remains lethargic. There is an in- 
clination to discontinue the manufacture of No. 2, 
but there has always been a good sale for this grade, 
and the price is unusually well in line with that of 
No. 1. Pine shingle business is not nearly as brisk 
as it should be, especially in the No. 1 heart and 
select heart grades. 

L. J. Hollands, traffic manager, and E. J. Hurst, 
general sales manager, of the J. J. Newman Lumber 
Co., motored to New Orleans to attend naval stores 
and export meetings there. 

King W. Bridges, assistant general sales manager 
of J. J. Newman Lumber Co., has returned from a 
visit with relatives at his birthplace, Pine Bluff, Ark., 
and enjoyed the baths at Hot Springs National Park, 
Ark. He and Mrs. Bridges motored up, finding the 
roads excellent even through the flooded territory of 


Louisiana and Arkansas, and practically all hardwood 
mills operating. 


Atlanta, Ga. 


Oct. 17.—Though southern pine sales in the At- 
lanta district- are exceptionally brisk, last week has 
witnessed a decline in total demand. There was no 
decline in output at George mills, however, for in- 
quiry from southeast retailers gives promise of con- 
tinued active demand from rural districts. The prin- 
cipal decline was in sales of B&better grades, while 
sales of No. 2 have increased sufficiently to enable 
manufacturers to advance prices $2 to $2.50 on floor- 
ing, ceiling and partition. Railroads are fairly active 
in the market for car materials and timbers. There 
is still a fair call for industrial building items. Most 
mills report an improved foreign demand, price offers 
being accepted due to the recent falling off in domes- 
tic orders. Prices of Georgia roofers are weaker, due 
to smaller mills accepting $17 to $18 for No. 2 and 
occasionally as low as $16.50. 

Ralph Taylor, formerly president of Taylor Lumber 
Co., Atlanta wholesaler, and recently with the Standard 
Lumber Co., Birmingham wholesaler, has entered the 
commission lumber business here. F, H. 
ceeds Mr. Taylor as Standard salesman. 

W. J. Yost, secretary and general manager of the 
Pine Plume Lumber Co., Montgomery, Ala.; H. E. 
Bates, manager of the company’s Winston-Salem 
(N. C.) branch, and C. E. Wysong, manager of the 
Laurence (S. C.) branch, were in Atlanta last Satur- 
day as guests of W. F. Methvin, vice president of the 
company and manager of the Atlanta branch, at the 
Georgia Tech-Alabama football game. 


Jacksonville, Fla. 


Oct. 17.—Orders for pine are coming in at all times, 
but there is no indication that the remaining months 
of the year will show any increase in demand. The 
mills are running at about 75 percent capacity and 
are making no effort to manufacture more stock than is 
readily salable. The demand for low grades is poor, 
and some of the mills are becoming embarrassed with 
the large amount of No. 2 common in shed and yard 
stocks that is being left on their hands. The upper 
grades are moving steadily, but mostly to outside of 
the State, so that the f. o. b. mill value is reduced 
considerably. The Florida yards are doing very little 
buying. Demand for timbers holds up very well. 
However, this business has just about ceased to be 
attractive, due to the struggles among the manu- 
facturers to get more than their share. Daily cuts 
in prices are reported, being brought about by the 
smaller operators. The shortleaf mills report a fair 
volume of business, but they too have been ham- 
pered of late by overproduction, even on their reduced 
schedules. 

A further reduction in cypress prices went into 
effect during last week, when all grades of finish, in- 
cluding A, B, C and D, were reduced $5 in all 
thicknesses, but clear heart was reduced $5 in only 
4/ and 5/4, there being no change in the thicker 
stock. There were no further reductions in factory 
grades, nor in common grades, the former having been 
reduced cons’derably about three or four weeks ago. 
There has been no inclination to change the price on 
common grades, as most of the stock has been moving 
in satisfactory volume. Last week did not see any 
marked difference in volume of business booked. 

Referring to the work of remodeling its battery of 
five dry kilns, now in progress, the Vredenburgh Saw- 
mill Co., Vredenburgh, Ala., has written a letter to 
the Moore Dry Kiln Co., Jacksonville, Fla., stating 
that these kilns were installed by that company more 
than fifteen years ago, and were in continuous use 
until closed down for the present remodeling work. 
Improvements being made will include a change in the 
heating system, and the addition of modern fireproof 
dry kiln doors. This remodeling work is in charge of 
the Moore Dry Kiln Co. 


Keller suc- 


SS 


Pittsburgh, Pa. 


Oct. 18.—Wholesalers report that continued favorable 
weather seems to be having a good effect on the retail 
trade, as the yards are giving them a fair volume of 
business, which is not sufficient, however, to strengthen 
prices materially. The recent recession in prices of 
Idaho white pine has invited an increase in business 
in that variety of lumber. Some items have already 
been advanced and the mills are limiting the amounts 
in filling orders for these. Sonfe localities are ep. 
joying an almost normal volume of business, while 
others are rather quiet. At points where business 
has been slowest, there is a little better feeling ang 
dealers are hopeful of improved conditions. Prodye. 
tion in both the bituminous and anthracite coal fields 
shows some increase, and many operators feel that 
all that is required to increase the demand, particy. 
larly in the anthracite field, is some cold weather. 
Pondosa and California white and sugar pines show 
a little more strength. Southern pine prices are hold. 
ing steady, with no material change in the last week. 
Some wholesalers report business in hardwoods bet. 
ter, seasonal demand being a little late this year, 
Inquiries are more numerous for all varieties of hard- 
woods, and there are indications of shortages in some 
items. The steel industry is coming into the market 
more satisfactorily, and the industrial demand gen. 
erally has improved. 

Ralph. C. Angell, of the Babcock-Angell Lumber 
Co., New York, and George Williams, of the Williams 
Steamship Line, were in the city last week conferring 
with the principals of the Babcock-Angell Lumber 
Co. relative to the operation of three steamships 
owned by the Oregon Steamship Co., of which the 
Babcock-Angell company is joint owner with the Wil. 
liams Steamship Co. 


Boston, Mass. 


Oct. 18.—Some eastern spruce producers talk of 
having received more orders for frames the last few 
days than for long past, but there is a discouraging 
note in their comment that even at $39 base price, 
the best obtainable at present, the mills find little or 
no margin of profit. Eastern spruce quotations are 
held down by the competition of large quantities of 
low cost lumber from the Coast. Merchantable spruce 
boards continue scarce and firm. Demand for lath is 
disappointing and prices are weak. Demand for both 
white and red cedar shingles is now. comparatively 
good, and white cedar shingle prices are higher and 
still trend upward. Due to over-abundant offerings 
of Pacific coast fir, some very low prices are being 
quoted. The market for oak flooring continues to 
be unsettled, and has been further aggravated by 
another decline. There is no change in southern 
pine flooring prices, and demand is slack. Idaho 
white pine is now steady at recently revised prices. 
Orders for hardwood lumber seldom embrace more 
than moderate sized lots and prices are no firmer. 
Two steamers have been discharging about 5,000,000 
feet of fir and hemlock from British Columbia, further 
increasing the heavy stocks of Coast lumber lately 
received here. Only two schooner cargoes of soft- 
woods from Nova Scotia arrived in Boston last week. 


Minneapolis, Minn. 


Oct. 18.—The enlarged buying capacity of the North- 
west today is reflected sharply in the improvement 
of shipments from manufacturers and jobbers into 
the northwestern area. The lumbermen are agreed 
that there is prosperity in the Northwest this fall. 
Salesmen for many lines are crowding into the ter- 
ritory, and the lumber industry is fully prepared to 
get its ratio. The consensus of lumbermen and their 
representatives is that it is now too late to have much 
result this fall. 

W. L. Taylor, jr., of the Wilcox Lumber Co., De- 
troit, Minn., with retail yards in northwestern Min- 
nesota, said he believed that farmers should engage 
in considerable building in the spring. 

H. K. Brooks, general manager Brooks-Scanlan Lum- 
ber Co., Bend, Ore., when here last week said the 
decline in prices of white pine had slowed up de- 
mand and made buyers cautious. 

The log input of most of the Inland Empire mills 
will not be more than 50 percent of last year’s in 
the opinion of J. G. Ballord, of the Dalkena Lumber 
Co., Dalkena, Wash., who is in Minneapolis. The 
heavy cut last year was due to the fact that much 
of the timber was damaged by fire, he said. 

Glenn W. Carpenter, of the W. I. Carpenter Lum- 
ber Co., accompanied by his wife, mother and two 
sisters, left last week for New York on a motor 
trip. Mr. Carpenter plans to stop at various dis 
tributing markets en route east. 

The Lampert Lumber Co., of Minneapolis, has an- 
nounced purchase of the lumber and fuel business ot 
O. F. Jones, Judson, Minn. The Lampert company 
operates retail yards in the Northwest. 


(Concluded on Page 74.) 
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OHN W. OPDENWEYER, for man 


E r years promi- 
nent in the cypress lumber industry in 


ouis ana, died 
k in Florida where he had been residin 


jast wee : ’ since 
retirement from business, and was buried at Prairie- 
ville, La., on Oct. 12. For many years the deceased 
was associated with his brothers, H. and Frank 


Opdenweyer, in the operation of several lumber mills. 
The three, as young men, were trained in_ their fath- 
er’s sawmill at Head of Island on the Amite river, in 
Louisiana. On the death of the father, the three 
hrothers continued to operate the mill until the timber 
was cut out. They operated a retail lumber yard on 
New Basin, in New Orleans, for fifteen years, bring- 
ing their product to the city by water. Following the 
closing down of their Amite river mill, the deceased 
and his brother Frank associated themselves with S. T. 
Alcus in the erection and operation of a_sawmill at 
Sorrento, La. The firm operated as the Opdenweyer- 
A\lcus Lumber Co. for many years until all timber 
held was cut. Mr. Opdenweyer then retired from ac- 
tive business, establishing his residence in Florida. 
He is survived by his widow; a son, John Opdenweyer, 
4 daughter, and two brothers: William H. —_ 
weyer, of Oregon, and Frank Opdenweyer, of Baton 
Rouge, La. 


ENOS SOULE RICHMOND, 72, vice-president of 
the Morgan Co., Oshkosh, Wis., and author of the 
first complete veneer door price list, died at Mercy 
hospital at Oshkosh aon Oct. 13 after a short illness. 
He had been at his desk until three weeks ago when 
illness forced him to go to the hospital. Mr. Richmond 
was born in Whitewater, Wis., in 1855, the son of 
early settlers who came overland from New England. 
He traced his ancestry back to seven members of the 
famous Mayflower company, three of the Mullins 
family, John Alden, Thomas and John Rogers, and 
Henry Sampson. He graduated from the normal school 
at Whitewater in 1878 and taught school for a time. 
Later Mr. Richmond was employed by the Esterly Co., 
at Whitewater, and then moved to Appleton where he 
became manager of a sash and door factory. He went 
to Oshkosh to take the position of head of the esti- 
mating and sales departments of the Carlton Foster 
Co. After the Appleton factory burned in 1886, and 
when the Morgan Co. absorbed the Carlton Foster 
Co., he became the vice-president of the former com- 
pany. He was active in school affairs in Oshkosh. His 
wife and three children survive. 


LEWIS K. McLAURIN, of Lachine, Que., died 
Oct. 4, at the age of 74. His death removes another 
of the older generation of lumbermen in the Ottawa 
Valley. Mr. McLaurin was born at East Templeton, 
and for many years owned, with John ieclacen 
Brockville, a mill at the former place. He was more 
directly interested in the woods operation and mill 
ends of the business. When the mill was burned 
down, Mr. McLaurin went to Montreal and for sev- 
eral years was connected with the firm of McLaurin 
Bros., founded by his father, John McLaurin, wko in 
his time was one of the prominent men of the indus- 
try. Some ten years ago he retired from active busi- 
ness and lived at Lachine until his death. Mr. Mc- 
Laurin is survived by his widow and three children: 
T. G. McLaurin, of Lachine, John McLaurin, of East 
Templeton, and Mrs. C. T. Howard, of Lachine. 

EDWARD H. SMITH, one. of the few survivors 
of the early days of lumbering in the Ottawa Valley, 
died recently at his home in Eastview, a suburb of 
Ottawa, in his 90th year. At an early age, Mr. Smith 
secured employment with one of the lumber com- 
panies and was sent up the Gatineau where he got 
his first experience in logging operations. For many 
years he was employed by various companies, and fin- 
ally he went into business for himself as a lumber 
contractor and sub-contractor. While Mr. Smith spent 
many years in the forests bordering on the Gatineau 
River, he was also a familiar figure on the Ottawa 
and there are still a number of old lumbermen living 
in the vicinity of Buckingham and Rockland who were 
closely identified with him in the old days. Mr. 
Smith is survived by two sons and two daughters, 
Henry and Thomas, Mrs. Mary Bond and Mrs. Henry 
Lavergne, all living in Eastview, Ont. 

GEORGE W. HEFFNER, president and _ general 
manager of the Heffner Lumber Co., Denver, Colo., 
died Friday, Oct. 14, at St. Josephs hospital in that 
city where he was taken a week before suffering from 
an attack of pneumon‘a. Mr. Heffner established the 
Heffner Lumber Co. five years ago. Prior to that he 
had been in the wholesale lumber business in Denver 
for nearly twenty-five years. Mr. Heffner was born 
at Watsontown, Pa., 87 years ago. The survivors are 
a son, Frederic E. Heffner. Denver, assistant general 
manager of the Heffner Co., and a daughter, Mrs. 
Frances Gale Morin of New York city. The son is at 
present at death’s door, having been ill for the past 
four months in the Colorado General Hospital in Den- 
ver. The death of his father was not made known to 
him as it was feared the shock would prove fatal. 





MILES MITCHELL, a pioneer lumberman of the 


Northwest, died Sunday, Oct. 16, at his home at 
M rere gga Minn. e was 90 years old. Mr. 
Mitchell, who was born at Oscian, Y., had been a 


resident of Minneapolis for 20 years, ever since he 
retired from active business. Prior to that time he 
was engaged as an associate member of the firm of 
Davis Shaw Lumber Co., Eau Claire, Wis. He joined 
that company in the early 70’s. He was a Master 
Mason, -having joined the Boliver lodge in New York 


as a charter member in 1862. Surviving Mr. Mitchell 
are his wife, a daughter, Mrs. B. M. Rogers, and a 
granddaughter, Janet, all of Minneapolis. 


EMMA STOVER RITTENHOUSE, widow of 

oses F. Rittenhouse, pioneer Chicago lumberman, 
and mother of Charles J. Rittenhouse, of the lumber 
firm of Rittenhouse & Embree Co., died at her home 
in this city on Oct. 15, at the age of 78. Mrs. Ritten- 
house was born in Pennsylvan'a and was married to 
Mr. Rittenhouse in 1871 in Chicago, her husband dy- 
ing in 1915. She was a member of the Arché Club 
and the Hyde Park Travel Club and was active in 
other similar organizations. Two other sons survive 
her, Edward F., of Pontiac and Dr. Walter Ritten- 
house, of San Diego, Calif. 


THOMAS J. BLACK, aged 72, a resident and 
prominent lumberman in Taylorville, Ill., for 46 years, 
died Oct. 10 in his home there after an illness of sev- 
eral months. He had been manager of the Baker Lum- 
ber yard in Cicely for 17 years until he was stricken 
last spring. He was born April 29, 1855, in Johnson- 
vi'le, Ill, and married Miss Priscilla Van Camp 
March 17, 1881. She and a niece are the only mem- 
bers of the family who survive. For 10 years before 
going to Cicely he was manager of the Alexander. Lum- 
ber Co. yards in Taylorville. 


HUGH F. SMITH, vice-president of the Standard 
Export Lumber Co., died October 12 at the family 
residence, 727 Pine Street, New Orleans, La. “< 
Smith was born in Russellville, Ky., 43 years ago 
and had been a resident of New Orleans for the past 
16 years. He was widely known in the lumber trade, 
having been associated with the Standard company 
for twenty-one years, virtually all of his business 
career. He was a member of a number of Carnival 
organizations. Surviving Mr. Smith are his widow, 
formerly Miss Rose Champlin, of Biloxi, Miss., and 
their two sons, Hugh and DuMont Smith. 


LEWIS GEHRIG, 56 years old, a prominent lum- 
ber dealer of Decatur, Ind., died Oct. 14, of heart 
trouble while repairing the roof on his home. He was 
stricken at work on the roof and fell to the ground. 
He was dead before a physician could reach the house. 
Mr. Gehrig had peatR oe sawmills and lumber yards 
at Decatur and Berne, Ind., for several years. Sur- 
viving are the widow and three children, Tillman and 
Albert and Mrs. Fred Ahr. 


WILLIAM J. WHITBREAD, 
Strand Lumber Co., Brooklyn, N. Y., died suddenly 
on Oct. 11 at his home in that city. Mr. Whitbread 
was formerly in the lumber business with his brother, 
George W. Whitbread, head of the Nostrand and 
Broadway lumber companies, of Brooklyn, and has 
been prominent in retail lumber circles in Brooklyn 
and Long Island for a number of years. He _ was 
formerly vice-president of the Nostrand Lumber Co. 


resident of the 


URIAH J. MATSON, 70 years old, died recently 
at Knoxwood, Ala. Mr. Matson was born July 14, 
1867, at Brockville, Pa. His first connection with the 
lumber industry was with the Pencka Forest Co. in 
1884. Later he engaged in the manufacture of lumber 
and bricks at Moroca Fallas, Va., and Falls Creek, 
Ala. He is survived by his widow. 


JOHN CARUTH, for many years in the lumber 
business at Brockville, Ont., died suddenly on Oct. 9, 
aged 63 years. He was born in Ireland, but had lived 
in Rrockville for 43 years. At one time he was a 
member of the town council. He was an elder in the 
Presbyterian Church, a Mason and an Odd Fellow. 
Surviving are his widow and one brother, James, in 
Ireland. 


HELEN THURSTON AYER, wife of W. B. Ayer, 
president of the Eastern & Western Lumber Co., of 
Portland, Ore., died suddenly on Oct. 17, of heart 
disease. Mrs. Ayer was widely known in social and 


philanthropic circles and as an art patron. She was 
born in aine and was married to Mr. Ayer at 
Bangor, Me., in 1884. 

E. L. HOLADAY, of Louise, Miss., died at his 
home there of heart attack, on Oct. 11 He was 


about 43 years of age, was a native of Ohio, but had 
resided in Mississippi for more than 30 years. He 
was a member of the firm of Barr-Holaday Lumber 
Co., of Louise, a prominent and valued citizen of his 
town and also a prominent Mason. 


GEORGE DEVINE PITKIN, president of the Lane 
Manufacturing Co., Montpelier, Vt. manufacturer of 
sawmill and woodworking machinery, died on Sept. 
28, at his home in Montpelier. 


Discovery of white redwood sprouts growing 
at the base of a perfect specimen of the giant 
of the forest in Mendocino County, California, 
has created a stir. Forestry experts are un- 
able to explain the freak of nature. The tree, 
which is about 75 feet high, stands in the open 
—one of the things adding to the mystery, as 
foresters say that such growths might result 
from lack of sunshine. 
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Time is Money 


You've heard it time and time 
again, but have you paid full atten- 
tion to its meaning? For exam- 
ple, are you still making window 
frames in the old fashioned way, or 
are you using the Phillips Improv- 
ed Window Frame Machine? If 
you are not, you haven't realized 
yet that time is money, for the 
Phillips saves TIME in your plant, 
thereby making you to make more 
MONEY. And it enables you to 
get MORE business, because it 
speeds up your deliveries and low- 
ers your selling costs. 


Pocket cutter, pulley mortiser 
and variety saw table in one; 
two men can work on it simul- 
taneously; no “‘fool’’ parts— 
will last for years. 





Mail this coupon for detailed information i 
the Improved Phillips. eet 


Atlas Mfg. Co., 
Dept. A-15 Orlando, Fla, 





Please give me more information about the 
Improved Phillips Window Frame Machine. 


Name. 
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Douglas Fir 


Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 


Our values will interest you. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


ee ieideg, CHICAGO pastcresin 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 


& sneered 
WALNUT SQUARES 


AND DIMENSION 


For table legs, chairs, dressers and other fur- 
niture. Clear four sides andtwoends. Cut 
to exact size affined. 


Gram-Willis Lumber Co. 


CHICAGO, ILL. 
Telephones: Franklin 3485-6 














Redwood Products 





Redwood Sales Company 
360 No. Michigan Ave. Chicago, Ill. 








WesternWood ProductsCo. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


Phone, Randolph 2000 


Builders Building, -  - CHICAGO 


Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit informatiun? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today for rates and 
Pamphlet No. 49-S. 


Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 


608 So. Dearborn Street, CHICAGO 
Eastern Headquarters: 35 So. William St., 
NEW YORK CITY 




















‘J. F. Sharp, of the H. B. Waite Lumber 
Co., Seattle, Wash., spent a few days in Chi- 
cago this week. 

George Osborne, of the 
Hardwood Co., South Bend, 
cago visitor this week. 


F. R. Linroth, manager of the Chicago office 
of the Exchange Sawmills Sales Co., spent a 
couple of days in Detroit, Mich., this week on 
business. 


H. R. Beatty, of the I. N. R. Beatty Lum- 
ber Co., line-yard operator with headquarters 
at Morris, Ill., made a business trip to Chicago 
this week. 


-James R. Andrews, of Escanaba, Mich., was 
in Chicago last week transacting business with 
some of his northern hardwood customers in 
local territory. 


Allen W. Bird, sales manager of the Cros- 
sett Lumber Co., of Crossett, Ark., was in 
Chicago this week calling on the local south- 
ern pine trade. 


M. Early, of the H. F. Early Lumber Co., 
Wausau, Wis., was in Chicago this week get- 
ting a line on northern hardwood conditions 
in local territory. 


H. S. Pinkerton, sales manager of the Willa- 
mette Valley Lumber Co., Dallas, Ore., was 
in Chicago this week calling on local distrib- 
uters of West Coast products. 


E. C. Dawley, president of the Dawley 
Lumber Co., Wausau, Wis., passed through 
Chicago on Monday of this week on his way 
to Toronto, Ont., on business. 


J. A. Mathieu, head of J. A. Mathieu 
(Ltd.), of Rainy Lake, Ont., spent a couple 
of days in Chicago this week with a view 
of sizing up northern pine conditions. 


B. C. Long, sales manager of the Mans- 
field Hardwood Lumber Co., Shreveport, La., 
spent several days in Chicago this week and 
then went to Grand Rapids, Mich., and other 
hardwood consuming centers. 


Fred H. Burnaby, president of the Inland 
Empire Lumber Co., specialist in western 
pines, left Oct. 19 for his annual duck hunt- 
ing trip in northern Minnesota, near Detroit. 
He expects to return early next week. 


J. A. Grefe, sales manager of the Underwood 
Veneer Co., Wausau, Wis., spent several days 
in Chicago last week. He reported a satisfac- 
tory volume of orders for northern hard- 
woods and a seasonal demand for veneers. 


The V. J. Euler Lumber Co., which special- 
izes in northern hardwoods, has moved its 
offices from Room 917 to more commodious 
quarters in Suite 702 of the London Guarantee 
Building, 360 North Michigan Avenue, Chicago. 


Noel Ridlon, who was formerly connected 
with the Aberdeen Lumber Co., has accepted 
a position with the Roy O. Martin Lumber 
Co., of Alexandria, La., to represent the 
company in Chicago and adjacent territory. 
Mr. Ridlon left Monday on a business trip 
to Wisconsin. 


James Manary, manager of the Manary Log- 
ging Co., Portland, Ore., stopped over in Chi- 
cago for a day last week on his return to the 
Pacific coast following an extended eastern 
business trip. He reported conditions pretty 
good in the consuming centers he had visited 
during his tour. 


James J. Johnson, of Brookhaven, Miss., rep- 
resentative for the J. J. Newman Lumber Co. 
in the Mississippi territory, left this week with 
Mrs. Johnson for a trip to Chicago, Ann 
Arbor, Mich., and other northern points, and 
expect to be present at the Michigan-Ohio State 
football game at Ann Arbor. 

W. J. Whyte, secretary-treasurer of the 
Gregertsen Bros. Co., cypress specialist, re- 
turned on Monday of this week from a 


ohn I. Shafer 
nd., was a Chi- 














month’s trip to eastern consuming centers, He 
reports business rather quiet at Present, but 
cypress consumers are expected to make some 
purchases of lumber within the next few 
weeks, 


R. O. Crozier, who for some years has been 
manager of the Chicago office of the C, D, 
Johnson Lumber Co., on Oct. 15 assumed 
charge of the local office of the Duncan Lum. 
ber Co., W. A. Pettigrove, who has been look. 
ing after the Duncan business in the Chicago 
territory for about six months, having returned 
. the company’s headquarters at Portland, 

re. 


The Frampton Tie & Lumber Co. is a recent 
addition to the lumber fraternity of Tennessee. 
This company, with headquarters at Knoxville, 
recently was incorporated and is now operating 
portable mills, cutting east Tennessee hard- 
woods and specializing in railroad material, 
The present loading points of this concern are 
Lone Mountain, Dante, Powells, Heiskell; 
Peaks, Oliver Springs, Edgemoor and Dyllis, 
Tenn. 


The Baker-Matthews Lumber Co., of Mem- 
phis, Tenn., has announced that J. W. Clifford, 
of Milwaukee, formerly with Steven & Jarvis 
Lumber Co., Eau Claire, Wis., and more re- 
cently with Upham & Walsh, of Chicago, is 
now associated with that company as exclusive 
sales representative in Wisconsin territory. Mr. 
Clifford is a native of Wisconsin and well and 
favorably known to the trade in that section. 
The Baker-Matthews Lumber Co. is represented 
in the Twin Cities and adjacent territory by 
Asa E. Peterson, of St. Paul, well known in 
the hardwood industry and a capable, practical 
lumberman. 


P. E, O’Neil of the O’Neil-Carney Lumber 
Co., Chicago, announces that his brother, Wil- 
liam J. O’Neil, has become associated with the 
company in the capacity of secretary-treasurer, 
to fill the place made vacant by the resignation 
of Charles F. Carney from the firm. William 
J. O’Neil, who is a graduate engineer and mem- 
ber of the American Society of Foresters and 
of the fraternity Sigma Pi, has been connected 
with the lumber business for the last fifteen 
years, first, for fourteen years as head of the 
Alsea River Lumber Co. at Eugene, Ore., ac- 
tively engaged in cruising, logging and manu- 
facturing. After that company cut out he went 
with the Cloquet Lumber Co., Cloquet, Minn., 
coming from that company to locate at Chicago 
with his brother. 


A. J. Peavy, president, and Randle T. Moore, 
a director of the Peavy-Wilson Lumber Co., 
Shreveport, La., were in Chicago Wednesday, 
having come up from West Baden Springs, 
Ind., where they had been in attendance on a 
regional meeting of the Chamber of Commerce 
of the United States. Mr. Peavy, who is presi- 
dent of the Southern Pine Association, con- 
ferred with L. R. Putman, merchandising coun- 
sellor of that organization, on matters con- 
nected with the new intensive trade extension 
campaign for southern pine that is about to be 


launched, and also with J. B. Baker, northern | 


sales representative of the company in charge 
of the Chicago office. Mr. Peavy reports a not 
altogether satisfactory situation in the southern 
pine market, but confidently looks for an early 
improvement. 


R. B. Allen, secretary of the West Coast 
Lumbermen’s Association, Seattle, Wash., 
was in Chicago last Tuesday on his way 
back to the Coast after a visit to New York, 
which followed his attendance upon the 
trade extension conferences held in Chicago 
last week. Mr. Allen was rather impressed 
with the possibilities for increasing the sales 
of West Coast lumber in eastern markets, 
but believes that some changes will have to 
be made in present merchandising methods 
if proper results are to be obtained. -Some 
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of these changes are now in process and prob- 
ably will develop at an early date. Before 
returning to his headquarters in Seattle, Mr. 
Allen went to Kansas City for a conference 
with representatives of some of the leading 
members of his organization. Mr. Allen is 
an enthusiast on airplane travel and expected 
to make the return trip to the Coast from 
Omaha in that way. Mr. Allen is a leading 
member of the Rotary Club of Seattle and 
while in Chicago attended the regular weekly 
meeting of the mother club of Rotary, Chi- 
cago, No. 1. 


Joins Chicago Sales Force 


Ray Shannon, who has been connected with 
the Union Lumber Co., prominent redwood 
manufacturer, for six years, most of the time 
at the mill at Ft. Bragg, Calif., recently joined 
the sales force of the Chicago office. Mr. 
Shannon is a mill representative and will cover 
the Chicago territory. The personnel of the 
Chicago office is composed of Harold P. Plum- 
mer, eastern sales manager; B. D. Dain and 
R. W. Sells, the latter making his headquarters 
in Indianapolis, Ind. 


Transferred to Chicago Office 


Elmer F. Xanten, who was formerly in the 
commission lumber business on the Pacific 
coast, with headquarters at Portland, Ore., 
and later became connected with the C. D. 


the war he enlisted in Red Cross reconstruction work 
and served with the Polish army during the Russian- 
Polish war. He came back to America and Minne- 
apolis after that and finally located in Dayton, Ohio, 
where he is now head of a hospital of nation-wide 
prominence. Mrs. Walker was the daughter of Mr. 
and Mrs. Albert F. Pultz, of Dayton. 


HOFFMAN-PRATT. Wilson Hoffman, of Adams, 
Fowler & Hoffman (Inc.), Mamaroneck, N. Y., was 
married Saturday night, Oct. 15, to Mrs. Caroline 
Pratt, of Mt. Vernon, N. Y. The ceremony was 
performed by Rev. Carl S. Weist in the First Con- 
gregational Church, Mt. Vernon. Mr. Hoffman is 
prominent in the lumber business and is a member 
of the Westchester Building Material Men’s Asso- 
ciation. 


HARDY-McQUILLAN. Announcement _was_ re- 
cently made of the merrings of Margaret McQuillan, 
daughter of Mrs. Agnes Hamilton Boyd, to George 
S. Hardy, the ceremony occurring at New Rochelle, 
N. Y. Mr. Hardy is sales representative for, the 
Pelican Bay Lumber Co. at Pittsburgh, Pa., and is 
well known to the lumber trade in Chicago, where 
was located for many years. 


| MANUFACTURER and DEALER 


Shovel-Crane as Digging Tool 


‘The “American Gopher” shovel-crane, one of the 
latest additions to the American family of shovels, 
cranes, derricks, etc., was a success from the start 
on account of its remarkable combination of speed, 
adaptability and ruggedness, according to the manu- 
facturer, the American Hoist & Derrick Co., of St. 
Paul, Minn. The machine served time at all forms 
of hard work before it was announced as a finished 

product. Throughout the 
— months of trial service it 
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“American Gopher” shovel-crane, Diesel powered, digging in clay uous 


Johnson Lumber Co., on Oct. 15 was trans- 
ferred from the Springfield (Ill.) territory to 
the Chicago office of that company. For the 
convenience of its customers in the Chicago 
territory, the D. Johnson Lumber Co., 
manufacturer of Pacific coast lumber and 
specialist in Sitka spruce, with headquarters 
at Portland, Ore., carries complete stocks of 
its products in the firm’s Chicago distributing 
warehouse located at 3802 West Thirty-eighth 
Street, and any orders and inquiries sent to 
Suite 749 McCormick Building, 332 South 
Michigan Avenue, Chicago, will receive prompt 
attention. 





Hymeneal 


KURZ-RICHTSTEIG. The marriage occurred on 
the evening of Oct. 15 at the Ridgemoor Country 
Club of Norman W. Kurz and Miss Elsa Richtsteig. 
The groom is the son of President William F. Kurz, 
of the Kurz Bros. Co., prominent wooden box manu- 
facturer of Chicago. The bride is the daughter of 
Mr. and Mrs. Richtsteig. Following the ceremony 
dinner was. served at the Ridgemoor Country Club 
to 95 guests, all relatives of the bride and groom. 
As a wedding present the happy couple were presented 
with a home at Norwood Park, the donor being the 
gtoom’s father. 


WALKER-PULTZ. The marriage of Dr. James O. 
Walker, only son of James C. alker, secretary of 
the Mississippi Valley Lumberman, Minneapolis, Minn., 
to Miss Edna Margarette Pultz, of Dayton, Ohio, 
took place at Riverdale Methodist Episcopal Church, 
Dayton, Oct. 8, and the young couple, after a brief 
trip, will make their home in Dayton. Dr. Walker 
is a graduate of the universities of Minnesota and 
Virginia and made a notable football record while in 
college. After graduation he served for a while on 
the Mayo staff at Rochester, Minn. When America 
entered the World War, he enlisted and was made 
first lieutenant in the medical reserve. Following 








proved itself to be another 
machine to uphold the 
American reputation for 
long life. 


One thing that has won 
prompt approval is the fact 
that the ““American Gopher” 
shovel-crane contains 
fewer parts than is usual 
in machines of this char- 
acter. When work was 
started on the design of 
this machine the engineers 
put themselves in the place 
of a man with a difficult 
digging job far from re- 
pair facilities and tried to 
produce a machine that 
would give the least pos- 
sible trouble due to delays 
for repairs. 


The “American Gopher” 
is equipped with contin- 
chain treads, (the 

American name for its 
crawler type mechanism) which enables it to travel 
over all types of ground, from mud to soft sand. 
The treads are flat and do not harm pavement while 
traveling over city streets. There are holes in the 
treads so that cleats can be applied when it is neces- 
sary for the machine to travel over slippery places. 
This new shovel-crane is equipped with high pres- 
sure lubrication, S. K. F. bearings and parts are in- 
terchangeable wherever possible. In order to meet 
the demand for various kinds of power the “Ameri- 
can Gopher” comes equipped for either gasoline, 
Diesel power, or electric. 

A booklet telling all about the “American Gopher” 
shovel-crane will be sent to interested parties upon 
application to the American Hoist & Derrick Co., 
63 South Robert Street, St. Paul, Minn. 


Woodworking Machinery of Merit 


The Mereen-Johnson Machine Co., of Minneapolis, 
Minn., has issued a new 72-page, 11x9-inch, catalog 
on woodworking machinery, illustrating and describing 
the company’s well known line of equipment. Among 
the various types of machines covered in the catalog 
are Nos. 205, 210 and 215 vertical resaws; vertical 
hopper feed box board resaw; No. 220 twin vertical 
band resaw; No. 195 band rip saw and extension set 
works; No. 195 combination band rip and resaw; 
No. 145 horizontal hopper-feed box board resaw; 
Nos. 18, 24 and 25 slab resaws; No. 27 splitters; 
Nos. 55 and. 60 box board edgers; No. 50 lath and 
No. 51 special edgers; No. 65 box board trimmer; 
automatic box board squeezers; box board matchers; 
equalizers; groovers; cleat notching machines; hand 
hold and recessing machines; gang rip saws and auto- 
matic cut-off saws; rip saw tables etc. 

This new catalog is attractively prepared and con- 
tains valuable information for users of woodwoorking 
and sawmill equipment, to whom a copy of the catalog 
will be sent on request to the Mereen-Johnson Lum- 
ber Co. 
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ONDOSA PINE 


is only one species of Pacific Coast woods we sell. 
Your inquiries and orders are also solicited for 


INLAND EMPIRE SPRUCE, 
FIR, LARCH AND CEDAR 


Telephone Central 5691 


INLAND EMPIRE 
LUMBER Co. 


FRED H. BURNABY Suite 1026 Conway Bidg. 
FRED L. LEIDINGER CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





WHITE STAR LUMBER COMPANY 
811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Mazoefacturers of HEMLOCK and CEDAR 
Sales nts for Redwood Manufacturers’ Co., and 
“I.F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 
White Pine — Yellow Pine 
Hemlock, th and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., : - CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2165 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, IIl. 





KILN DRIED AND AIR DRIED 


Englemann Spruce 


We own Superior Spruce Mill Stock, 
Whire Sulphur, B. C. 
Werepresent Nicola Pine Mills, Ltd , Merritt, B.C. 


Paul Miller Co., *° <7,t28s" 


Telephone, Main 0276 
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Every Lumberman 
Should Have This Book 


x “Tote -road and 
Trail,” the new vol- 
ume of verse by Mr. 
Malloch now ready 
for delivery, is the 
most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 

No book of verse 
will afford a lum- 
berman or logger 
greater joy, or serve as a more welcome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in clota, gold stamped, and witk gilt top. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50, 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 








TOTE-ROAD 
AND TRAIL 


A. 








DOUCLAS MALLUCH 
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The 
Freight Bill 
is the same 


es 


It costs just as much to ship a car of poor lumber as it 
does to ship a car of good lumber. 


It costs just as much to take it away from the car, to 
handle it in the yard, and to haul it to the job. And then 
there’s additional expense in bringing back the rejected 
pieces from the job and sending out other material. 


Poorly manufactured and poorly seasoned lumber never 
made a profit for the mill owner, the retailer, or the con- 
tractor, and it certainly is no benefit to the man who is 
trying to build a permanent home. For a building that 
will cost less. and last longer— 


Sell them Peavy Pine Products and Satisfaction. 
Mills Nos. 19, 28, 29 and 40. 


Peavy WitsonLumser Company INc. 


Manufacturers of 






and 


Saiuet Lear YELLOw PINE 
Shreveport , La. 


SALES AGENTS FOR: 


Peavy-Byrnes Lumber Co. Peavy-Wilson Lbr. Co.. Inc. Peavy-Moore Lumber Ce.. Inc. Peavy-Moore Lumber Co., Inc. 
"Emad. Louisiana Peason, Louisiana Deweyville. Texas Texia, Texas 


BRANCH OFFICES: 


CHICAGO: FORT WORTH: NEW ORLEANS: 
1966 Conway Bids. 200 Texas Nat'l Bank Bids. 411 New Orleans Bank Bidg, 


PHILADELPHIA: 1203-04 National Bank of North Philadelphia Bidg., 370! N. Bread St. 





Every stick of 1” and 2” lumber that we manufacture 
is scientifically steam kiln dried 
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News Letters 


(Concluded from page 70) 


Warren, Ark. 


Oct. 17.—This week there has been a somewhat 
heavier demand for Arkansas soft pine than for the 
last few weeks, but the increase is not large, Or. 
ders for the most part have been for mixed cars 
for dealers, a few straight cars of yard items being 
placed. The mixed orders have not carried as large 
a percentage of upper grades as the mills would like 
to ship. Some floorings have been moving, but jn 
limited quantities. Inquiries from the dealers haye 
been increasing. Industrial inquiry has been disap. 
pointing and inquiry for car stock has been slow, 
Production this week has been normal. Some mills 
are operating on a 5%-day week, while others cop. 
tinue on a 6-day week. Shipments have been op 
a parity with new business, both being slightly 
under production. Stocks at most mills are increas. 
ing to some extent, but those of yard items especially 
are broken. Labor supply is plentiful and cars are 
easily available. Small mill production continues on 
the same levels as during all the summer, but the 
output for the last few months was considerably un. 
der the average for several years, because of scarcity 
of timber and the unfavorable market. 


Laurel, Miss. 


Oct. 19.—City demand for southern pine continues 
somewhat slow, while country dealers are buying good 
quantities of yard and shed stock. A notable fea- 
ture of the week was that buyers insisted on quick 
shipment, and expressed some disappointment over 
inability to get mixed cars promptly, though the mills 
are doing everything possible to facilitate the move- 
ment. No orders are being placed for delayed ship- 
ment. Local mills have very little surplus stock. 
Prices are unchanged, the following being representa- 
tive of the local market: 1x4-inch B&better flat grain 
flooring, $40@43; 1x4-inch No. 2 common flooring, 
$19@20; 1x8-inch B&better kiln dried, $50; 1x6-inch 
No. 2 common, $21; 2x4-inch, 16-foot No. 1 common, 
$27; 12x12-inch, 20-foot and under No. 1 longleaf 
timbers, $43. There has been some increase in foreign 
demand, but practically no change in export prices. 
Thirty average timbers continue firm at $45@47, port. 
Extra price schedules range from $87.50 to $92, port. 


Houston, Tex. 


Oct. 18.—The sudden change for the better in the 
southern pine situation during the last week has 
brought smiles to the faces of lumbermen generally. 
The shift for the better is attributed to the new rail 
ra‘es on shipments from Texas mills to Texas points, 
which became effective Oct. 15. While there has been 
no appreciable effect on hardwoods, the hardwood men 
are hopeful and confident that they, too, will soon 
be filling more orders. The extra business thus far 
has been for assorted yard stocks ordered chiefly by 
Texas retail yards. Export timber business is splen- 
did. Prices on the whole are firm. 

The Enochs Lumber & Manufacturing Co., Jackson, 
Miss., one of the largest millwork concerns in the 
South, has established a branch office at Houston in 
the Second National Bank building. Earl J. Evans 
is in charge. The Houston branch office will specialize 
on large industrial jobs and sell direct to the con- 
tractor. Mr. Evans territory will be all of Texas. 

A pretest has been filed with the Interstate Com- 
merce Commission by the Vaughn Lumber Co., of 
Houston, against the proposed increase in freight 
rates contemplated in A. C. Fonda's I. C. C. 234, by 
the provisions of which numerous and substantial in- 
creases and cancellations of interstate rates between 
Houston and various eastern Texas points would 
become effective on one day’s notice. 

Wm. Cameron & Co. have opened new yards at 
Midland and South Plains in western Texas. The 
Cameron & Co. headquarters are at Waco. 

The W. H. Norris Lumber Co., of Houston, has 
rebuilt the plant of the Tri-County Lumber Co. at 
Girard, Tex., one of ‘its several branches. 


Philadelphia, Pa. 


Oct. 19.—The R. A. and J. J. Williams Co. is 
preparing for its final moving from the old yard 
at 22nd and York streets to the new 5-acre yard at 
72nd and Eastwick Avenue. Although most of the 
stock has been removed to the new site, the office 
building and garage are just now being completed. 

H. W. Warren Keely is being heartily welcomed 
back to Philadelphia after his three year sojourn in 
the South. Mr. Keely left Philadelphia for Asheville, 
N. C., three years ago to regain his health, and has 
just resumed business in the city. 

Howard Ketcham, prominent city lumber dealer, 
has completely recovered from his recent operations 
for tonsilitis at the Lankenau Hospital and is back 
to business again. 
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PHILADELPHIA PRICES 


philadelphia, Pa., Oct. 17.— Wholesale prices 
secured from authoritative sources exclusively 
for the American Lumberman are as follows: 
Southern Pine, Merchantable—1905 
(Steamer Delivery) 


9x4” and 4x4”....$44.00 1LOx10” .........0- $49.00 
3x6” and 6x6”.... 42.00 DE” pcmeinasaas 58. 
38”, 4x8" and GET cackcctense 56.00 
 jngeiexs 43.00 8x14" ........006 68.00 
— eagReegeTees 50.00 14x14" ........00e 65.00 


Lengths 22 to 24 feet, add $2. 
Each 2 feet additional, add $1.00 to 32-foot price. 
Each 1 foot over 32 feet, add $1. 
qongleaf Pine Flooring, 25/32x2%-inch Face 
(Rail Delivery) 


th paetettetgencgngetrotenes oer: 74.00 
oe flat ¢onen * POTTTITITTTTTT TTT 54.00 

1 com. sap flat.....ccccccccccccccccevers 44.00 
> 2 com, Sap flat.......eeesceccececccccees 25.00 
No. 8 com. sap flat.....-..ccccceccccccsccers 19.00 

Air Dried No. 2 Common Roofers 
1x6", Wx5%4~.--0- $26.50 1x10”, %x 9%....$27.50 
1x8", 34X7%4.0.-+- 27.50 1x12”, 34x11K%.... 27.50 
ghortleaf Dimensions, 848, %-inch Scant, 10- 
to 16-foot 
Saar a ea $29.50 
Ox6" .cccccccccece SP MEE © ws.c0d-mensiey'e 31.00 
Gx” .ccccccccccce 28.00 
North Carolina Pine Flooring 
No. 2&btr. No.3 No. 4 

x24” rift .....-eeeeeee $74.00 an. .aaees 
x2” BS wccieidcnccss 52.00 41.00 $25.00 

Kiln Dried North Carolina Roofers 
1x 67, HK SH ncccccccccccccccvccccccccccces $29.00 
Ix 8”, 34X TH cccccccccccctcccccccccccccecece 0.00 
1x10”, %4x 914 phadeds+tnenanetbeknweswelahee 81.06 
WES”, BILGE ccccccccccccccccccccccesecoes 38.00 
##-incu thick, $1 more 

Red Cedar Bevel Siding 

ie", GORE ccccecccccccconsesosoesececoces $42.00 
Be O", GRE ccccccccccececvcetestesoctocees 62.00 
SEND”, GIET 0 cicrcsccsvcccevececsccesoeseee 69.00 


Maple Flooring f.o.b. Philadelphia 
BRx2QYlgex2% 


Ee a. eer $82.50 $88.00 
MPMA Second claes.....ccccccscces 74.50 78.50 
TPA. Thied CHAM, 2. cc cssvsvesvcss 52.50 58.50 
Pondosa White Pine Dressed 

. No.2 No.8 

i” ~~ tessa dikes $ 67.50 $57.50 $44.25 $36.75 
i” clvevsacemeene 72.50 62.50 41.25 88.26 
i #bbéckocwvas see 72.50 62.50 41.25 88.25 
ET  ~weakecimeigow-eniienet 82.50 72.50 41.25 88.25 
a dstveutihwaskons 97.50 87.50 44.25 89.25 
WD ORE UDP. ccocccece 102.50 92.50 48.25 438.25 

Lath, 4-foot No. 1 

DI stccvesentoenaneed $6.75 c.i.f.—$7.25 delivered 
DP cccranenveeeesnn 5.15 c.i.f.— 5.75 delivered 





For Editorial Review of Current Market Con- 
ditions See Page 31 


*saeaaaaneaaaeaeer 


NORTHERN PINE 


MINNEAPOLIS, MINN., Oct. 18.—There has been 
a somewhat noticeable increase in the buying of 
northern pine in the last week, following announce- 
ment of a downward revision in prices. Manufactur- 
ers, however, say that most buying is for current 
needs. Railroads are buying more freely. 


BUFFALO, N. Y., Oct. 19.—The northern pine 
market shows a fair amount of firmness, owing to the 
fact that mill stocks, as well as those in the whole- 
sale yards, are considerably broken. It is expected 
that buyers are likely to have difficulty in getting 
their orders filled this winter if they insist on cer- 
tain grades and thicknesses. The low grades are 
holding their own in price. Strength is given to 
some of the upper grades by the lack of former 
competi#ion from other woods. 


EASTERN SPRUCE 


BOSTON, MASS., Oct. 18.—The most encouraging 
recent feature noted in the eastern spruce market 
had been a moderate improvement in demand for 
frames. Some producers state their orders the last 
few days were larger than for several weeks pre- 
viously. Prices are described as unsatisfactory, due 
to the competition of low cost lumber from the West. 
Frames remain at $38@39 base, and narrow random 
at $82@338. Boards are very quiet, but offerings 
of dry boards are light and prices are well held. Lath 
are rather dull and quotations a little weak. 


HARDWOODS 





back 


CHICAGO, Oct. 19.—The feature of the northern 
hardwood: market is the demand for low grades, par- 
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“As far as we are concerned 


NO OTHER PLANT 
THAN NATALBANY NEED 
MAKE FLOORING” 


said a Kentucky retailer. 


He went on something like this: “NATAL- 
BANY flooring is the same today, yesterday, 
last year and next year. It’s always uniform, 
always dependable. We don’t intend to buy 
any other.” 


Perhaps one of the reasons for NATALBANY 
flooring and other products being so uniformly 
good is the instruction we give our shipping 
clerks that “the best graders you can get are 
the right graders.” 


These graders, on the job year after year, have 
learned that the customer must be satisfied, 
that “good enough” isn’t quite good enough— 
every piece must be absolutely correct. 


Another reason for our flooring being particu- 
larly dependable is Clarence Humes, flooring 
grader at our Norfield plant. He has been on 
that one job for fifteen years. He has satisfied 
us, he has satisfied that Kentucky dealer, and 
he has satisfied thousands of other customers 
all over the United States. 


Do your customer a favor and sell him some of 
that NATALBANY flooring. It’s safe as buy- 


ing sterling. 


Mills 71-72-73 on the Illinois Central Mainline 


NATALBANY 


LUMBER COMPANY, LTD, 
OF FICE 


LOUISIANA 


MEMBER SOUTHERN PINE ASSOCIATION 





8,000 cars a year of long and short leaf Southern Pine 
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The Stevens Is Chicago Headquarters 
for Lumbermen 


“I am delighted with the treatment which The Stevens has shown the Associ- 
I am also amazed at the ease with which you handle large crowds. 
The Association was very much satisfied in every way.” 
John M. Gibbs, Manager Trade Extension Department, 
National Lumber Manufacturers Association, Washington, D. C. 








ties to meet every call he may make. 


such immense proportions as the Natio 
vention he would find The S 


ing moving pictures. 


greatest hotel value. 


Fixed- Price Meals 


JAPANESE LUNCH ROOM 
Breakfast 45c Luncheon 65c 


COLCHESTER GRILL 


Sunday Dinner $2.00 
OAK ROOM 


Sunday Dinner $2.00 
MAIN DINING ROOM 
Luncheon $1.25 


A la carte service is ilable in all t 





at all meals 





3000 
tside Rooms Centrally located, Hotel 
oa ae La Salle, under Stevens 
3000 


Private Baths 


ie is a source of satisfaction to the traveler execu- 
tive to know that the hotel he patronizes has facili- 


Should he or his company choose to stage an exhibition of 
mal Sa 


fety Council con- 
tevens ready with its Exhibition 
Hall of 35,000 square feet, its Grand Ballroom in which the 
world’s largest banquet has been served, its 1200-seat theater, 
its numerous smaller exhibition rooms and unequalled facili- 
ties for handling displays producing lighting effects or project- 


Whatever your exhibition, convention or meeting needs, The 
Stevens provides the most efficient facilities—at rates that have 
made the world’s greatest hotel famous for giving the world’s 


Dinner $1.00 


Breakfast60cand75c Luncheon 85c Dinner $1.50 
Breakfast 60cand 75c Luncheon 85c Dinner $1.50 


Dinner $3.00 per person 


THE STEVENS 


CHICAGO 


Michigan Boulevard, 7th to 8th Streets 
Ernest J. Stevens, Vice-President and Manager 


in 2 


management has for 
many years been recog- 
nized as the standard 
of excellence in modern 
hotel service. 





Extra Value without Extra Cost 


Number Single Double 


Number Single Double 
of Rooms Rate Rate 


of Rooms’ Rate Rate 


263 $3.50 $5.00 278 $6.00 $ 9.00 
1242 400 600 181 7.00 10.00 
943 5.00 7.50 93 10.00 15.00 











ticularly Nos. 2 and 3 common, which are moving 
quite freely to box factories and industrial consum- 
ers. Automobile plants are taking a little thick elm 
and maple. The call from furniture factories is slow. 
Flooring maple stocks are broken, due to brisk demand 
from flooring manufacturers. Prices remain about the 
same. In southern hardwoods, all grades of cotton- 
wood are moving fairly well, especially No. 2. There 
is some call for plain sap gum and quartered red and 
sap gum, but demand lacks snap. 


ST. LOUIS, MO., Oct. 17.—Demand for southern 
hardwoods fails to show an improvement. It is often 
necessary to shade prices in order to sell. There is 
a fair demand from planing mills for FAS plain 
red oak, FAS sap gum and FAS tupelo, and from box 
factories and industrials for low grade stock. The 
automobile body demand has eased off, while the buy- 
ing from furniture factories and flooring concerns is 
limited. Thick elm continues scarce. Red gum and 
maple are quiet. 

CINCINNATI, OHIO, Oct. 18.—The hardwood 
market is about steady, with prices weak but un- 
changed. Orders files are light, as buying is for 
immediate requirements only and generally of single 


carlot or mixed-car lots. Few items are scarce. Car 
supply is more than ample. 


HOUSTON, TEX., Oct. 18.—There has been little 
if any improvement in the hardwood situation. There 
have been a few more inquiries of late that are taken 
as a favorable sign. 


BUFFALO, N. Y., Oct. 19.—The hardwood mar. 
ket is slow, with little, if any, recent improvement 
noted. The industrial plants are taking stock only 
as the need arises, and some are not particularly busy. 
The automobile situation has been unsettled for some 
time, and when it clears up a much better market 
is looked for. No particular change in prices in the 
leading woods is announced, but competition is keen 
and some concessions are occasionally made. 


FIR, SPRUCE, CEDAR 


CHICAGO, Oct. 19.—The demand for fir in local 
territory is slow and prices are rather soft. Retail 
yard orders are confined mostly to mixed cars to round 
out stocks. Mill reports indicate that domestic de- 
mand lacks snap, and that the export volume is below 


— ot 
expectations. Engelmann spruce is in fair. request 
in Chicago territory at steady prices. 

SEATTLE, WASH., Oct. 15.—Fir lumber is quiet 
The Atlantic coast is plentifully supplied. California 
is unchanged from the sluggishness that has Prevailed 
for weeks. Business with Japan is increasing to a 
slight degree, and steamer rates are a little firmer, 
There is an easy situation with respect to domestic 
Steamer space. The rail trade is easing off in volume 
to some extent, with prices apparently holding, 


Locally, the market is fairly strong, on a low price 
basis. 





NEW YORK, Oct. 19.—Big supplies of fir have 
been landed in the local harbor within the last ten 
days. Sales are less than at this time last year, 
Some wholesalers said today that fall business would 
be at least 50 percent under that of a year ago. 


BALTIMORE, MD., Oct. 17.—It does not seem 
practicable for the sellers of fir to mark up their 
figures, because they would thereby increase the com. 
petition from other directions. Fir distributers are 
conservative in making commitments. Stocks are 


ample, even though receipts have. been curtailed 
appreciably. 


KANSAS CITY, MO., Oct. 18.—Fir is being 
bought strictly for immediate requirements and the 
volume of orders is somewhat smaller than it was, 
Prices are weak and there is strong competition for 
every order that is offered. 





LOS ANGELES, CALIF., Oct. 15.—The Douglas 
fir market shows very little change. Several whole. 
salers report that commons are quite as strong as 
they were two weeks ago, with vertical grain flooring 
and clears remaining firm. Retailers say their stocks 
are gradually increasing and all are well supplied, 
Retail prices are firm. 


CYPRESS 


CHICAGO, Oct. 19.—Local demand for Cypress is 
confined mainly to fill-in requirements of both retail- 
ers and industrial consumers. Mill stocks are well 





Lumberman would like to invest and 
become active in going lumber business. 
If you are ready for expansion, but lack 
the capital or the proper partner, your 
surest bet is to consult the Want Ads. It’s 

the meeting place of lumbermen. 





assorted as a general rule, and prices hold on a steady 
basis. 


ST. LOUIS, MO., Oct. 17.—Local observers report 
that both inquiries and orders for yellow cypress are 
few. Some mixed car business is coming from rural 
yards, as farmers are ready to start repairing, while 
box factories are interested in Nos, 1 and 2 common 
cypress. Not much stock is moving to wholesalers. 
Prices are unchanged. Red cypress continues to move 
in about the same volume as for the last two weeks. 


HEMLOCK 


CHICAGO, Oct. 19.—There is a good demand for 
northern hemlock from the country yards, and quota- 


tions are steady at $4 off the Broughton list. Mii! 
stocks are low. 


NEW YORK, Oct. 19.—Western hemlock is selling 
poorly. There seems to be even less demand for 
eastern stock. Price levels are being maintained. 





BOSTON, MASS., Oct. 18.—Eastern and northern 
hemlock are without change. Offerings of dry lumber 
are quite moderate and few sellers will concede even 
when encountering stiff competition. from the Coast. 
Eastern clipped boards are $31@32; northern clipped, 
$31, and random are $30. It is only occasionally now 
that a seller will take $31 for really desirable dry 
boards clipped to eastern lengths. Heavy offerings of 
transits from the Coast continue to depress western 
hemlock and the situation continues to be very unsatis- 


factory. 
WESTERN PINES 


CHICAGO, Oct. 19.—Sash and door interests are 
in the market for fair quantities of California white 
pine, mill stocks of which are in good assortment. 
Prices have firmed up a little from the basis ruling 
several weeks ago. Demand for Idaho and Pondosa 
pine is not very brisk at the moment, but local dis- 
tributers expect a pick-up in orders shortly. 





SAN FRANCISCO, CALIF., Oct. 15.—Pine de- 
mand has been sustained through the week, with slight 
advances reported in individual grades and _ sizes. 
There has been an increased movement of shop and 
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factory grades, especially in the rail trade. Retailers 
report business normal, some saying that volume has 
increased. Prices in general are steady. 





NEW YORK, Oct. 19.—The situation in Idaho 
pine is less satisfactory than it was a week ago. 
Prices have not exactly sagged, but there was a pro- 
nounced weakness in the market. Pondosa was firmer 
than Idaho. Supplies are light. 


BUFFALO, N. Y., Oct. 19.—The demand for the 
California pines is called rather quiet, with buying 
limited to small lots or to mixed cars in most cases. 
Clear sugar pine and shop lumber are showing some 
scarcity, and prices seem likely to remain firm. Some 
mills are closing down early this year and the deter- 
mination is expressed to hold lumber until next 
spring for better prices. Idaho pine is rather weak. 


KANSAS CITY, MO., Oct. 18.—Purchases of west- 
ern pines are almost wholly by the industrial con- 
sumers at present. Yard demand is very slow and 
scattering. Prices are reported weak on practically 
all items. 


LOS ANGELES, CALIF., Oct. 15.—The California 
white and sugar pine market has shown some im- 
provement in all sections. There is a good demand 
for commons and shop, and the upper grades are 
moving well. Prices are better, especially in upper 
grades. Stock conditions at mills are reported satis- 
factory, with production for 1927 well under that 


for 1926. 
REDWOOD 


CHICAGO, Oct. 19.—While redwood demand is 
somewhat below the seasonal volume, retailers and in- 
dustrial consumers are placing orders for fair quan- 
tities. The yard buying is confined mostly to imme- 
diate requirements. Mills generally have a pretty 
good stock of clears, but A grades are not in over- 
supply and there is a shortage of B grades. Prices 
remain on a steady basis. 





SAN FRANCISCO, CALIF., Oct. 15.—There has 
been a slight slump in demand for redwood during 
the last fifteen days. Prices, however, are steady 
and mills report stocks badly depleted in a number 
of grades. Retail business here is normal. Export 
demand fell off slightly during the week, with charter- 
ing below normal. The outlook is good. 


LOS ANGELES, CALIF., Oct. 15.—The redwood 
market continues good and during the last two weeks 
has shown some improvement. Prices are firm. 
There is still a scarcity of the lower grades, with 
demand for uppers fairly active. The eastern market 
is more active, with the export market about normal. 
Retail prices are firm, and the demand for most 
items very satisfactory for this time of year. 


SOUTHERN PINE 


CHICAGO, Oct. 19.—Retail demand for southern 
pine is quiet, but there is some inquiry from industrial 
consumers. Railroad inquiries are becoming more 
numerous. Prices show a softening tendency due to 
the fact that demand is not keeping up with produc- 
tion. Prices have eased off to some extent. Retail 
stocks in Chicago territory are somewhat low and 
broken, which would indicate a pretty good demand 
later in the month. 


ST. LOUIS, MO., Oct. 17.—There’ is a slightly 
better tone to the southern pine market, as buying 
has improved throughout the list. The rural trade, 
which has been quiet, has bettered and the city yards 
are continuing their activity. All shed items, includ- 
ing flooring, finish and yard items such as boards 
and dimensions, are participating in the movement. 
There are no outstanding items. The increased busi- 
ness has not been of sufficient volume to boost prices. 


KANSAS CITY, MO., Oct. 18.—Southern pine de- 
mand fell off some last week and there was a further 
showing of weakness in prices. There is some talk 
here that, rather than extend their stocks much 
further, the mills will begin to restrict output until 
the demand is ready to catch up again. The big 
manufacturers report a fair export demand for lum- 
ber and timbers, but domestic industrial demand is 
slow. 


BOSTON, MASS., Oct. 18.—The southern pine 
trade is rather dull and prices are not at all firm. 
Retailers are limiting their orders and they frequently 
secure some concession. Flooring is being offered at 
quite attractive figures without arousing much interest. 
Quotations, 1x4-inch: B&better rift, $70@85.50; C rift, 
$54@75; B&better flat, $45@50. Very nice Bk&better 
rift longleaf 1x4-inch flooring is offered at $76@78. 
Partition is quiet at $45@50 for B&better 11/16-inch. 
Roofers are $29.50 for 8-inch air dried, and $34@35 
for kiln dried Alabama stock. 


HOUSTON, TEX., Oct. 18.—Orders for assorted 
yard stocks have been flocking in the last week at 
a surprising rate, and the price is growing firm for 
the first time in several weeks. The new rail rates 
are given credit for the change for the better. Export 
business is splendid. 


SHINGLES AND LATH 


CHICAGO, Oct. 19.—White cedar shingles are mov- 
ing freely to country retail yards. Quotations: Ex- 
tras, $4.40; standards, $3.40; sound butts, $2.85, Chi- 
cago basis. Demand for lath is rather quiet and prices 
are weak. 





SEATTLE, WASH., Oct. 15.—Red cedar shingles 
appear to have reached the peak price, with XXXXX 
and perfections fairly steady and ordinary clears 
quite soft. Evidently the growing preference for 
high-grade stock accounts for the slackening in de- 
mand for clears. The mills are running steadily. 
Shingle cedar is steady to firm. 


MINNEAPOLIS, MINN., Oct. 18.—Demand for 
quick shipment of balsam lath, bought earlier in the 
year, is crowding wholesalers and manufacturers. 
Jackpine lath are moving rather slowly. No. 1 mixed 
pine lath are down 50 cents. Balsam lath now are 
unobtainable. The market on red cedar shingles is 
stationary. Buying is slow. Clears are selling at 
$2.50 and stars at $2.20. 


NEW YORK, Oct. 19.—Eastern spruce lath are 
selling at least $1 under normal prices, and stocks are 
over plentiful. West Coast shingles are abundant, 
but prices quoted by distributers remain unchanged. 
Bargains are easy to obtain. 





KANSAS CITY, MO., Oct. 18.—Shingles have 
shown further weakness in the last week. While 
quotations have been higher, most sales of clears have 
been made around $2.30. Stars are not plentiful and 
are quoted at $2.15. The demand for lath has been 
falling off. There is very little call for cedar 
siding. 


HOUSTON, TEX., Oct. 18.—Shingle business is 
still slack. Lath are moving slowly at $2.75 for 
No. 1, and $1.75 for No. 2 mill basis. 


BOXBOARDS 


BOSTON, MASS., Oct. 18.—The boxboard market 
is featureless and not very active. There has been 
a seasonal decline in packages for farm products and 
output of canning factories. Some new business is 
coming from various industrial consumers. The out- 
look for the next few months is generally regarded 
as fairly satisfactory. Stocks of dry box lumber in 
first hands are not so excessive as they have been 
in some past seasons, and prices keep about steady. 
Round edge white pine boxboards, inch, are $27@29. 


CLAPBOARDS 


BOSTON, MASS., Oct. 18.—Builders are calling 
for clapboards in limited quantities but there is a 
fair aggregate of business. Retail yards are gener- 
ally carrying light stocks. This conservative buying 
policy is encouraged by prompt deliveries from ample 
wholesale stocks of redwood, red cedar, western 
spruce and California pine clapboards, these being 
sold at attractive prices. Eastern spruce and native 
white pine clapboards are scarce and firm. 


Timber Land Sales 


DULUTH, MINN., Oct. 18.—Timber on about 30,- 
000 acres of State-owned lands with an estimated 
value of $384,587 will be offered for sale by auction 
at the State capitol, St. Paul, on Monday afternoon, 
Oct. 31, by Ray P. Chase, State auditor, according 
to announcements. Cruisers estimate the timber to 
run about 75,000,000 feet, of which about 40,000,000 
feet is to be sold on the basis of measure while the 
rest consists of pulpwood, post and tie timber, to be 
sold in_ cords. The lands lie in St. Louis, Itasca, 
Crow Wing and Koochiching counties on 77 tracts. 
Strict cutting regulations are laid down and bids are 
to be made on a percentage basis above the ap- 
praised value given by State employees. 


JACKSONVILLE, FLA., Oct.. 18.—Announcement 
has been made of the sale of 5,500 acres of timber 
lands in Jasper County, South Carolina, to O. H. 
Lowther of Atlanta, Ga., by the Huggins Bros., of 
Oliver, Ga. he consideration involved is said to 
have been $151,000. The transaction covers several 
timber tracts in the vicinity of Gillisonville, S. C., 
which have been for some time worked by turpentine 
interests. It is understood that Mr. Lowther will 
continue these operations. 

MONTEREY, VA., Oct. 17.—The United States 
Lumber Co., of Parkersburg, W. Va., bought lands 
here at a price of $250,000. The sale included about 
14,000 acres of timber land in fee, and 4,000 acres 
of timber, making about 18,000 acres in all. 








Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a for two consecutive weeks. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be 
under heading Too Late to Classify. 


























ATTENTION 
LARGE MANUFACTURERS AND SALES 
AGERS 
Want connections with large, well equipped and 
financially responsible manufacturer or individual 
for increased operation of old established cen- 


trally located concentration, consignment, and 
milling in transit yard handling all kinds of yel- 


low pine and fir stock, long dimension, heavy 
timbers, and hardwoods. Present annual sales 
$1,000,000, can easily be increased 50%. Rare and 


safe .opportunity for responsible parties wanting 
increased sales. 
Address “P. 106,” care American Lumberman. 





IT WORKS 
BOTH WAYS 


Helping those who want or have some- 
thing to sell. We are constantly receiving 
letters from advertisers who use the clas- 
sified advertising department of the Amer- 
ican Lumberman when they want anything 
or have something to sell—telling of the 
good results received. 


You can get it or sell it by advertising 
in the Wanted and For Sale Department 
of the American Lumberman. 
Send your advertisement to the “Greatest 
Lumber Newspaper on Earth” 


AMERICAN LUMBERMAN 
431 S. Dearborn St. 
Chicago, Illinois. 





WANTED: EXPERIENCED MAN 
Capable of taking complete charge of Planing Mill 
doing approximately $100,000.00 retail business a 


year, turning out stock and odd millwork. Must 
be able to do detailing and billing. Estimating 
experience preferable. Real opportunity. State 


experience and salary expected in first letter. 
Address “P. 101," care American Lumberman. 


ESTIMATOR & DRAFTSMAN 
Need man able to make minor blue prints and 
list material from architect’s drawings. State age, 
experience, nationality, religion, and salary expect- 
ed. Good opening retail yard 25 miles from Chi- 





cago. 
Address “G. 103,” care American Lumberman. 





Manufacturers’ monthly magazine 
mentioned many mighty men main- 
taining meritorious Mister McShan's 
methodically managed mammoth 
modern mill manufactures mag- 
nificent material making multitudin- 
ous majestic mansions. 


Robert Cofield, McShan, Ala. 
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LUMBER SALESMAN 
Yor Chicago retail yard handling white pine indus- 
trial trade, mostly box and crating. Gentile pre- 
ferred. State experience and whether now em- 
ployed. Address or call MANAGER, 1814 North 
Central Park avenue, 


WANTED—A THOROUGHLY COMPETENT 
Up to date retail lumber manager for a large yard 
in a town of over 35,000 people and which is 
highly competitive. Do not want anyone who can 
not produce and make money. 
Address “P. 122," care American Lumberman. 


WANTED 
A man who can draw plans, draw off material 
from plans and figure the total contract. State 
experience and salary wanted. Forty miles (40 
mi.) from Chicago. 
Address “L. 105,"" care American Lumberman, 








Modern maids make many model 
men miserable, method misplacing 


mistletoe, making man mortgage 


mahogany mill. 


Lloyd A. Milliken, Owosso, Mich. 


Hustling commission salesmen to sell genuine soft 
textured TUPELO Gum Boxing and Crating Lum- 
ber; also Moulding and Trim; especially need a 
good man in the Cities of St. Louis, Mo. and Cleve- 
land, O. to sell Moulding and Trim. Liberal com- 
missions. 
Address “G. 108,” care American Lumberman. 
WANTED 
Active Commission salesmen in middle-west, cen- 
tral and eastern states, who know how and where 
to sell high-class Sitka Spruce Factory stock and 
Clears. Goud commissions. 
Address “H. 114,” care American Lumberman. 


WANTED—SALESMEN 
On a commission basis to sell N. C, Pine, yellow 
pine and cypress lumber. Prefer experienced sales- 
men with established trade located anywhere 
Va., W. Va., Md., Pa.. N. J., N. ¥., Conn., and Mass, 
Address CLYDE EBY, New Bern, N. C. 


WANTED SALESMAN 
Man capable to sell and call on contractors and 
builders in Calumet region for a lumber, millwork 
and building material company. Exceptional propo- 
sition to the right man. 
Address “‘M. 127,"" care American Lumberman. 


WANTED—SALESMAN 
Young man to represent Yellow Pine Manufacturer 
selling to retail dealers in territory adjacent to 
Chicago in Illinois, Indiana, Michigan and Ohio. 
Address *“‘P. 110," care American Lumberman. 


WANTED—LUMBER SALESMEN 
For Northern lowa and Northern Iilinois territory. 
Experience necessary. One acquainted with above 
territory preferred, 
Address “K. 115,” care American Lumberman, 
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COMPETENT ACCOUNTANT AND 
OFFICE EXECUTIVE 
Thoroughly experienced in modern lumber account- 


ing, credits, income tax, financial reports etc., ip 
up to date form Successful in handling large 
force and fully qualified in general office manage- 
ment. Age 42, perfectly clear record and well 
Known in the tumber industry. Now executive 
with large Western Lumber Manufacturing Com- 
pany but for sound business reasons desire change. 
AddArees “HH 182." care American tLumberman 


PLANT SUPERINTENDFNT 
Wants position Jan. 1 anywhere. Thoroly familiar 
with fast feed electric machines, also kiln ex- 
perience. Can maintain power plant including 
generators. Prefer electric mill Pine or Hard- 
woods. Now emploved. Good reason for change 
and best reference from all employers, 

Address “M. 1093,° care American lumberman., 


HIGH CLASS ACCOUNTANT AND AUDITOR 
Who has specialized on accounting and income tax 
returns for lumber manufacturers is open for a 
position. A-1 references, ,Address “ACCOUNT- 
ANT.” Box 2954, De Soto Sta.. Memphis. Tenn. 
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POSITION WANTED 
By capable and reliable, experienced lumber sales- 
man with headquarters Chicago, to sell for good 
sized mill or group of mills, in any or entire 
middle-west, central and eastern states territory. 
Have extensive and worthy personal acquaintance, 
and thoroughly conversant with the needs of the 
retail lumber, railroad and general industrial 
trade; twelve consecutive years and good record 
with one concern. No wholesale or cummission 
concern connection wanted, 
Address “HH. 112,” care American Lumberman. 


WANTED—WOULD LIKE 
Position as Superintendent of planing mill doing 
a genera! line of mill work, sash doors and cabinet 
work. Have had several years of active experience. 
Owing to depression of business in this locality, I 
find it necessary to make a change, Can give Al 
references, Have been eight years where I am now 
leaving. 
Address “P. 119," care American Lumberman. 


REPRESENTATIVE NOW EMPLOYED 
in Pittsburgh, Western Pennsylvania, West Vir- 
ginia, New York state and Eastern Ohio, over 
twenty years experience in Hardwoods, Yellow 
Pine, White Pine and West Coast stocks, desires 
change. Established trade. Reasonable salary 
and expenses. 
Address “P. 108,” care American Lumberman. 


LUMBFRMAN, 35, 
At present in charge of saw mill, previously spe- 
cialized in buying Canadian hardwoods, thoroughly 
experienced hardwood inspector, good office man 
with some selling experience, wishes position with 
future in office, mill, yard or on the road. 
Address “P. 118,” care American Lumberman. 














Many modern masterful manufac- 
turers, millers, miners, merchants, 
motor-makers, mariners, ministers, 
minor magnates, marvelling multi- 
tude mouldering Mid-victorian 
medieval manses making massive 
marvelous magnificent mansions, 
merging more modern methods ma- 
terials masterfully, 

meticulous millwork, 
matched maple, 
mouldings, 


mechanically 

modest 
mantels, mitred 
mahogany marquetry, 
manipulating multifarious mention- 
ables, many, moreover, maintaining 
more mirthful merry melanges, 
means maximum marital modera- 
tion, minimum materialism, 
millionaires. 


Johnson Martin, East Orange, N. J. 


most 





MILL SALESMAN OR ASSISTANT 
retail yard. Single age 24 College Graduate, now 
employed. Had experience various departments in 
large retail yard; go any place with good future. 
Clean habits. Best reference. 
Address “P. 112,” care American Lumberman. 


TIMBER ESTIMATING 
Estimates of standing timber, from actual 
count to bulk estimates of large areas. 
with all Appalachian timber. Can give cost of 
stocking from stvwmp to car. Many years’ ex- 
perience. W. J. M’GOVERN, Clearfield, Pa. 


WANTED—POSITION AS MANAGER 
Of retail yard in city or good sized town by man 
with years of the hest of experience in both 
management and supervision of retail yards. Age 
forty-four. 
Address ‘““M. 106,"" care American Lumberman. 


HARDWOOD LUMBER SALESMAN 
Wishes to represent large mill. Have wide ac- 
qQuaintance with buyers in New York State, Ohio 
and Pennsylvania, Salaried basis only, A-1 Refer- 
ences. Now employed. 

Address “K,. 121." care American Lumberman. 


POSITION WANTED 
Middle aged man, thoroughly experienced: road 
work or manager good yard. Seven years experi- 
ence as auditor and superintendent. Now em- 
ployed. 
Address “K,. 122." care American Lumberman. 


POSITION WANTED 
Superintendent and estimator of special 
twenty years experience, familiar with C 

Address “M. 121." care American Lumberman, 


MR. LUMBERMAN. WHY NOT INVEST 
In a gvod experienced second man and honkkeeper 
who you can work in as yard manager? Age 35. 
Start reasonable. Write or wire OSCAR TER- 
HELL, Summit Hotel, Minneapolis, Minn. 





tree 
Familiar 
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. BA, 








BAND SAW F'LER WANTS A POS'TION 
Several vears’ experience in pitch pine and hard- 
wood. Married and sober. Can come on short 
notice. 

Address “M. 104,” care American Lumberman. 





MANAGER OR YARD SUPT. 
Large yard. Married. Now employed. 
references. Age 36. Eighteen years’ 
all branches, 
Address “M. 107,” care American Lumberman. 


Rest of 
experience 





EXPERIENCED LUMBER SALESMAN 


With established trade among the con- 
tractors and builders in Chicago, wants 
situation. Young man. hefereuce, pres- 
ent employers. 

Address “P. 124,’”’ care American Lumberman,. 





POSITION WANTED 

Young man, 35 yrs.: general contractor in city 
of 325,000 for 9 yrs.; familiar with all types e 
construction, desires permanent connection, 
yeurs’ professional work in Arch. Thoroughly 
familiar with Tamblyn Bullding Calculator, 25,009 
in use today. Wish to assist in estimating dept. 
Single, white, Protestant. Thuroughly dependable 
and aggressive, Advise salary; invest in some stock 
if necessary and can report at once. Al references, 

Address “L. 106," care Americun Lumberman, 


YARD MANAGER OR EXECUTIVE 
of proven ability desires management of yard or 
executive position with manufacturer or wholesaler, 
33 years of age, ten years experience, good record 
and references, honest and elficient. Middle West 


preferred. 
“M. 122,” care American Lumberman, 





Address 
WANTED POSITION AS FILER 


Sixteen years’ experience on band wid resaws. 

Eleven years with Tipler Lumber Company of Tip- 

ler, Wisconsin. Present employer best reference. 

Indefinite shutdown of mill is reason fur change. 
E. ZIELKE, Tipler, Wis. 


EXECUTIVE LARGE MILLWORK PLANT 
Resigned. Now open for pusition. ‘Thoroughly 
familiar all branches, estimating, sales, or pro- 
duction. 

Address “K. 109,” care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of lumber yard. 26 years’ experience, well able 
to handle a yard, and can show results. Guar- 
antee to make yard pay. 
Address ‘“‘M. 105," care American Lumberman, 


FORMER SALES-MANAGER 
for a large Southern Pine Mill desires to make a 
buying connection with a Northern Wholesaler. 
Address “M. 125,” care American Lumberman, 


RETAIL YARD MANAGER 
Age 30. Ten years’ experience. Can estimate and 
keep books. Good references. 
Address “P. 123,” care American Lumberman. 
STENOGRAPH=::R 
Thoroughly experienced, competent young woman; 
5 years’ lumber experience. 

Address “P. 121,’ care American Lum >berman. 
HARDWOOD, PINE AND FIR INSPECTOR 
Knows railroad requirements. Road or yard posi- 

tion. 
Address “M, 110," care American Lumberman. 
WANTED LATH MILL BY CONTRACT 
Or day. Satisfaction guaranteed. 
Address ‘‘H. 110," care American Lumberman. 


IF YOU REQUIRE =XPERIENCED BUYER 
Of yellow pine lumber, on commission, write BOX 
511, Felder avenue, Montgomery, Ala. 


WANTED—JOB AS SECOND MAN 
Age 42, single. Catholic, 6 years’ experience. 
WILLIAM SWIFT, Churchville, Towa. 


BOOKKEEPER AND COLLECTOR 
Experienced and reliable. 
Address “P, 120.” care American Lumberman. 


AUDITOR-TREASURER 
with exceptionally broad experience: location open. 
Address “M. 128," care American Lumberman. 


LADY STENOGRAPHER 
6 years experience large wholesale lumber com- 


pany. 
Address “M. 









































116." care American T.umberman. 
LADY BOOKKFFPFR 


Extensive experience lumber office in Chicago, 
Address “M. 117." care American Lumberman. 


EXPERT TRAFFIC MAN 
Extensive experiemce lumber and other commodi- 
es. 
Address ‘‘M. 118." care American Lumberman. 


BAND SAW FILER WANTS POSITION 
Best references. BOX 146, Euclid. Ohio. 











WANTED—75 GOOD 
Second hand 6’ kiln trucks. 
THE H. SHELDON MFG. CO., 
Elkland, Pa. 





Munificent master mechanic medi- 
tates mailing Morris Melton manu- 
script maintaining Mareen-Johnson, 
Minneapolis, Minnesota, manufac- 
tures marvelous modern mill ma- 
chinery making many men magnifi- 
cent maintenance. 


Robert Cofield, McShan, Ala. 








